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G. P. M. 


at 86 

strokes min. 
Pull-push! Only 2 inch piston travel 
and the new Erie double action piston 
type hand pump delivers up to 20 
gallons per 86 short easy strokes. 
It's non-corrosive inside and out—alu- 
minum die cast body, brass or cadmium 
plated inside parts. ‘‘Hy-Car’’ piston 
cup will outlast any material we know 
of for pumping petroleum products. 
Series 1600 is compact and sturdy 
because it is simply designed. Choose 
from 13 models; Pedestal, Barrel or 
Skid Tank Pumps with or without meters. 
Ask for catalog and price data for 
Erie’s new 1600 line. 


ERIE METER SYSTEMS, INC. 
Exe, Pennsylvania 













































































Model! 1610 Piston Model 1619 Piston Model 1617 Piston 
Model 1611 Piston t P. 1 Model 1614 Piston 1 Model 1621 Piston 
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How to tune up a service station salesman 


Today, it takes more than a snappy uniform to make a good service station 
salesman. He must know his business. 

And knowing his business means a good working knowledge of automobile 
engines, fuels, lubricants, and TBA items. This is the kind of knowledge that 


helps him do a better selling job. 

That’s why Ethyl developed the Product Sales Clinic—a special service 
station training program that fits right into your own training plans. It is 
designed to give your dealers and salespeople the down-to-earth facts they need. 

Judging by results, it has proved to be one of Ethyl’s most valuable services. 
In the past year alone, we put on 612 request showings of the Product Sales 
Clinic. More than 50,000 service station salesmen attended. 


(Continued on next page) 
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How to tune up a service station salesman 
(Continued from preceding page) 


Since the program began, more than 150 oil companies have sent their dealers 
and marketing people to the Clinic to learn more about the products they sell. 
Every oil company that has scheduled the Product Sales Clinic is enthusiastic. 
Here are two typical statements: 


ee 


... comments from numerous people attending these (Ethyl) shows 
were conclusive proof that we can expect increased sales, not only 
of our gasoline and oil, but of our TBA items as well.” 


“,..the program you put on was one of the finest I have ever seen, and 

I hope many more of our people may see this very same thing.” 
Experiences like this throughout the country make us feel that even your best 
salesmen can do a better job with the benefit of an occasional “‘tune-up.”’ Ask 
your Ethyl representative about scheduling the Product Sales Clinic in your 
territory. 


ETHYL CORPORATION 


NEW YORK 17, NEW YORK 


Ethyl service is backed by 30 years of antiknock experience 


RESEARCH FARM SERVICE SAFETY SERVICE 
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DEALER 


4 powerful reasons why 


1953 CHEVROLET 


Advance-Design Trucks 
give you more of what you want 


MORE POWER—GREATER ECONOMY! Expect a wonderful advance 
in power, performance and economy in Chevrolet heavy-duty trucks! 
The great 1953 Loadmaster engine—standard on 5000, 6000 
Series, heavy-duty and forward control models, optional on 4000 
Series heavy-duty trucks—has a new high compression ratio of 7.1 
to 1, develops even more horsepower than before. And the Thrift- 
master engine in light- and medium-duty models brings you tradi- 
tional Chevrolet economy. 


TRUCKS ENGINEERED FOR YOUR PAYLOADS! Chevrolet trucks are 
designed for the job they will do—engineered from tires to axle, 
springs, clutch and power plant to do that job with the greatest 

ciency and lowest cost You don’t waste money on too heavy a 
truck or too light a You buy the right truck for your job! 


MORE STAMINA! More strength where strength counts most! 
In 1953, all Chevrolet trucks have stronger, brawnier, more rigid 
frames. They have heavier, sturdier construction that means a 
longer, lower-cost life for your truck. And they have new larger, 
safer, longer lasting brakes on many models, too! 


GREAT TRUCK FEATURES! In addition to the many NEW things 
you'll find in these 1953 Chevrolet trucks, you'll also find many 
great features unmatched by other makes of trucks. Features 
such as Flexi-Mounted Cabs, Unit-Designed Bodies, Ball-Gear 
Steering and many others help make Chevrolet Advance-Design 
trucks your greatest buy. Chevrolet Division of General Motors, 
Detroit 2, Michigan. 
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CHEVROLET ADVANCE-DESIGN 
TRUCK FEATURES 


TWO GREAT VALVE-IN-HEAD ENGINES — 
the Loadmaster or the Thriftmaster —to 
give you greater power per gallon, lower 
cost per load. POWER-JET CARBURETOR — 
for smooth, quick acceleration response. 
DIAPHRAGM SPRING CLUTCH —for easy- 
action engagement. SYNCHRO-MESH 


“TRANSMISSION —for fast, smooth shift- 


ing. HYPOID REAR AXLE—for dependa- 
bility and long life. TORQUE-ACTION 
BRAKES—on light-duty and medium-duty 
models and on front of heavy-duty models. 
TWIN-ACTION REAR BRAKES—on heavy-duty 
models. DUAL-SHOE PARKING BRAKE—for 
greater holding ability on heavy-duty 
models. CAB SEAT—with double deck 
springs for complete riding comfort. 
VENTI-PANES —for improved cab ventila- 
tion. WIDE-BASE WHEELS—for increased 
tire mileage. BALL-GEAR STEERING — for 
easier handling. UNIT-DESIGNED BODIES — 
for greater load protection. ADVANCE- 
DESIGN STYLING—for increased comfort 
and modern appearance. 














see General American about GATX 






cars to carry your bulk liquids 
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For dependability, the 46,000 tank cars in the GATX fleet 
are designed, built and operated by General American 


GENERAL AMERICAN TRANSPORTATION CORPORATION 







135 South La Salle Street +» Chicago 90, Illinois 
Offices in all principal cities 
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COMING MEETINGS 


MARCH 


Western Petroleum Refiners Assn., annual 
meeting, Plaza Hotel, San Antonio, Texas, 
March 23-25. 

National Oil Jobbers Council, Jefferson Davis 
Hotel, Montgomery, Ala., March 26-28. 

Association of Pet Credit 


agers, annual conference, Claridge Hotel, 
Atlantic City, March 29-April 1. 


APRIL 


Seciety of Labrication Engineers, 
8th annual meeting, Hotel Statler, Boston, 
April 13-15. 

Indiana Ind dent Pet Assn., spring 
convention, Hotel Mecunay, Evansville, Ind., 
April 15-16. 

National Petroleum Assn., Hotel Cleveland, 
Cleveland, Ohio, April 15-17. 

National Tank Truck Carriers, Inc., Boca 
Raton Club, Boca Raton, Fla., April 16-19. 

American Petroleum Institute, Division of 
Transportation, products pipeline conference, 
Hotel Muehlebach, Kansas City, Mo., April 

22. 





Oil - Heat Institute of America, annual con- 
vention, Edgewater Beach Hotel, Chicago, 
April 20-22. 

Michigan Petroleum Assn., annual spring con- 
vention, Detroit Leland Hotel, Detroit, April 
21-22. 

Interstate Ojfl Compact Commission, spring 
meeting, Roosevelt Hotel, New Orleans, La., 
April 24-25. 

Independent Petroleum Assn. of America, Jef- 
ferson Hotel, St. Louis, Mo., April 27-28. 
Fuel Off Distributers Assn. of New ’ 
annual convention, Berkeley - Carteret, As- 

bury Park, N. J., April 29-May 1. 

Natural Gasoline Assn. of America, annual 
convention, Rice Hotel, Houston, April 29- 
May 1. 


MAY 


Li fied Pet Gas Assn., Conrad Hilton 
Hotel, Gnicase May 3-6. 

Petroleum Institute, Division of Mar- 
keting, mid-year meeting, Baker Hotel, Dal- 
las, Tex., May 4-5. 

Pennsylvania Petroleum Assn., Bedford Springs 
Hotel, Bedford, Pa., May i0-1 2. 





American Petroleam Institute, Lubrication 
Committee, The Greenbrier, White Sulphur 
Springs, W. Va., May 11-13. 

American Petroleum Institute, Division of Re- 
fining, midyear meeting, Hotel Commodore, 
New York, May 11-14. 

International PF Exposition, Tulsa, 
Okla., May 14-23. 

State Petroleum Assn., Inc., annual 

— Hotel Roosevelt, New York, May 

17-19. 

National Fire Protection Assn., annual 
ing, Palmer House, Chicago, May 18-22. 

gini Asen., spring meet- 
ing, bene Marshall Hotel, Richmond, Va., 
May 21. 
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it Ol} Men’s Assn. o ew England, 
annual convention, Statler. * Hotel, Boston, 
May 22. 

Virginia O11 Men’s Assn., spring meeting, John 
Marshall Hotel, Richmond, Va., May 22. 
Canadian Oll Industry TBA Group, Royal 
York Hotel, Toronto, Canada, May 25. 
North Caroll Ou Jobb Asen., annual 
spring convention, The Carolina, Pinehurst, 

N. C., May 27-29. 





JUNE 


American Assn. of Battery Manufacturers, 
Chateau Frontenac, Quebec City, Que., June 
1-3. 


MARCH 18, 1953 








March 18, 1953 
Vol. 45—WNo. 11 


Contents 


Features: 


Fleet Maintenance 59 


An Independent marketer sets up his own fleet main- 
tenance program and reduces operating costs. 
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Fire extinguishers at stations are not always ser- 
viced properly to keep them in readiness. 
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The maintenance of an air compressor prevents sta- 
tion shutdowns and shrinks costs. 
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Rotary engineers develop new, 
economical Frame Pick-Up Lift 


—y GIVES MAXIMUM 
ACCESSIBILITY FOR REPAIR 


aj EA AND LUBRICATION JOBS 





See 








Years of research and design by Rotary engineers went 
into the new Frame Pick-Up Lift. Chief Engineer 
Jack Harrison (left) studies plans with staff members 
Larry Jaseph, Richard Green and Hugh. Maxwell. 


@ Here is the new lift that brings hard-to-reach undercar parts “out 
in the open” for fastest, most profitable service, repairs, lubrication 
or brake work. The rugged new Frame Pick-Up Lift meets problems 


imposed by such new-car features as automatic transmissions, intri- 
cate wheel suspensions and frameless bodies. And it’s equally effi- 
cient for all models of old cars. A great labor-saver on repair jobs, the 
Frame Pick-Up Lift is ideal for lubrication and brake work because 
it relaxes spring suspensions and frees the wheels. It will handle 
practically all cars without using adapters. Simple adapters are fur- 
nished for cars with unusual frames. For catalog and prices, write: 





ROTARY LIFT CO., 1053 KANSAS, MEMPHIS 2, TENN. 


Frame Pick-Up Lift 
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Behind Our Headlines 


That Washington man of ours, Glenn Green, Jr., is up in 
arms—to the point of penning us another “Dear Boss’ letter. 
What has got him steamed up is a little matter of censorship 
or suppression of the news, which is enough to make any re- 
porter good and sore, but especially our Mr. Green, who writes: 


“Any day now I expect to find some federal gumshoe on 
my trail. 


“I haven’t been guilty of stealing candy from babies or 
kicking nice old ladies downstairs, either. But it is beginning 
to look as if I’m going to have to steal any news worth printing 
if the Administration makes its present idea of newsgathering 
stick. 


It began with Ike’s famous ‘no leaks’ order. Or maybe 
it went back further than that. Some of the boys who covered 
Albany or followed Dewey around the country a couple of times 
claim the policy bears his unmistakable brand. 


“Leave us not go into the whys and wherefores of the 
policy. It aims at this objective: Nothing gets into the papers 
until the government has the development all wrapped up in a 
neat package, tied real pretty with a blue ribbon. 


“The only trouble with that is that the people might like 
to know about some forthcoming government order, edict, law 
or what-have-you slightly in advance of the time it is stamped 
“Ready for Issue.” They might think it could be improved or 
modified if subjected to full knowledge and debate. 


“This business reached the peak of the ridiculous with the 
closing of the Senate Banking and Currency Committee doors 
during the early phase of hearings on standby economic con- 
trols legislation. 


“You may have noticed that Bernard Baruch believes the 
people who will have to live with the law should know what is 
going into it. I think he’s got something there, and not just 
because I’m a reporter, either.” 
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‘Tri-Sure Closures protect 


Life] >) > 4 
quality 


-and 
Life) >) » 4 


customers 


—. additives and catalysts are used by many companies in 
the paint, textile, plastics, petroleum and other industries to 
introduce important qualities into their own products. These com- 
panies know they can rely on Nuodex additives, because Nuodex uses 
the right ingredients, the right processing and the right protection: 
Tri-Sure* Closures on every drum. 


Nuodex Products Co., Inc. is one of the many shippers that have 
standardized on Tri-Sure Closures for over 15 years. Their experience 
is time-tested proof that Tri-Sure protection is the best protection 
for products in drums. 


Just as surely, as it pays to put quality into your products, it will 
pay you to safeguard that quality from contamination, leakage and 
pilferage with Tri-Sure Closures. Give every gallon you ship the 
security of the Tri-Sure Flange, Plug and Seal. Specify ‘*Tri-Sure 
Closures’ on every drum order. 

*The “Tri-Sure”’ Trademark is a mark of reliability backed by 30 years 


serving industry. It tells your customers that genuine Tri-Sure Flanges 
(inserted with genuine Tri-Sure dies), Plugs and Seals have been used. 


Tri-Sure 


CLOSURES 
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WHERE DOES THE DOLLAR GO?—Corwin Ed- 
wards, director of the Bureau of Industrial Economics 
in the Federal Trade Commission, is finding some 
skepticism, bordering on downright distrust, over the 
plan to have FTC make a study on what happens 
to the consumer dollar spent on such things as gaso- 
line, fuel oil or other products. Some who oppose 
such a study—which was proposed by Harry Truman 
when he was president—say that trade associations 
and others have broken down costs for their indus- 
tries and that an FTC study is not needed. Others 
say they don’t think FTC is the agency to make the 
study even if it should be made. Mr. Edwards, 
realizing he needs the confidence of business and 
industry if there is to be any hope for the plan, is 
proceeding carefully and cautiously. Even so, the 
odds now are that the idea will perish for want of 
congressional cash. 
ee eo 


RUBBER TRUCK SPRING—An air inflated rubber 
bellows, designed by one of the rubber companies, 


is especially applicable to tandem axle tank trucks. 


and trailers. It will be available to tank truck and 
suspension manufacturers on a royalty free basis. 
Cost is expected to be about the same as leaf springs, 
but it is claimed that the rubber unit will save con- 
siderable weight, while affording a smoother, safer 
ride, and reducing wear on empty trailers. 


AIR STARTERS—Use of air starters for heavy duty 
trucks has clicked with one large mining company. 
On the basis of tests so far conducted, results indi- 
cate that air starters effect a considerable savings in 
electrical maintenance costs on trucks, improve cold 
weather starting, ease shop and field servicing and 
simplify electrical systems. Ingersoll-Rand Co. and 
Euclid Road Machinery Co. are co-operating with 
the mining company on the project. The air starter is 
powered by air from the truck’s regular air brake 
compressor. 
eee 


TBA SWITCH—First important switch in sources, 
which in the past have supplied TBA merchandise 
sold under the Atlas brand, is said to have taken 
place. One of the Standard oil companies is reported 
as having contracted with a different manufacturer 
for its 1953 supply of tires. The tires will still be 
made and sold under the Atlas brand. 


NEW TBA DEAL—An oil company which has in the 
past handled its TBA merchandise on a buy-and-sell 
basis, is reported as having just signed up with one 
of the rubber companies for a complete TBA pro- 
gram on a commission override basis, effective with- 
in a matter of weeks. 


~ 
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DISTRIBUTOR AID—One major expecting a buyer's 
market is taking two ways to ease its eastern gaso- 
line distributors’ cost burdens, and, in the process of 
one undertaking, helping them to devote more organ- 
izational energy to new business. In the latter con- 
nection, it will enable them to shortcut accounts re- 
ceivable work this summer by allowing them simply 
to accumulate service station charge tickets and send 
those in once a month for credits. Its other move 
has been to assume the full cost of brand advertising 
locally, such as billboards. Heretofore, the dis- 
tributor has been meeting half the cost. 


OIL DECISIONS—Several policy decisions affecting 
the oil industry may be among the many hot items 
that the Interior Department will not act upon until 
it fills the post of assistant secretary for minerals— 
possibly within a week or two. Still up in the air 
is the question of whether an internationa] unit at the 
department will be activated. Such a unit might, 
for example, better co-ordinate government policy on 
foreign oil operations and forestall any future “cartel’’ 
investigations. A decision also must be forthcoming 
on the road the department’s synthetics work will 
take—whether past ideas will prevail or whether 
activities will be steered away from large (and costly) 
demonstration plants in favor of smal] pilot plants. 
If the latter course is chosen, a shake-up in the syn- 
thetics staff is virtually certain. 


‘GAS’ STRATEGY SWITCH — An eastern major 
which has built a considerable number of new serv- 
ice stations in the last few years is betting this year 
on existing outlets. It will go in for few, if any, new 
locations in the thought that they often do little more 
than dilute the volume of existing outlets. Also, its 
thinking has been influenced by a recent survey in 
which three motorists in four said they’d stick with 
their present dealers even if competitive stations 
were established at more convenient locations. In the 
opinion of one of its top marketing officials, “We 
don’t have to build an additional outlet just because 
competition has expanded in an area; if we have a 
good station and a capable dealer, we should not be 
concerned about new competition.” 


DIESEL DILEMMA—Question of how far the rail- 
roads should go in converting to Diesel locomotives 
was raised last week by Defense Transport Adminis- 
trator James Knudson. Testifying before the House 
Commerce Committee, he expressed alarm at the 
rapid shift to Diesel operations and noted that rail- 
roads would be in dire straits should an emergency 
arise and Diesel supplies for civilian use be curtailed 
sharply. 
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lei? OIL PRICE HANDBOOK 
and OILMANAC FOR 1952! 


f “h ICE, I" 
piatt’s PRICE SERV 
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Complere PETROLEUM PRICES! FACTS! 


Platt’s OIL PRICE HANDBOOK and OILMANAC pro- 


vides finger-tip information for busy oil executives . . . 


marketers . . . buyers . . . sellers . . . company and 
association statisticians . . . research analysts . . . account- 
ants—in fact anyone who deals with oil prices in any 
way needs a copy to complete their 1953 business library. 


Platt’s OIL PRICE HANDBOOK and OILMANAC con- 
tains vital oil price information for the year of 1952, 
accurately reported and published in one, complete single- 
source package. You can find any oil price, any oil price 


change by turning to the appropriate die-cut marginal 
index . . . the low and high for any given day, the lows 


and the highs monthly and yearly averages for any given 
petroleum product. 


More complete than any of the 28 previous editions, the 
new Platt’s OIL PRICE HANDBOOK and OILMANAC 
will continue to sell at $15.00 per copy. It comes to you 
in a durable and attractive cover, case bound. This is a 
limited edition, so rush your order for your copy today ! 


Compiled and Published by 


Platt’s PRICE SERVICE, Inc. 
1213 West Third Street Cleveland 13, Ohio 
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WHEN YOUR TRAILER 
TANDEM BEARS/ZTAIS 
NAMEPLATE ... YOUR SERVICE 


PARTS COST IS GUARANTEED NOT 


— $2 5 po 
You a re Vhot | You aes 


co 
REQUIRED TO BRING —, BE OBTAIN SERVICE FOR 
YOUR TRAILER TO Atl) 4.8 | YOUR REYCO TANDEM 


COMPANY BRANCHES FOR : FROM MORE DEALERS 
PERIODIC INSPECTION wi }_______, AND SERVICE SHOPS THAN 


AND SERVICE REYNOLDS Mr G CO WITH ANY OTHER TANDEM 




















There Are No Strings Attached 


THE REYCO GUARANTEE is written in ASK YOUR TRAILER MANUFACTURER 
simple language so that all or REYCO DEALER for a sample copy 
may understand. or write this office. 


A signed guarantee is mailed to you on receiving the registration card supplied by your Trailer 
Manufacturer or Reyco Dealer, on all new Reyco Tandems on or after March 15, 1953. You will 


also receive directly from Reyco, an up to date list of the nation-wide Reyco Distributor and 
Service Organization. 


GUARANTEE COVERS ALL WEARING PARTS OF THE REYCO TANDEM 





.. . for a period of twelve months, exclusive of labor. Parts may be obtained from all 
Trailer Manufacturers using the REYCO TANDEM as original equipment, their 
dealers; all REYCO DISTRIBUTORS, and their dealers. Over 500 inde- 
pendent companies from coast to coast to serve your needs. 





Copyright 1953, Reynolds Manufacturing Co WE ARE NOT TRYING TO BUY YOUR SERVICE BUSINESS. There ore no com- 
as plicated requirements to qualify for this guarantee! if the REYCO nameplate and 


serial number are on your trailer, your guarantee becomes fully effective on receipt 
of your registration card at this office! 
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CARGO LOADING HOSE 
with smooth neoprene tube has fast flow 
rate . .. sets service records in handling 
oil products and many chemicals. 


FLEET OWNERS depend on 
tank truck hose made with neo- 
prene tube and cover for fast, 
sure delivery of petroleum and 
chemical products. They know 
that neoprene provides the rug- 
gedness needed for long service 
life under tough operating con- 
ditions. 

This confidence in neoprene 
is not restricted to tank truck 


operators. In every phase of the ~ 


NEOPRENE ADDS EXTRA LIFE 
tank truck hose... 


does not disintegrate in 
contact with oils, gasoline, 
kerosene, butane and 
most chemicals. Smooth 
and tough, the tube as- 
sures a fast flow rate ... 
does not develop mushy 
spots that weaken hose. 


FUEL OL HOSE 
with neoprene cover withstands dragging 
over rough surfaces, even when wet with 
oil. Neoprene tube resists the softening 
and swelling action of fuel oils. 


petroleum industry, neoprene 
hose is contributing to efficient 
operation and reduced costs. 


BAe 


FREE! THE NEOPRENE NOTEBOOK 
Every issue contains illustrated case histories, in- 
teresting stories, new applications of 




















NEOPRENE 
COVER 


can take severe flexing 
without cracking . 

sists sunlight, checking and 
weathering. The rugged 
cover withstands abra- 
sion, cutting and chipping 
from rough handling . .. 
retains these properties 
throughout a long service 
life. 





CURB PUMP HOSE 
with neoprene cover and tube gives-exceptional 
service. The smooth cover resists abrasion, 
sunlight and weathering . . . remains flexible, 
easy to handle. 


Next time you order hose, make 
sure it’s built to last . . . with 
neoprene tube and cover. 
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The rubber made by Clip and mail this coupon to E. |. du Pont de By 
193 Nemours & Co. (inc.), Rubber Chemicals Division 

Du Pont since U-3, Wilmington 98, Delaware ; 

Ol] N} Name Position 

Firm. | 

AAA. 1 

City State : 
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WASHINGTON 





Mark Twain's 
: famous remark 
about everybody talking about the 
weather but nobody able to do any- 
thing about it, pretty well sums up 
the difficulties entailed in finding a 
solution to the problem of oil im- 
ports. 

(The pros and cons of the rapidly 
intensifying fight, and what it could 
mean to oi] jobbers, are spelled out 
in a special story in this issue of 
NPN. See p. 29). 

Virtually everybody in both camps 
agrees that overwhelming imports of 
crude oil and products would (or do) 
pose a threat to domestic producers 
and some refiners and might so 
hinder development of the domestic 
industry as to imperil national se- 
curity. 

The question that apparently is 
stumping the “experts”, however, is 
how can reasonable imports be de- 
fined and how can they be reason- 
ably restricted. Who can say now 
whether imports are “excessive.” 

National Petroleum Council and 
the American Petro:eum Institute 
agree that imports should “supple- 
ment and not supplant” domestic 
supplies, but neither body can tell 
how, when and where this aim should 
be realized. 

The study made last year by the 
President’s Raw Materials (Paley) 
Commission called for minimum re- 
strictions on imports but “within the 
limits imposed by national security 
considerations.” That last phrase is 
the joker, of course. ‘What should be 
the security limits? 

And, lastly, there obviousiy is no 
solution in the position of the Pe- 
troleum Administration for Defense 
that it would be “contrary to the na- 
tional interest to prohibit all petro- 
leum imports” but also would be 
“contrary to the national interest to 
encourage vast quantities of petro- 
leum imports without any restric- 
tions and in unlimited quantities.” 

Somewhere a middle line has to be 
drawn between the demand for rigid 
imports restrictions made by the 
coal and domestic oil producers and 
the “free trade” recommendation 
made recently by an advisory group 
to the Mutuai Security Agency. With 
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Question of Limits Is Formidable Snag 
In Growing Battle Over Oil Imports 


By Andrew R. Patla, Washington Editor 


the “experts” divided or indecisive it 
looks like the nod will go to the con- 
testants finding the most sympathet- 
ic ears in Congress. 

* > 7 

The following is the saga of the 
evolution of a bureaucrat (our apol- 
ogies to the officials of the PAD— 
to most of them, that is): 

Eager Neophyte Stage—He comes 
to Washington from an important 
industrial concern, full of confidence 
that what has been needed to clear 
up the Washington mess is the ex- 
ecutive ability which he possesses. 
Memos start flowing to the inferior 
minds—both below and above his 
rank. 


Mad Bull Stage—-Nothing has hap- 
pened, so he decides that frantic ac- 
tivity can cut through the red tape 
and stupidity that has been frustrat- 
ing his efforts, The memos get sharp- 
er, tables are pounded and secre- 
taries and underlings catch al. kinds 
of hell. He considers congressional 
investigations or “public-spirited” 
columnists. The wife hears threats 
to resign and his associates hear mut- 
terings along the action-or-else line. 


Chinese Mandarin Stage-—Sudden- 
ly he starts receiving sharp memos 
in return which imply some rather 
unappreciative opinions of his ideas. 
He finally realizes he is not a policy 
maker and turns to the unimportant 
matters assigned to him—-largely be- 
cause nobody else wanted to bother 
with them. He is now a wise and 
tired old cynic who has seen every- 
thing and expects nothing. 

Then out of the biue comes an as- 
signment to a special task force to 
meet some new or ancient “emer- 
gency.” Visualizing the possible 
breadth and importance of this as- 
signment, he suddenly ends up again 
in the Eager Neophyte stege. After 
a few days, distressingly enough, he 
moves again into the Mad Bull stage 
and, before the end of the week, he 
is contemplating the week-end with 
the philosophy of the ancient Chi- 
nese mandarin. 

Then the process begins to go 
faster and faster. 

When he moves through all three 
stages in a single working day, he 
has become a full-fledged bureaucrat. 
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To Meet Your Needs... 


YOU'RE RIGHT WITH 
EVER-TITE 
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le (ull serviceability 
prevents leaks and spills; re- 
duces loading and delivery 
time 


{ Y the world’s best 
eltiia 7 coupling makes your 
hose connections fast and sure 
CAV gio TIVE dependability 
means longer-lasting, trouble- 
EVER-TITES never 
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l durability stands 
up under the toughest wear 


fc Uf quality is main- 
tained rigid control of 
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AVAILABLE IN SIZES FOR 
EVERY NEED AT LEADING 
DISTRIBUTORS EVERYWHERE 


EVER-TITE 
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—and NPN sells TBA — 


With every tick of the clock, motorists buy ap- 
proximately $95.00 worth of tires, batteries and 
accessories from the oil industry. That amounts 
to $5700 a minute, $8,208,000 a day, three 
billion dollars worth a year! 


As each second ticks, another tire is sold. 
Every two seconds, it’s a new battery. Since you 
started to read this ad, 200 motorists have 
bought other accessories, too, at their neighbor- 
hood service stations. 


Can you hear those cash registers chiming a 
chorus of sales? Whose tires, whose batteries, 
whose accessories are being sold—YOURS? 
Are you getting your share of this oil company 
TBA* business? Know how to get it? Where to 
start? Whom to see? 








There is a particularly effective method of 
soliciting this business; an inside track to the oil 
jobbers and major oil company marketing men 
who decide what TBA items shall be sold. It’s 
advertising in National Petroleum News. 


National Petroleum News reaches market- 
ing management men in oil jobber organizations 
and major oil companies—the men who direct 
the packaging, storage, transportation and sales 
of petroleum products, PLUS the purchase and 
resale of tires, batteries and accessories. 


If you want TBA business, the first logical 
step is an advertising campaign in National 
Petroleum News. 


*TBA is the oil industry’s designation for tires, batteries and accessories. 


NATIONAL PETROLEUM NEWS 


A Platt Petroleum Publication 
Publishers of the Annual TBA Directory & Buyer's Guide 
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1213 West Third Street « Cleveland 13, Ohio 
Offices in New York, Chicago, Philadelphia, Washington, Houston, Los Angeles, Son Francisco 
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This Model C-70-64S Autocar, 
owned by Wamix, Inc., Dallas, 
Tex., is not the biggest Autocar 
made, but is plenty big enough to 
handle the mixer holding 6 cubic 
yards of concrete. The dual drive 
axle enables it to go anywhere, road 
or no road. 





ARE, 


Experienced haulers choose 
Autocars for the tough jobs, 
because they give the long, 
low-cost service that means 
profits. Buy Autocars and 
you buy quality combined 
with strength. 
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BUILT 


CLIP THIS COUPON — MAIL IT TODAY 


The Autocar Company, Ardmore, Pa. 


I would like to hear more about the 
Autocar line of more than 20 basic models. 








Ada 








Number of trucks in 
8c 





AUTOCAR TRUCKS 


The Autocar Company, Ardmore, Pa. 
Established 1897 
Factory Branches and Distributors 
from Coast to Coast 


TO TAKE IT 














9 points for best service, easiest maintenance 
rire tee ra Be: so 2 











THE NEW 


Bucks 


SOA EXTRACTOR-TYPE CHECK VALVE 





— Ee 


This newly designe 1 Buck e offers easy accessibility 

when installed in service station pumps shown. It is all- 
brass construction, offers gasoline resisf\nt “oO” 
ring seals throughout, and can be iced\without 
breaking the union or disturbing pipe 
connection. Requires no special tools to service. 


] Removable cage locks positively into housing 
with a cotter pin through the lug of the cage and 
the ear of the body. Eliminates accidental 
displacement and spilling due to vibration. 


Poppet guide, stem and spring are all 
above the poppet, out of the line of flow so 
there is practically no flow restriction. 


Separate seat is held secure to cage by 
three small screws. Remove screws and 
seat unit slips out for easiest service. 


“O” ring poppet seal can be easily 
replaced by removing seat unit from 
cage, without disassembling stem unit 
or removing screen. 


2 
3 
4 
5 Easily removable snap ring holds 
6 
7 
8 
9 


HUH) 


strainer screen securely to seat unit. 

One piece disc and stem cannot be 
separated by vibration. 

Very light disc spring offers only minimum 
resistance to liquid flow. 

Unit, without union, (No. 750), is 533” high. 
With union (No. 750A), 6%6” high. 


Designed for vertical use in pump, it can also 
be used horizontally with cage up. 


Shown is extractor-type check valve with union 
May we send full details and specifications? No. 750A. Same valve less union is No. 750. 














4 BUCKEYE IRON & BRASS WORKS, Dept. N, a 
Pe Box 883, Dayton 1, Chio ] 
Please send complete information on the Buckeye No. 

8 750A extractor type check valve. b 
a NAME x 
A] city. 200. _ STATE. é 
so. « 2 2 2 & f oe oe hmehUmeL UG 
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Gasoline Stocks Soar to All-Time High; 
Refinery Crude Runs Drop 150,000 b/d 


Primary inventories of gasoline in 
the U. S. climbed to an all-time high 
of 159,434,000 bbis. in the week end- 
ed March 7. 


Gasoline stocks on the East Coast 
are now about 18% above a year 
ago, those in the Rocky Mountain dis- 
trict are up about 26%, Pacific Coast 
up about 4%, Midwest up about 2%, 
while in the Southwest a decline of 
about 8% is noted. 

These percentages were calculated 
from the following table, showing dis- 
tribution of finished and unfinished 
gasoline stocks as of March 7 this 
mg compared with year earlier lev- 


Week Ended Week Ended 
District 





1—East Coast ...... 39,472 33,528 
2—Midwest ......... 56,589 55,553 
3—Southwest ....... 39,630 43,002 
4—Rocky Mountain 6,850 425 
5—Pacific Coast 16,893 16,170 

. PS 159,434 153,678 


Crude Runs Drop—aAverage refin- 
ery runs declined more than 150,000 
b/d in the week ended March 7 as 
compared with the previous week, 
but small gains were shown for out- 
put of kerosine and residual fuel, 
while gasoline and distiliate fuel oil 
production were down (see API sum- 
mary table on this page). 


Withdrawals of kerosine and dis- 
tillate fuei oil from primary storage 


with 4,288,000 bbls. in the week end- 
ed Feb. 28. 

Crude oi] and condensate produc- 
tion averaged 6,439,800 b/d in the 
week ended March 7, down 81,300 
b/d from the previous week. 


Penna, Runs Soar—Refinery runs 
of Pennsylvania grade crude oi] av- 
eraged 49,748 b/d in the week ended 
March 7, a gain of 11,190 b/d over 
the previous week, according to the 
National Petroleum Assn. Compara- 
tive figures follow (in b/d): 


Week Ended Week Ended Week Ended 
Mar. 7, 1953 Feb. 28, 1953 Mar. 8, 1952 
49,748 38,558 37,904 


Reserves at New Peak—-New sup- 
p:iies of liquid petroleum developed 
in 1952 amounted to 3.3 billion bbls., 
which added three-quarters of a bil- 
lion bbls. to proved reserves after 
compensating for 2.5 billion bbls. 
produced during the year, API and 
the American Gas Assn. said in a 
joint report, March 11. 

Highlights of annual report showed 
proved reserves rose as follows (1952 
compared with 1951): 

Crude oil—1.8% to nearly 28 bil- 
lion bbls. 

Natural gas liquids—5.8% to near- 
ly 5 billion bbls. 

Total liquid hydrocarbons—2.4% 
to nearly 33 billion bbls. 

Natural gas—-3% to nearly 200 
trillion cu. ‘ft, 


totaled 3,256,000 bbls. as compared These reserves represent the 
Summary of API Report on Refining Operations 
(U. S. totals — B. of M. basis) 
Week Week Increase 
Ended Ended or 
Producticn March 7 Feb. 28 Decrease 
(figures in bbls.) 
Crude runs—daily avg. 6,936,000 7,090,000 — 164,000 
Foreign crude included 607,000 622,000 — 15,000 
Percent pA 91.8 95.7 _ 3.9 
Gasoline a 23,131,000 23,360,000 — 229,000 
Kerosine 2,966,000 2,935,000 + $31,000 
Distillate fuel ‘oil 10,297,000 10,796,000 — 499,000 
Residual fuel oil ,035,000 9,017,000 + 168,000 
Stocks 
Finished & unfinished — Ber 434,000 157,612,000* + 1,822,000 
Kerosine . '843,000 20,550,000 — 707,000 
Distillate fuel oil * $B476,000 68,025,000 — 2,549,000 
Residual fuel oil . 43,628,000 44,432,000 _ ; 
* Revised due to error by reporting company. 
Summary of B. of M. Report on Crude Oil Stocks 
Week Change 
Change 
March 7 Feb. 28 Feb, 7 
(figures in bbls.) 
Total crude oil stocks in U. 8S. 272,448,000 — 1,675,000 + 2,266,000 
Total located in PAW District 1 _ 17,672,000 — 1,304,000 + 562,000 
Total located in PAW District 2 86,110,000 + 755,000 ~ 146,000 
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known supplies buried in the ground, 
the location and extent of which 
have been established by the indus- 
try’s continuous drilling program, 
the report pointed out, It added 
that they do not include any esti- 
mate of oil and gas which may later 
be found under the vast acreage of 
ground in the U. S. known to be fa- 
vorable to the accumulation of oil 
and gas but as yet untested. 

The joint API-AGA report covered 
new discoveries, revisions of previous 
estimates and extensions of known 
poois. 

The following thumbnail summary 
shows how both reserves and produc- 
tion compared in 1951 and 1952: 








Inerease 
Dee. 31, Dee. 31, 1962 Over 
Reserves 1951 1962 19651 
(thousands of bbis.) 
Crude O11 .. 27,468,031 27,960,564 492,523 
Natural Gas 
Liquids .. 4,724,602 4,996,651 272,049 
Total Liquid 
Hydro- 
carbons .. 32,192,633 32,957,205 764,572 
(Millions of cu. ft.) 
Natural Gav. 193,811,500 199,716,225 5,904,725 
Increase 
1952 Over 
Production 1951 1952 1951 
(thousands of bbis.) 
Crude Ol... 2,214,321 2,256,765 42,444 
Natural Gas 
Liquids 267,052 284,789 17,737 
Total Liquid 
Hydro- 
carbons .. 2,481,373 2,541,004 60,181 
(Millions of cu. ft.) 
Natural Gas. 7,966,941 8,639,638 672,697 


Less Texas Crude Asked — Texas 
crude oil buyers have filed nomina- 
tions totaling 3,074,054 b/d cover- 
ing month of April. This represents 
30,194 b/d less Texas crude than 
buyers sought for March. 

Meanwhile, a 40,000 b/d drop in 
market demand for Texas crude next 
month was forecast by the U. 8. Bu- 
reau of Mines. The bureau's de- 
mand estimate is 2,820,000 b/d, com- 
pared with present allowables aver- 
aging 3,064,987 b/d, down 197,683 
b/d since February. 

More than half of March reduction 
resulted from Railroad Commission's 
regular proration order for the 
month. But a substantial portion is 
represented by new well schedules 
which reduce the margin of under- 
production, which has been averag- 
ing 11%. This adjustment does not 
reduce actual flow, but does trim the 
allowable figure. 

The chairman has indicated a be- 
lief that further cuts, perhaps 100,- 
000 b/d, may be needed in Texas 
production to keep stocks from be- 
coming excessive this spring. 


Plan Gasoline Plant—Signal Oil & 
Gas Co., of Los Angeles, and Amer- 





To meet price and 
performance specifications 


are tailor-made 
to your base oils 
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ada Petroleum Corp., have reported 
the signing of a contract for the 
construction of a $15,000,000 natural 
gasoline plant in the Williston Basin 
near the Beaver Lodge and Tioga oil 
fields, to process gas produced with 
the oil. 

Construction is to start within 
three months and completion of the 
plant has been set for the fall of 
1954. The plant, with a processing 
capacity of 40,000,000 cu. ft. of gas 
daiiy, will be constructed and operat- 
ed by Signal, which will also market 
the products, The two companies 
will share the proceeds from the op- 
eration of the plant. 


Catalytic Unit Slated — Imperial 
Oil will begin construction soon on 
a new 250 b/d catalytic polymeriza- 
tion plant at its Winnipeg, Man., re- 
finery to boost production of high- 
quality gasolines, according to A. G. 
Stewart, refinery superintendent. The 
project will cost about $750,000. 


Rancho Line Operating — The 
Rancho Pipe Line System, a new 
457-miie, 24-inch crude line extend- 
ing from West Texas to the refineries 
and terminals in the Houston area, is 
now in operation, according to an 
announcement by T. E. Swigart, pres- 
ident, Shell Pipe Line Corp. 

The initial capacity of the iine is 
210,000 b/d, with three pump sta- 
tions. The addition of five pump 
stations would boost its capacity to a 
maximum of 345,000 b/d. Construc- 
tion of the line began in March, 1952. 


Ethylene Hike Studied — Gulf Oil 
Corp., which has just placed the 
world’s largest ethylene unit in op- 
eration at Port Arthur, Tex., to 
produce 2.5 billion cu. ft. annually 
of ethylene gas, is considering ex- 
pansion of the company’s petrochem- 
ical faciiities in the near future. 


The entire output of the new plant 
has been contracted for by five lead- 
ing chemicals companies. Gulf 
spokesmen said only a portion of the 
output of the second ethylene plant, 
if it is constructed, would be offered 
for sale, 


Oil Imports Down—Total imports 
of crude oil and products declined 
60,200 b/d in the week ended Feb. 
28, as compared to the previous week, 
according to an API report. 


Week 


(bbis. per day) 
Crude oil ; 568,500 658,600 565,400 
Residua) fuel o!! 439,900 413,000 425,200 
Distillate fuel oil res es Pececes 3,700 
A phalt . 2,600 9,600 4,600 
Others... ‘ 10,000 skb an 5,100 


Totals. 1,021,000 1,081,200 1,004,000 
Gasoline Consumption—The Amer- 
ican Petroieum Institute reported the 
November, 1952, gasoline consump- 
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RHEEMCOTE POSTER DRUMS 


Help Union Oil Company Put Color to Work 


PIG 


Royal Triton—the amazing purple motor oil 
and Rheemcote Poster Drums make a royal 
combination. With customers . . . at auto dealers 

. Or in transit—Rheemcote is helping to 
identify and sell. 


Your name, your trademark, your design on 
Rheemcote Poster Drums will help you promote 
your products also. Beautifully lithographed in 
any color, any design, Rheemcote Drums ad- 
vertise your product wherever they go. . . and 
at a surprisingly low cost! 

Send for the free colorful booklet which gives 
actual facts and figures on the effectiveness of 
Rheemcote Poster Drums as a new and vital 
advertising medium. Rheem Manufacturing 
Company, 4361 Firestone Boulevard, South 
Gate, California. 


ec = gOYa, nova, ) 
«@ <RITOs, (BRITO, 7* 


THE DISTINCTIVE PURPLE + 
RPRECISION-BUILT © 


RHEEM MANUFACTURING COMPANY ~- Manufacturing Plants in 22 Cities Around the World 


CALIFORNIA: DOWNEY. NEWARK, RICHMOND, SAN PABLO, SOUTH GATE * ILLINOIS: CHICAGO ©* LOUISIANA: NEW ORLEANS *® MARYLAND: SPARROWS 
POINT © NEW JERSEY: BURLINGTON, LINDEN © TEXAS: HOUSTON © FOREIGN PLANTS—ARGENTINA; BUENOS AIRES © AUSTRALIA: BRISBANE, 
FREMANTLE, MELBOURNE. SYDNEY © BRAZIL: RIODE JANEIRO © CANADA: HAMILTON © ITALY: MILAN © PERU: LIMA © SINGAPORE ¢ UNITED 
KINGDOM: BRISTOL © 1053 neem mec. co. 








A truck-mounted Purolator 
Micronic filter used for aviation 
fuel. 








PurOlator Fitters 


for bulk fuel handling 


Expertence HAS SHOWN that most troublesome 
fuel contamination occurs after the product 
has left the refinery storage tank. 

Protect your customers—and insure continuing good 
will—by installing efficient Purolator* Micronic filters 
at tank outlets and on delivery trucks. Purolator units 
give excellent service in the high-flow filtration 
of gasoline, kerosene, fuel oil and diesel fuel. 

Famous Purolator Micronic* filter elements, 
remove particles as small as 5 microns in size, 
have up to 12 times the filtering area and dirt 
storage capacity of ordinary filters. 

Send for your copy of the new Purolator Industrial 
Catalog No. 1053, describing filter units with flow capacities 
of 15 to 1500 gallons per minute. @Reg. U.S. Pat. Of. 





A Purolator filter, pedestal type, for large 
capacity fixed installations. Standard models are 
available with flow rates of 300 to 1500 g.p.m., 
handling light petroleum products. 





PUROLATOR 


cealinaill OM FILTER 





PUROLATOR PRODUCTS, INC. = 
Rahway, New Jersey and Toronto, Ontario, Canada 2 
Factory Branch Offices: Chicago, Detroit, Los Angeles as OB le. i 
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tion estimates for 12 more states as 
follows (in thousands of gallons, 
with comparative figures for Novem- 
ber, 1951, and the percent of 
change): 
Nov. Nov. 
1962 1951 
51,855 
8,656 


fe 


Alabama 
Delaware 

Florida 
ae 
Maryland ....... 
Massachusetts 
Missistippi ..... 
Missouri ........ 
Montana 

New Mexico .... 
Oklahoma 
Virginia ........ 


76,446 
17.887 


_ 


47,058 
80,496 
40,143 
97,154 
16,361 
20,723 
55,301 
74,117 


~ 
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Sept. 
1951 
12,064 


+ 
2 
“3 


Hampshire. 


Oct. Oct. 
1952 1951 
13,020° 
24,917* 


Hampshire. 
Mexico .... 


Nov. 
1952 
10,534* 


New Hampshire. 
ah 18,977* 


*Revised. 


Products Exports Up — United 
States exports of major oil products 
increased 26.8% to an average of 
210,600 b/d during the four weeks 
ended Feb. 13, from the four-week 
period ended Jan. 16. A summary 
of PAD’s weekly report follows: 

Change 

from 
Week Week 4 Weeks 4 Weeks 
Ended Ended Ended 


Ended 
Feb. 13 Feb. 6 Feb. 13 Jan. 16 
(t of b/d) 


Avgas ...... 48.4 29 27.5 

43.2 7 
‘ 18.2 6. 
Distillate - 129.6 5 
Residual .... 29.0 3 


Total ..... 268.4 161.9 

Imperial Building—Imperial Oil has 
embarked on two building programs 
in Canada to cost in excess of $16,- 
000,000. The company has just com- 
pleted engineering design for a 2,050 
b/d lubricating oil plant at Edmon- 
ton, Alta., to cost more than $10,000,- 
000, and Dr. J. L. Hugget, general 
superintendent of the Sarnia, Ont., 
refinery, has announced the formation 
of construction projects costing $6,- 
000,000 at the Sarnia plant. 


The Edmonton installation will 
make high quality automotive and in- 
dustrial oils from selected Alberta 
crude. Construction is scheduled to 
start early in 1954 with completion 
expected in mid-1955. The units will 
include a solvent extraction plant, a 
solvent dewaxing plant and equip- 
ment for finishing and packaging lube 
oils. 


Construction projects at the Sarnia 
refinery include a quality control 
laboratory, mechanized packaging 
and shipping plant and centralized 
mechanical shops, Dr. Hugget said. 
The new facilities are in addition to 
* the $14,000,000 building program just 
being completed at the Sarnia plant. 
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Aut Hanos ARE “SKitteo Hanos” 


WITH 


Send for File 

No. 846. You 

will receive a 

variety of help- 

printed 

matter. Included is our latest 

catalog which describes Ansul 

Extinguishers of all sizes — 

from —y~ Sapo ye | 
to Ansul Piped Systems 

i 1 2000 Ib. Stationary 

nits. 


OFFICES AND DISTRIBUTORS IN PRINCIPAL CITIES 
IN THE U. S. A., CANADA AND OTHER COUNTRIES 


ANSUL DRY CHEMICAL 


FIRE EXTINGUISHING 
EQUIPMENT 


With Ansul Extinguishers near-expert results 
are obtained by inexperienced operators. In fact, 
all Ansul Extinguishers are designed to provide 
a maximum of extinguishing effectiveness in 
the hands of inexperienced personnel. 


This feature, plus benefits listed below, account 
for the outstanding preference for Ansul Equip- 
ment by fire protection men in all phases of 
American industry. 


1. Water-tight construc- 5. Ansul “PLUS-FIFTY” 
tion throughout, Dry Chemical used ex- 
2. Easy on-the-spot Re- clusively. 
charging (No tools 6. Corrosion resistant con- 
needed.) struction throughout. 
3. Quick, positive punc- 7. Greater fire-stopping 
ture operation. power. 
4. Special cartridge guard 8. Field tested by thou- 
protects cartridge ... sands of satisfied cus- 


rugged construction tomers, 
throughout. 


ANSUL 
Chemical Company 


FIRE EQUIPMENT DIVISION + MARINETTE, WISCONSIN 


MANUFACTURERS OF DRY CHEMICAL FIRE EXTINGUISHERS, INDUSTRIAL CHEMICALS, SPECIAL CHEMICALS, 
REFRIGERANTS AND REFRIGERATION PRODUCTS + DISTRIBUTORS OF DU PONT “FREON” REFRIGERANTS 
. 
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YOU POCKET THE PROFITS 


Getting the best automotive service equipment 
at lowest cost is just sane business! That’s why 
itll pay you to order yours direct from the 
K. R. Wilson factory. The world’s oldest manu- 


facturer of garage tools and equipment, KRW 


has been the leader in the automotive equipment field for 35 
9 years. And KRW products are sold direct from the factory. 
AT KRW S FACTORY- You save the middleman’s profit! KRW manufactures jacks, 


air compressors, car washers, battery chargers, hand tools 


CES | and many other automotive service products, Next time, buy 
TO -YOU PRI . KRW and you pocket the profits. 





HORSES YOU'LL GO CRAZY OVER 


{especially their low price) 












Every garage or service department needs at least 
one set of these Adjustable Horses for rotating tires, 
wheel painting and storage. Made of welded steel 
tubing, guaranteed to withstand hard use. Minimum 
height 15%4 inches — maximum height 26 inches. 
These horses are designed to insure safety and 


provide plenty of clearance. 
} PER 

Horses will not rock or wobble 
oe 

on uneven floors, thanks to 

ir three - leg construction. 
their three - leg Riv 


Weight: 55 Ibs. per set of 
four. Order No. PU-372. F.0.B. FACTORY 








KRW #472-A 3-Ton Hydraulic Jack 
@ FINGER-TIP CONTROL @ Lifts 4 to 24 inches 


Located for safety between priced far less than 
handle rails. Prevents com parable jacks 


accidental lowering. 


@ HANDY FOOT PLATE Prices subject to change without notice 
For quick and easy spotting Order from Dept. 92 


under the load. 


@ TAMPER-PROOF SAFETY VALVE 


Prevents overloading and damage 


@ SWIVEL CASTERS 


On double row ball bearings 










( 






$105”° 


F.0.B. FACTORY, 
ARCADE, N.Y. 





Se Le, 


ore lubricated for tife. 


215 MAIN STREET + BUFFALO 3, N. Y. 
Jidest Manufacturer of Garage Tools and Equipment 
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CONTROL HANDLES 
for CHASSIS LUBRICATION! 


PRESSURE — 
Y oC gee, a 


af XY 
Feit va Pumps 


ARO DU-ALL ad DU-ALL CONTROL HANDLE... has pressure-boosting 
CONTROL z f ; i 
HANDLE t. eature for hard-to-crack fittings . . . also gives added 


power to low-ratio chassis pumps. One pull of trigger 
passes grease at line pressure for normal lubrication. For 
tough fittings, squeeze trigger several times to build up 
pressure—max. 12,000 Ibs. For all makes of air-oper- 
ated chassis pumps. 
ADAPTO CONTROL HANDLE... . a specially designed 
low-cost replacement unit for all makes of air-operated 
high-pressure pumps. Light weight—yet strong enough 
; to pass grease at highest line pressure. Hand-grip trigger 
Model 60961 £ . . + easy operation. Both models service all standard 
ARO ADAPTOR makes of hydraulic fittings. 
CONTROL @S SELF-SERVICE ADVANTAGES . . . with fewer working 
HANDLE i 7 parts and unique simple design valves can be easily 
cleaned or reconditioned by user. 


| 


LUBE EQUIPME 


Alse...AIR TOOLS...HYDRAULIC EQUI 
AIRCRAFT PRODUCTS...GREASE FIT 
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TRUCK PUMPS 


FAST ... DEPENDABLE . . . Blackmer Truck Pumps meet exacting airline 
service requirements. The same Blackmer Truck Pumps will best serve 


your needs. 


ciPis ¢ ia mm \ 


ALWAYS TRUCK PUMPS 


SPECIFY 


Write for catalog TP3A 


BLACKMER PUMP CO. °°2",*27'°5 | 
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heard the bignews? =~ 


Revolutionary improvement in dispensing meters! 


Wide range of 
accuracy adjustment 




















Over million-gallon operation 
— without service 





Accurate at any flow 
rate and pressure 


Hard-rolled, stainless 
steel cylinder liners 





Purges itself of water 
and foreign matter 


HE PM-2 METER is setting records for sustained 
accuracy. It is self-purging and passes all water, 
pipe scale, grit and sediment, known to be the chief 
causes of wear and inaccuracy in meters. This meter 
has been under development and tests for the past 3 
years and is fully guaranteed. Get the complete story 
on the A. O. Smith PM-2 Meter and Dispensing Pump. 
See our nearest representative today, or write for 
literature to: A. O. Smith Corporation, Meter Divi- 
sion, 5715 SMITHway St., Los Angeles 22, Calif. 


@A.0Smith 


FACTORIES: 5715 SMITHWAY ST., LOS ANGELES 22, CALIF. + P.0. 80% S00, SUCCASUNNA, KL). 
NOW BETTER THAN EVER — Only in A. O. Smith Service Station Offices: Atlanta, Chicago 7, Houston 20, New York 36 — Canada: Toronto 12, 
Pumps can you get the revolutionary new PM-2 self-purging meter. Vancouver 1. International Division — Milwavkee 1, Wisconsin 
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test, 1953 car with 1953 peso): 
is an automobile of the Soline Pulls far shead of same 
Pere SOF beter then 1925 guint 985 galing. By 




















This O.1.1.C. advertisement shows proof that today’s gasoline is 50% better than 1925 gasoline and tells how 
America’s oil companies brought this improvement about. The ad is currently appearing in: Life, Saturday Evening Post, 
Look, Collier’s, Time, Newsweek, U.S. News and World Report, Pathfinder, American Legion, This Week, American Weekly, 
New York Times Sunday Magazine, First 3 Markets Group. 
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“I want you to find out if CROWN’S MODERN-DESIGN 
LITHOGRAPHY can put OOMPH in my business” 


Included in Crown Can’s service to its customers and prospects are the talents of a staff of artists 
whose sole work is to produce a constant flow of fresh, new package-design ideas for your industry. 
Their creative ability . . . plus the excellence of Crown Lithography . . . add up to packages as 
startling in eye-appeal as they are effective in sales-appeal . . . colorful MODERN packages that say 
“here is a QUALITY product, a PROGRESSIVE product, a SUCCESSFUL product!” Ask your 
Crown Representative to show you visual examples of our exciting new approach to package-design. 


One of America’s Largest Can Manufacturers ( RC) \ ( NN 


Division of 
CROWN CORK & SEAL COMPANY 


PHILADELPHIA, CHICAGO, ORLANDO, NEW YORK, BALTIMORE, ST. LOUIS, BOSTON 
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V 4 
K ( STAR PERFORMER IN THE FIELD 


You can cut truck loading time away down with dhe 
newly redesigned BLX series Rockwell Rotocycle meters. 
That means more fills per hour or per day— 

less wasted truck time. 


In this design everything revolves freely ‘‘Flo-ward” 
like an electric motor on ball bearing mounts. There 
are no pressure absorbing reverse movements—no 
oscillating parts, valves or pistons to wear and ‘‘brake.”’ 


Write. today for full facts on all the advantages of 
ALUMINUM ALLOY CASES! using free-running, precision Rockwell Rotocycle meters on 
The larger sizes of Rotocycle meters—the Models your lines. They make accounting positive, auditing certain. 
BLX 4, 5 and 6 are now available with cast aluminum 


cases where specified. This makes them easier to 
handle and install and more acceptable for high 
octane and aviation gasoline. 


ROCKWELL MANUFACTURING COMPANY 


PITTSBURGH 8, PA. + Atlanta * Boston * Chicago * Houston 
Kansas City * Los Angeles * New York « Pittsburgh * San Francisco 
Seattle * Tulsa 
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Progress trailer tanks are custom built, 
providing the absolute maximum in operating economy, 
efficiency, and durability. Guaranteed customer satisfaction 


gives positive assurance of quality and dependability. 


Available in smoothskin or banded 
fabrication, in any capacity and number of compartments, 
Progress trailer tanks meet all required customer and 
ICC specifications. There is a Progress plan for every 


purpose. Make your next trafler tank a Progress. 


*Only one of mony Progress trailer tonks. 














For further information, 
please write Department M. 





MANUFACTURING COMPANY, INC. 
ARTHUR: ILLINOIS 
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Some 9,500 people were in South Amboy, N.J., 
that drizzly evening in 1950. At the water- 
front, longshoremen were transferring the 
last of 12 freight cars of ammunition to light- 
ers that would carry it to a waiting coal in 
Raritan Bay. 

But the City Hali clock never got to 7:27— 
and the freighter’s deadly cargo never got 
loaded. Explosions shattered windows over a 


CALL YOUR 
RED CROSS TODAY! 


National Blood Program 


x, 
s 
S 


If you can answer “‘yes” to most 

of them, you— 
y—are doi 

or the National 


Have you given your em- 
loyees time off to make 


Blood 


donations? 


Do you have a Blood Do- 
nor Honor Roll in your 


company? 


Pg 
a \ 


radius of 12 miles; and handreds of people 
looked at their arms and legs and saw that 
flying daggers of glass had stabbed them. 

At dawn, 312 of the injured had been counted. 

a ae oe 

Such disasters have happened many times be- 
fore in America. They could happen again. 
And if they do—and when they do—there 
must be blood plasma on hand to take care 


Have you set up a list of 




















of the injured. For blood saves lives! 

But blood cannot be mined or manufactured. 
It must come from the veins of healthy men 
and women. Men and women who feel concern 
for a suffering neighbor. So give blood—now! 
Whether your blood goes for Civil Defense 
needs, to a combat area, or to a local hospital 
—this priceless, painless gift will some day 
save an American life! 


Was this information 


volunteers so that effi- —_ through Plant Bul- 
cient yee can be made i 
eduling donors? 


for sc 


your com- 
a needed job 


ood Program. lar visits? 


Donor Program? 


Have you arranged to have 
a Bloodmobile make regu- 


Has your management en- 
tnaed the ee Blood 


Have you informed em- 
ployees of your company’s 
plan of co-operation? 


or House Magazine? 


Has your somos given 
any recognition to donors? 


Have you conducted a 
Donor Pledge Campaign 
in your company? 


Remember, as long as a ~_ 

int of blood Bang Bi the dif- 
omnes between life and death 
for any American . . . the need 


for blood is urgent! 





NATIONAL PETROLEUM NEWS 


a ree 


ee OT, 


a 


reer eng Te 


ee 





ARE YOU CHASING LOSSES... 
.»:OR BANKING PROFITS? 














cy vf You NOLUME 























The pay-off is on what you Stop leakages, losses and thefts 

. —install GRANCO METERS 
Bel — nek WES Yow NOW! The exclusive Granco ad- 
GRANCO Meters enable you 


wit th » Large justment measures every gallon 
to bill every gallon you pump. nte accurately—to the last drop. 


METERS AND PUMPS FOR PETROLEUM INDUSTRY 
Co Division Sales Offices: Other Granco Products: 
NEW YORK TRUCK AND LINE METERS 
CHICAGO TRUCK AND BULK PLANT PUMPS 
ATLANTA 


toys ACCESSORIES 
GRANBERG on x DENVER STRAINERS 


Model L] 4” Meter 
Numeral Cou 








LOS ANGELES AIR ELIMINATORS 
1308 SIXTY-SEVENTH STREET KANSAS CITY BALANCED VALVES 
OAKLAND 8, CALIFORNIA OAKLAND REMOTE CONTROLS 
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Here's why TRAILMOBILE tanks have a 


“out of service’ time! 


? 
Every Trailmobile tank | ) 
= all I.C.C. tests: ; 


he bubble test, where air under 
pressure is pumped into the tank and 
a soap-and-water solution smeared on 
the outside shows any leaks. 


























The hydrostatic test where water 
under pressure simulates actual 
load-carrying conditions inside the 
tank: any shell defects would show 
immediately. Trailmobile tanks must 
pass both tests with flying colors 
under the eyes of careful, experienced 
inspectors so tanks will stay in service 
longer with minimum maintenance. 









Trailmobile Tank Trailer 
Train—also available in single 
axle types and tandem models 
to fit your hauling requirements. 








1 Before you ever get your Trailmobile 
tank trailer it's been proved right— 
from the quality of i high-tensile 
| steel tank to its load-carrying bulk- 
| heads and baffles. 


Trailmobile’s exclusive Electronic 





| Tester tells under actual tank load 
and road conditions where any weak- 
| ness might occur, where any re-design 
is necessary before the new model be- 
| ing tested is ever put into production. 
This results in a tank you can trust to 
give you years of reliable servic 


or TU) Biocenter ool ¢ to 
GUA staan EN mec your hauling obligations. 2) 


Bi... the ironclad Trailmobile 


tank guarantee that rocked the in- 
dustry and has never been matched. It 
uarantees against shell leakage, and pays 
$50.00 a day as long as the unit is out of Trond 
operation due to shell leakage. This The 


guarantee is issued with every new Trail- 











mobile tank and applies for the original /$ 10 T R a i LM eo) B i L E PULLMAN 
inne ponies for a period ms one * 
ear. This is in addition to the standard 

‘railmobile product warranty—addi- TRAILMOBILE inc. 
tional proof that Trailmobile tanks are CINCINNATI 9, OHIO BERKELEY 10, CALIFORNIA 


tops, the best buy you can make. 


Friendly Sales and Service from Coast to Coast 
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The Imports Controversy: Its Pros and Cons 


By GLENN M. GREEN, Jr. 
NPN Staff Writer 


The United States will import an average of more than 1,000,000 b/d of 
petroleum and petroleum products during 1953, barring a drastic reversal of a 


virtually unbroken trend. In 1938, it imported less than 150,000 b/d. 
In 1938, we exported an average of 530,800 b/d. According to the Petrole- 
um Administration for Defense, we will export only 338,000 b/d during 1953. 


In those figures is wrapped up “The Story” for the U. S. oil industry during 
1953; around them is shaping up a bitter congressional battle which finds the 


industry divided. One segment of the 
industry, the independent producers, 
is arrayed with oil’s traditional com- 
petitor, the coal industry. 


The producer, the refiner, the 
marketer—all are involved, along 
with the major company and the 
small jobber; the integrated 
“giant” and the independent. 

The National Oil Jobbers Coun- 
cil, at its March 26-28 meeting 
in Montgomery, Ala., almost cer- 
tainly will hoist its colors and 
join the fray. It is already on rec- 


ord as opposing drastic import 
restrictions. 


March 17 the Import Policy Com- 
mittee of the Independent Petroleum 
Assn. of America adopted a resolu- 
tion urging Congress to restrict crude 
and oil products imports to an amount 
not exceeding 10% of domestic de- 
mand in the U. 8S. 

Last week, the Independent Re- 
finers Assn. of America’s board of 
directors, at a Chicago meeting at- 
tended by a majority of the associa- 
tion members, warned that the pres- 
ent import trends spell “death” to 
the independent refiner whose re- 
sources do not include profitable pro- 
duction and distribution operations. 

PAD has recently gone on record 
against “vast quantities” of imports. 

The National Coal Assn. has formed 
a permanent committee to fight its 
legislative battle for drastic restric- 
tions of residual fuel oil imports and, 
in Congress, more than a score of 
bills have been introduced to accom- 
plish this objective. 

The Congressional Record has been 
saturated wifh angry denunciations 
by coal state legislators of residual oil 
imports. Even an oil state 
man, Representative Lyle (D., Tex.) 
rose in the House to flay “greed on 
the part of elements of” the oil in- 
dustry and “ignorance on the part 
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The outcome of the impend- 
ing battle in Congress over oil 
imports will have a lasting ef- 
fect—one way or another—on 
the oil marketer. Independent 
jobbers are particularly con- 
cerned, so much so that the 
issue doubtless will occupy an 
important place on the agenda 
of the National Oil Jobbers 
Council meeting at Montgomery, 
Ala., next week, March 26-28. 
So that marketers may know 
both sides of the argument for 
and against restricting imports, 
NPN publishes the accompany- 
ing article, believing that its 
readers then may better judge 
the issues for themselves. 











of the government” as a result of 
the imports situation. 

That the developing battle is caus- 
ing concern in all quarters, including 
the importing companies, was indi- 
cated this week when Esso Standard 
Oil Co. began issuing figures on its 
imports and those of Esso Export 
Corp. . 

Esso said it was taking the action 
because of “widespread and growing 
interest in the volume of crude oil 
and residual fuel oil imported into 
the U. 8.” 

Company President Stanley C. Hope 
reported that the two companies im- 
ported 100,000 b/d of crude oil and 
193,000 b/d of residual during Janu- 
ary. Preliminary figures for February, 
he added, indicate an over-all drop 
with total of 103,000 b/d for crude 
and 126,000 b/d for residual. 

Why? What's all the fuss about? 


Background 


This is no brand new story to the 
oil industry. The IPAA was formed, 
as a matter of fact in 1929 to fight 


increasing imports, then originating 
in Mexico. 

In 1949, the thorny question again 
bared its nettles. In that year the 
National Petroleum Council, at the 
request of the Secretary of the In- 
terior, enunciated a petroleum policy. 
From that report has come the of- 
ten-quoted “supplement, not supplant” 
phrase. The NPC said it was desir- 
able both to encourage domestic ex- 
ploration and development and to in- 
sure that imports “supplement” the 
domestic supplies of petroleum, add- 
ing: 

“Imports in excess of our eco- 
nomic needs. . .will retard domes- 
tic exploration and development 
of new oil fields and the techno- 
logical progress in all branches 
of the industry which is essen- 
tial to the nation’s economic wel- 
fare and security.” 


The industry as a whole subscribed 
to that statement of policy, including 
the large importing oil companies. 
Now, the independent producers 
charge, the majors are merely “pay- 
ing lip service’ to the declaration 
and are riding hell-bent to flood the 
U. 8. with imports to the utter ruin 
of the domestic industry. 

The fuse, however, for the current 
explosive situation in Congress was 
lit by the petroleum import excise 
tax changes agreed upon by the Unit- 
ed States and Venezuela Aug. 28, 
1952, and made effective Oct. 11, 
1952. 

The rates were lowered to 10.5c 
per bbl. for crude petroleum, topped 
crude, gas oil and finished distillate 
and residual fuel oil testing 25 de- 
grees API or more; 5.25c per bbl. 
on those same items testing under 
25 degrees; 1.25c per gal. on gasoline; 
2c per gal. on lubricating oils; 0.5c 
per gal. on paraffin and other pe- 
troleum wax products; and 0.25c per 
gal. on other petroleum derivatives. 

The preceding import duty on re- 
sidual was 10.5c per bbl. for an 
amount equivalent to 5% of domestic 
crude runs to stills in the preceding 
year and 2ic per bbl. for all over 
that. 

Coal Goes to War—Dropping the 
residual rate to 5.25c per bbl. was 
something like tossing a firecracker 
into a hornet’s nest, insofar as the 
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coal industry was concerned. It sound- 
ed the war trumpets shortly thereafter 
—after it took a look at the result- 
ing upward curve on residual im- 
ports—and is now testing their 
crumbling effect on the Capitol walls. 

Under the reciprocal trade agree- 
ments program, all member nations 
receive the same treatment at Vene- 
zuela on petroleum supplies imported 
into the U. S. 


The Jobber's Stake 


To the average oil jobber trying 
to keep his head above water in the 
competitive sea, the whole subject 
of petroleum imports might seem 
somewhat remote, to put it mildly. 
The matter of international amity 
and economics is interesting but ap- 
parently hardly vital to him in his 
day-to-day operations. 

But, according to those close 
to the jobbers’ interests, his neck 
is stretched out further on the 
block than anyone else’s, when 
it comes to a question of limiting 
oil imports. 

First of all, to get the overall pic- 
ture on the impact of limiting residual 
imports as sought by the coal indus- 
try, here is what an authoritative 
government source says would be 
some of the immediate results: 


At the present rate of residual 
yields (18.5%), crude runs would 
have to be boosted by 1,600,000 b/d 
to make up the estimated 300,000 
b/d of residual imports that would 
be cut off under the proposed legis- 
lation (based on 1952 domestic re- 
sidual demand of 1,514,000 b, *, com- 
pared with average residual imports 
in 1952 of 368,000 b/d. 

As a practical matter, domestic 
refiners probably would not boost 
runs that high but would have to in- 
crease them materially, even though 
residual yields were increased at the 
expense of more profitable light dis- 
tillates. 

Particularly hard hit would be in- 
dependent refiners who are less able 
to absorb the profit loss entailed in 
increased residual yield, especially if 
crude prices are raised. The blow 
also would be felt almost immediate- 
ly by several East Coast resellers 
who have been importing residual as 
a “safety valve” against possible cur- 
tailment of supplies from domestic 
refiners. 


But, to narrow the focus to 


If any action, of any type what- 
soever, is taken to limit supplies, it 
is logical to assume that the seller 


handling the majority of those sup- 
pLes is the one who will feel the 
effects the most. One well-posted in- 
dividual in this field estimates that 
East Coast jobbers would lose at 
least 75% of their foreign supplies, 
if not more, under the coal industry 
legislation. 

It is doubtful in the minds of those 
looking at the imports question from 
the jobber’s standpoint whether the 
residual market in the Midwest can 
be brought up under any circum- 
stances but these sources believe the 
refiners will try to get it up to the 
price of crude, or about $2.50 or 
$2.60 per bbl. If they succeed, the 
question is asked how Midwest re- 
sidual could be sold on the East 
Coast where the product is now bring- 
ing $2 or less? 

The answer, obviously, is that there 
would be a wholesale switch to coal, 
following rudimentary rules of eco- 
nomics. 

Suppose, however, jobber sources 
point out, that the effort to get the 
Midwest residual prices up is suc- 
cessful. Where does the jobber come 
in? The refiners must increase prod- 
uct prices in some way if the price 
of crude goes up—and the independ- 
ent producers are certainly convinced 
they are due an increase. 

The refiner may increase his prices 
across-the-board on all products or he 
may elect to increase them only on 
the product in most demand. Either 
way, the jobber must somehow ac- 
quire additional capital to cover his 
increased cost of inventories and job- 
bers generally are not in the best 
shape insofar as more capitalization 
is concerned. 

This thinking, naturally, is based 
on the assumption that a limiting of 
imports will tend to help boost crude 
prices. 

The government has been encourag- 
ing, through fast tax write-offs and 
other means, the construction of top 
efficiency refineries having the con- 
sequent effect of lowering residual 
yields. 

If the price for residual were pushed 
up to make it a more desirable prod- 
uct, there is then fair reason to ques- 
tion whether it has been worthwhile 
to construct these top efficiency units. 
It would seem to be illogical to build 
top efficiency plants, then not use 
them at top efficiency. If the per- 
centage of yield is held constant, 
then there must be more throughput. 
And, so the argument goes, more 
throughput means, eventually, a flood 
of products other than residual, with 
resulting pressures on prices and pos- 
sibly a series of price wars harmful 
to the Independent jobber. 

The imports situation is not a 
simple problem but the jobber 
has just as big a stake in the im- 
plementation of a proper imports 
policy as any segment of the in- 
dustry. 


This fact was recognized with suf- 


ficient clarity at the National Oil 
Jobbers Council meeting last Novem- 
ber in Chicago to put the council 
on record against artificial restric- 
tions. 

It warned that attempts by any 
segment of the industry to impose 
such limitations might bring on an 
NOJC effort to obtain a reduction of 
the 27.5% depletion allowance tax 
rate extended to producers. The In- 
dependent marketers have never been 
quite convinced that the allowance is 
not used sometimes to subsidize the 
marketing operations of integrated 
companies. 

There is one additional, and by no 
means unimportant, factor that wor- 
ries Independent jobbers. They have 
no trouble obtaining supplies when 
supplies are plentiful. They some- 
times have to scratch hard when 
supplies grow tight. 

They were warned this week by 
NOJC General Counsel Otis Ellis that 
restrictions on residual imports would 
“amount to the first step in end-use 
control of fuels.” 

He disputed the contention that im- 
ports were supplanting even “one 
barrel of domestic production” and 
declared that the IPAA “must believe 
that by curtailing imports of residual 
oil, a shortage of domestic supply will 
be created which will result in higher 
prices for residual oil, thereby justify- 
ing higher prices for domestic crude.” 


Statistics 


The imports of all petroleum, ac- 
cording to PAD, have risen from 
377,200 b/d in 1946 to 951,000 b/d in 
1952. They totaled 931,000 b/d in 
September, 1952, just before the ef- 
fective date of the new Venezuelan 
trade pact. They rose, in October, 
1952, to 1,071,000 b/d, dropped back 
to 931,000 b/d in November, then 
shot up to 1,237,000 b/d during De- 
cember. 

The upward trend held, generally, 
according to the American Petroleum 
Institute, reflecting imports of 1,- 
132,000 b/d in January, 1953; 1,004,- 
000 b/d in February; and averaged 
about 1,055,000 b/d for the four 
weeks ending March 7, 1953. 

This has kindled a scorching fire 
under the IPAA. Fanning it were 
estimates handed the Texas Railroad 
Commission by nine companies of 
their estimated total imports for 1953, 
plus what IPAA estimated would be 
the total imports of non-reporting 
companies. The association came up 
with an estimate that the rate would 
average 1,077,000 b/d for 1953. 

The PAD estimate is 1,020,000 b/d. 

Basing its conclusions on the Bu- 
reau of Mines forecast of demand 
during 1953—7,647,000 b/d — the 
IPAA thus is able to declare that im- 
ports will account for 14% of U. S. 
demand during the year. 

In com the association re- 
calls, total imports in 1949 were only 
645,000 b/d, about 11% of U. S. de- 
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ports. Most of the latter is residual fuel oil. Statistics show residual imports were (barrels daily): 1946, 122,000; 1947, 149,000; 
1948, 146,000; 1949, 206,000; 1950, 334,000; 1951, 332,000; 1952, 363,000 
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Your own sales message in big 


| eHer-Banners 




































































You write your own sales message. We'll spell 
it out with these big (13” x 19”) sturdy cloth letters, 
sew them on 60-ft. lengths of sisal rope . . . and 
deliver to you ready to put up. Letters are white on _—per character 
red or blue background, They wave in the breeze; ‘unix ate 
can be read hundreds of feet away. May be used over = P#t banner: $4.00 
and over. Thousands in use. Send us your own 
message today. 


FREE! Send for catalog of Pratt's outdoor display material. 
Packed with sales ideas. 
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201 PRINTCRAFT BUILDING, INDIANAPOLIS 4, INDIANA 


HAMPIONS 


EXTRA FEATURES 


Exclusive aero-dynamic 
features that mean... 


© LONGER LIFE 
© MAXIMUM PRESSURE 
@ MINIMUM RUNNING COSTS 


The air compressor is a mighty important 
unit in any service station. Many vital 
customer services depend on it. So, 
exactly the right compressor for the sta- 
tion's particular requirements should be 
selected. Your new compressor must 
give you endurance plus dependable per- 
, formance plus economy. These neces- 
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mand, and yet the domestic industry 
felt the effects. The prospective 4% 
increase in ratio is enough to send 
the association to Congress also with 
drums beating and fifes shrilling. 

Narrowing the issue to residual 
imports, the coal association has util- 
ized Bureau of Mines figures to paint 
this picture: 

Taking 1941 as a base year and 
arbitrarily establishing an index of 
100 for that year to represent the 
total of imports and domestic pro- 
duction, imports rose to an index 
height of 350 by 1951 while domestic 
production rose only to 160 on all 
petroleum. 

Meanwhile residual imports were 
rising on the index during the same 
period from 100 to 317 and coal bare- 
ly moved from 100 to 104, 

To translate the development a dif- 
ferent way, a total of 44,647,000 bbls. 
of residual were imported into the 
U. S. in 1946. In 1952, this figure was 
128,510,000 bbls. The coal industry 
figures the 1952 imports displaced 
an equivalent of 30,840,000 tons of 
coal, as compared with a displace- 
ment of 10,714,000 tons in 1946. It 
estimates its 1952 revenue loss at 
$152,658,000. 


Regardless of how it is sliced, 
the end conclusion is simply this: 
Petroleum imports have had a 
consistent, steady rise for years. 
The domestic oil producer, rightly 
or wrongly, feels this is too strong 
an encroachment on the U. S. 
market. The coal industry be- 
lieves foreign residual is crowd- 
ing too close for pocketbook com- 
fort. 


The Claims 


IPAA General Counsel Russell B. 
Brown has charged that foreign oil 
may well force domestic producers 
to cut current production back at 
least 300,000 b/d during most of 
1953. 

“If we are to encourage through 
governmental action the further ab- 
sorption of our domestic market, we 
will do it at the expense of the do- 
mestic industry,” Mr. Brown declared. 
“Our domestic economy will be great- 
ly weakened. 


“Our dependence for petroleum sup- 
plies will be shifted to a few inter- 
national oil companies whose source 
of supply we cannot protect. The con- 
trol of our economy will rest with a 
few where competition could be easily 
eliminated. 

“We must make a decision now 


on whether we want a strong domes- 
tic industry or not.” 


M. H. Robineau, president, Inde- 
pendent Refiners Assn. of America, 
accuses continued importation of re- 
sidual of backing up U. S. supplies 
in all areas with the exception of the 
West Coast. One IRAA official said 
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his organization has established that 
“back-up” situation is now so bad 
that residual, shut off from the East 
Coast by foreign oil, is being moved 
from Gulf up Mississippi and sold in 
Midwest industrial centers. 

“The continuation of these imports 
forces the refiner to accept a loss, 
maintain an uneconomic inventory 
and face the prospect of a substantial 
curtailment or complete shutdown of 
operations,” Mr. Robineau said. 
“When normal domestic markets are 
pre-empted by imported products, the 
matter is no longer one of merely 
supplementing domestic supply.” 

An IRAA official said his group will 
not join with the coal association 
and, in fact, wants “no legislation, 
any more than anyone else does.’”’ He 
said IRAA will first “yell loud” for 
voluntary oil industry action to trim 
imports. If that does not work, he 
said, association will then seek con- 
gressional remedies. 

The situation is not really bad yet, 
he said, adding: 

“The whole thing would straighten 
out if imports were cut 50,000 b/d 
for 60 days.” 

In addition to its direct monetary 
loss, the coal industry has fixed the 
amount of wages lost by miners in 
1952 at $77,144,000; freight revenue 
lost at $87,030,000; and railroad wages 
lost at $43,863,000. 

Several vice presidents of railroad 
systems attended the coal group’s re- 
cent parley on anti-import strategy, 
indicating that the railroads will exert 
influence also when the issue is de- 
bated in Congress. IPAA officials sat 
in on this meeting but did not join 
the permanent committee. 

Importers’ Arguments — On the 
other side of the fence, the import- 
ing companies bolster their ar- 
guments by these assertions: 

1. Although the tariff rate was re- 
duced to 10.5¢ per bbl. in 1943, the 
present crude price doubled between 
1945 and 1951 and the value of domes- 
tic crude production in the last half 
of 1951 was nearly $5.6 billion as 
compared to about $2.1 billion at the 
end of World War II. 

2. Imports are essential to main- 
tain U. S. supply flexibility in the 
face of such contingencies as fluctuat- 
ing energy demands arising from ab- 
normal weather, business cycles, la- 
bor upsets, military requirements, etc., 
by providing many different sources 
of supply. 

3. Production of residual from do- 
mestic crude is uneconomical; U. S. 
refineries are steadily reducing re- 
sidual yields; and knocking out re- 
sidual imports would not increase do- 
mestic production of this commodity. 

4. With increasing U. S. demand, 
there is sufficient room for both do- 
mestic production and imports to grow 
substantially. The welfare of the 
American consumer is at stake in 
securing abundant supplies of oil, both 
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domestically and abroad. If imports 
are cut drastically, state regulatory 
bodies would gain tight control over 
supplies and tne consumer eventually 
will suffer. 

5 High import duties would en- 
courage importers to seek more profit- 
able markets overseas and reduce sup- 
plies available to U. S. marketers. 

6. The “back-up” of residual in 
the Midwest is due to two factors: 
(a) Dieselization of the railroads and 
(b) the inroads of natural gas into 
both the fuel oil and coal markets. 
Imports are not responsible for that 
situation 


Government's Attitude 


The matter of oil imports, as vital 
as it is to the industry and as impor- 
tant as it is to the entire nation, is 
just one fragment of a bothersome 
issue that will plague the halls of 
Congress for some time to come. 

The basic decision probably will 
come in a matter of weeks. Congress 
must act before June 12 on the 
extension of the Reciprocal Trade 
Agreements authority, although it 
could postpone a decision by grant- 
ing a temporary extension pending 
the hammering-out of a more perma- 
nent policy. 

So far, the White House has not 
submitted to Capitol its wishes in 
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any sort of concrete form. But there 
are plenty of past indications of the 
Administration’s general attitude. It 
differs little, if at all, from that of 
the preceding Democratic regimes 
which favored and worked consistent- 
ly for lowering as many trade barriers 
as possible just as low as the political 
realities permit. During the campaign, 
President Eisenhower affirmed the 
principles of freer trade. He acted on 
those principles recently in declining 
to heed the pleas of domestic pipe 
makers for restricting competing im- 
ports on the grounds they were be- 
ing undersold. 

Last year, the Materials Policy 
(Paley) Commission appointed by 
former President Truman strong- 
ly urged lower trade barriers, on 
petroleum as well as other basic 
commodities, because the group 
felt that the U. S. will inevitably 
become an importing nation and 
must assure its sources of sup- 
plies. 

More recently the Public Ad- 
visory Board for Mutual Security, 
also appointed by Mr. Truman, 
declared in even more vigorous 
terms that “There is. . .no good 
reason for maintaining present 
import taxes on crude oil and on 
petroleum products.” 


(The Paley Commission had the 
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beneiit of intensive oil industry con- 
suitation. The MSA advisory group, 
headed by Daniel W. Bell, Washing- 
ton president of American Security 
and Trust Co., had no oil industry 
representation. Its consultation with 
the industry apparently was of a 
much more limited nature.) 

The Bell Report declared that re- 
sidual fuel oil supplies are inadequate 
in the U. S. and are becoming more 
so. It found also that coal has been 
taking over the electric power gener- 
ation field from residual and that, for 
other uses, more coal is being used 
now than during years 1937-40. 

These points would seem to be de- 
batable. The IPAA stoutly contends 
that some U. S. heavy crude fields, 
particularly in Mississippi, Louisiana 
and Arkansas, are now shut in be- 
cause of foreign imports usurpation 
of their markets. There is no inade- 
quacy of supplies, the association ar- 
gues. The IPAA attributes some in- 
dependent refinery shutdowns to price 
factors, not inadequate supplies. 


The coal association has figures 
to show that coal supplied 82% of 
the fuel for electric power generation 
in 1940, while oil supplied 6% and 
gas, 12%. In 1951, it was coal, 68%; 
oil, 11%; and gas, 21%. In 1952, as 
between coal and oil, coal had 86.4% 


of the market not fueled by gas and 
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oil had 13.6%, 
change from 1951. 


Perhaps the Bell group made its 
assertion on this basis; while coal 
held constant at between 66% and 
68% for 1949-50, the oil percentage 
was 14% in 1949, 15% in 1950, then 
dropped to 11% in 1951. But this 
drop probably is due far more to 
the steady climb of natural gas in 
the picture—18% in 1949, 19% in 
1950 and 21% in 1951. No conclusive 
figures are yet available for 1952. 


There is this hard fact to consider, 
in this connection—on the East Coast, 
the dependency upon foreign residual 
has increased from about 25% in 1946 
to around 47% in 1952, based upon 
Bureau of Mines figures. This is ex- 
clusive of residual produced from 
foreign crude imports. 

The Bell Report stressed the in- 
terest of the domestic oil industry 
in the maintenance of the oil deple- 
tion tax rate and other tax benefits, 
concluding that the industry is more 
interested in these aspects than in 
restricting imports. 


Opposite View — IPAA General 
Counsel Brown attacked the whole 
thesis of the report as leaving “false 
impression” and as “misleading.” 

“The (report) wanders far afield 
and says that the industry ought not 
to complain in giving up its market 
outlet to imported oil because the 
industry has obtained some other 
benefit, such as depletion allowance 
and intangible write-offs, through the 
gracious dispensation of the lord for 
whom the (report) speaks,” he 
charged. 

More recently, another official gov- 
ernment statement of position—this 
time from J. Ed Warren, Deputy Ad- 
ministrator, Petroleum Administration 
for Defense—took the opposite tack 
in a letter to the House Interstate 
and Foreign Commerce Committee, 
which had requested the PAD views 
on the Paley Commission findings. 


Conceding the desirability from a 
security standpoint to develop oil re- 
serves and productive capacity in the 
“relatively safe” areas of the world 
such as the Western Hemisphere, Mr. 
Warren wrote: 

“While it would be contrary to the 
national interest to prohibit all pe- 
troleum imports, it would also be 
contrary to the national interest to 
encourage vast quantities of petrole- 
um imports without any restrictions 
and in unlimited quantities. 

“It has frequently been said that 
it is desirable to conserve our own 
national resources by an increased 
utilitization of foreign crude oil. This 
may sound reasonable on the surface 
but it is neither logical nor realistic.” 


Mr. Warren pointed out that our 
proven crude oil reserves in 1920 
amounted to 7 billion bbls., whereas 
we now have a 33-billion-bbl. proven 
reserve. Had the U. S. in 1920 adopt- 


with no_ essential 
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ed a policy of relying on foreign oil, 
he stressed, we would have our 7- 
billion-bbl. reserve but not the 33 
billion bbls. we now have. 

The Deputy PAD reasserted the 
“supplement, not supplant” principle. 


International Aspect 


It is quite possible that the whole 
pattern of the Administration’s poli- 
cies on foreign trade may be set by 
the congressional battle over oil im- 
ports since it is the first large com- 
modity to come to the issue stage. 
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amount of the products, that country 
cannot get the money with which 
to buy from us. 

The critics of this program, on 
the other hand, declare that it will 
be the American working man who 
will finally pay the bill for the U. S. 
—that Country A’s standards of liv- 
ing are lower and that it can produce 
and sell in the U. S. its products at 
a cheaper price than American in- 
dustry can produce and sell compet- 
ing goods. Eventually, the critics say, 
free trade will lower the American 
standard of living while raising those 
of foreign nations. 


Venezuela—Since we are talking 
about oil, Venezuela is the best illus- 
tration of how this reciprocal trade 
theory works out. 


In 1951, Venezuela derived 98.16% 
of its national income from petrole- 
um. Of this, 97.74%—$606.9 million 
—was in dollars (including direct ex- 
penditures by oil companies for 
wages, taxes, etc.). In 1951, Vene- 
zuela bought more than $455 million 
worth of goods, ranging from milk 
to automobiles, from the U. S. while 
selling us a little more than $322 mil- 
lion worth of commodities, including 
$285.4 million in petroleum and oil 
products. 

In 1952, Venezuela spent $500 mil- 
lion in the U. S. and sold to us $395.8 
million in goods, including $278.3 mil- 
lion worth of petroleum. 

The South American country 
thus spent $104.2 million more with 
the U. S. than it received from us. 
The difference in dollar volume is 
made up in various ways—dollar sales 
to other countries; direct oil company 
payments, etc. 


Strip out the income from pe- 
troleum exports to the U. S., however, 
and where would Venezuela get the 
dollars to trade with our dairy farm- 
ers, our radio set manufacturers or 
our baby food firms? The Venezuelan 
economy would suffer grievously. 


The American government must 
also be prepared to explain abroad, in 
the event that petroleum imports are 
restricted, that the gospel preached 
by us abroad since the early 1930’s 
no longer holds good. This could set 
off a chain reaction of tariff restric- 
tions among all countries. 

The Venezuelan situation presents 
two other important aspects, one 
political, the other economic. 


The present government in Caracas 
is oriented toward the U. S. and the 
West. The opposition is far more 


the U. S. economy. There would be 
a definite loss to the U. S. from this 
angle. 


Congressional Dilemma 


From an over-all point of view, the 
prevailing atmosphere in Congress 
seems to favor a revision of the re- 
ciprocal trade program to impose 
tighter safeguards. This stems from 
the feeling among many legislators 
that the executive branch, .through 
the State Department, has been going 
too fast and too far. As of now, the 
executive has wide latitude in nego- 
tiating these agreements. Congress 
could curb this authority by permit- 
ting the Tariff Commission a more 
important role in these negotiations 
and by strengthening the congression- 
al review provision. 

This could be accomplished without 
affecting too strongly the over-all 
program. But Congress could go 
much further and could require spe- 
cific congressional assent to every 
point of every trade agreement. Or 
it could abolish the whole program 
as it now exists and restore to Con- 
gress the sole power for setting tar- 
iff rates. 


‘Trading’ Likely—It is impossible 
so say, at this time, just what Con- 
gress will do. Many a “trade”, how- 
ever, is now being discussed at the 
Capitol. A senator or a congressman, 
for instance, who has no interest 
whatsoever in either coal or oil might 
well have a strong representation at 
home concerned with some other seg- 
ment of the economy—watchmaking, 
perhaps. 

He might well agree to support a 
provision restricting residual oil im- 
ports in return for a vote on higher 
tariffs on Swiss watches. But this 
takes some skillful tightrope walk- 
ing of a sort not generally appreciat- 
ed. 


Works Both Ways—To refer again 
to Venezuela, we find that the Vene- 
zuelans in 1951 purchased foodstuffs 
such as meat, fruits and vegetables 
from the U. S. to the tune of $71 
million. These came from 14 specific 
states of the Union. Machinery and 





It’s the Gremlins 


WASHINGTON — Maybe it’s 
just the effects of spring, but 
the gremlins seem to be get- 
ting more active. In last week’s 
NATIONAL PETROLEUM NEWS on 
page 17, for instance, a sentence 
came out like this: 

“The association (IPAA) is 
aiming for action to limit im- 
ports to some 300,000 b/d—.. .” 

If the little men had just 
stayed out of the typewriter, 
the above would have read: 

“, . by some 300,000 b/d—...” 











vehicles imports from the U. S. to- 
taled $176.2 million from 18 states. 
Milk and cream, butter, canned soup, 
automobile tires, cigarettes, cement, 
kerosine stoves—on all of these U. S. 
exports and many more Venezuela 
was either our No. 1, 2 or 3 cus- 
tomer among the entire world. 

Pity the poor legislator who goes 
charging into battle to fight for his 
watchmakers and finds himself in the 
doghouse with a host of small machin- 
ery manufacturers or dairy farmers 
because he votes to curtail Vene- 
zuelan oil imports! 

The truth of the matter is that, 
not only the United States, but every 
state in the Union is an exporter of 
something and states are made up 
of people. Money from those ex- 
ports goes into their pockets. 


s 
Shape of Legislation? 

There seems to be only an outside 
chance, at the best, for hearings on 
separate legislation to curb oil im- 
ports. The battle is expected to be 
pitched on the broad field of the 
reciprocal trade agreements extension. 

The coal association is backing 
more than a score of bills which 
would hold the imports of foreign 
residual to 5% of the domestic de- 
mand for residual during the cor- 
responding calendar quarter of the 
previous year. The bulk of the bills 
have been referred to the House Ways 
and Means Committee. 

The IPAA will, this week, draft in 
broad outline the type of legislation 
it favors. The association has made 
it clear that it considers the coal 
group’s stand too narrow—that the 
IPAA is concerned with all foreign 
oil imports. Here is, basically, what 
IPAA officials say they want: 

A cutback of at least 300,000 b/d 
in imports. 

Here’s why: 

Total U. S. demands for 1953 will 
be about 8,000,000 b/d. Stocks of all 
oils are about 45,000,000 bbls. above 
the same period in 1952. When you 
deduct the planned imports (over 1,- 
000,000 b/d) from the total demand 
and allow for a reduction of stocks 
at the rate of some 48,000 b/d, U. S. 
producers then would be allotted 
around 6,875,000 b/d. whereas actual 
production during February was 7,- 
200,000 b/d. 

If the imports are not cut back at 
least 300,000 b/d, the IPAA officials 
contend, then the domestic producer 
will have to make that slash. 

In that event, probably, all chances 
of raising crude oil prices—now gen- 
erally at their same old 1947 level— 
probably will go a’glimmering. 

In 1949, the IPAA supported an 
amendment by Senator Thomas (D. 
Okla.) to the trade act extension 
bill which would have limited the 
total quantity of oil imported from 
all countries to 5% of the domestic 
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demand for the same quarter as the 
previous year. It was almost, but not 
quite, adopted in the Senate. 

The IPAA’s Imports Policy Com- 
mittee has gone back to the same 
sort of approach, recommending a 
limitation of imports to 10%. This 
fits the 300,000 b/d cut which was 
estimated as necessary by Mr. Brown 
recently. 

The coal association believes the 
issue will be threshed out in commit- 
tee and that what is finally approved 
by that group will eventually be- 
come the legislation enacted by Con- 
gress—that the later floor action prob- 
ably will not affect it much. 

Both the coal association’s and the 
IPAA’s views could be incorporated 
into one provision, providing restric- 
tions specifically on residual and also 
on other petroleum and petroleum 
products. 

Another Approach—tThere is one 
other approach that could be made, 
although, so far, there has been no 
indication that it will be. Instead of 
the quota restriction method, the lim- 
itation proponents could back a pro- 
posal simply to raise the import du- 
ties, thus accomplishing the same 
purpose. 

The Ways and Means Committee 
has not set a date to start hearings. 
It is unlikely that any will begin be- 
fore the end of the Easter recess, 
sometime in mid-April or early May. 

At this point, because of the 
“trades” and the divided nature of 
the oil industry in the face of the 
determined coal industry drive, it is 
an impossibility to forecast the end 
result—beyond noting the fact that 
congressional sentiment for curbing 
the reciprocal trade program is 
stronger today than at any time in 
the past 20-plus years. 


Shell Sales Set Record 


NPN News Bureau 
NEW YORK—Shell Oil Co.’s sales, 


crude oil production, and capital ex- 
penditures in 1952 were the highest in 
the company’s history, according to 
their annual report. While product 
sales were 7% above those for 1951, 
net income declined due to the nar- 
rowing margin between costs and 
revenues, the report stated. 

Domestic demand for petroleum 
products for mext few years prob- 
ably will increase at same rate (about 
3%) as in 1952, the report predicted. 


Blue Bell Trial Delayed 


SALT LAKE CITY—tTrial of a 
treble damage suit brought by Blue 
Bell Co. of Idaho against Standard 
Oil Co. of California, two of its sub- 
sidiaries, and Frontier Oil Refining 
Co., has been set back to April 6 
from April 1. 

Because of the crowded calendar 
of U. S. District Judge Willis Ritter, 
there is some question whether the 
trial will start April 6. 
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API Jobber Groups 
Map 3 Study Programs 


NPN News Bureau 
NEW YORK—A special subcom- 
mittee of API’s Jobber Advisory 
Subcommittee have been appointed to 
make studies of (1) provisions job- 
bers should make for perpetuation of 
their franchises in event of death or 
incapacity, (2) accounting methods 
for jobber-distributors, and (3) serv- 
ice station site selection and construc- 
tion suggestions for such marketers. 
The groups were urged by Chair- 
man James E. Dyer, of Sinclair, to 
produce reports and any recommenda- 
tions in time for the API Market- 
ing Division’s May 4-5 meeting in 
Dallas if possible. Their members 
are: 


Jobber Franchises—J. G. Jordan, 
Shell, New York; Charles H. Arnold, 
Haggert’s Service, Inc. Fargo, 
N. Dak.; John Harper, Harper Oil, 
Long Island City, N. Y.; Walter 
Hochuli, The Texas Co., New York; 
Jess Knowles, Skelly Oil, Kansas 
City; R. W. McDowell, Mid-Continent 


Petroleum, Tulsa, and George L. 
Savory, Savory Oil, Binghamton, 
N. Y. 


Accounting — H. E. Davenport, 
George W. Pickering Co., Salem, 
Mass.; R. C. Arnold, Gulf Oil Corp., 
Pittsburgh; R. J. Hull, Cities Service, 
New York; Robert A. Kent, Kent 
Oil, Salina, Kan., and John H, White, 
Hewitt Oil, Charleston, S. C. 

Service Stations—Dwight F. Ben- 
ton, Indiana Standard, Chicago; A. 
M. Hughes, Phillips Petroleum, Bart- 
lesvilte; Miies Mills, Oils, Inc., Des 
Moines; Roy Thompson, Apex Motor 
Fuel, Chicago; L, E. Ulrope, Esso 
Standard, New York, and Russel §. 
Williams, Gaseteria, Inc., Indianapolis. 


Ohio Oil to Construct 
60 Stations in 1953 


FINDLAY, Ohio—Ohio Oil expects 
to continue substantial capital ex- 
penditures in construction of mar- 
keting facilities during 1953, the com- 
pany says in its annual report. The 
1953 program calls for 60 new serv- 
ice stations and remodeling of 18 old 
stations. In 1952, Ohio Oil built 44 
new stations and remodeled 67 old 
outlets as compared with 31 and 46 
respectively in 1951. 

Capital expenditures last year were 
the largest in the company’s history. 
They were divided as follows (1951 
figures in parentheses): development 
of producing properties, lease acqui- 
sitions, etc., $24,988,000 ($20,095,- 
000); refining, $2,631,000 ($1,016,- 
000); marketing $6,184,000 ($3,903,- 
000}; and crude oil pipe lines, $12,- 
421,000 ($13,103,000); total, $46,224,- 
000 ($38,117,000). 

For the oil industry as a whole, 


President J. C. Donnell II comment- 
ed that with general business con- 
tinuing on approximately current 
levels, a normal increase in petro- 
leum demand may be expected in 
1953, unless additional international 
crises develop. 


Weather Turns Colder 
In East Coast Area 


NPN News Bureau 
CLEVELAND—For the first time 


in four weeks, the East Coast area 
broke its warmer than either nor- 
mal or last year trend, to register 
colder than last year by 643 degree 
days. The area still remained warm- 
er than normal. 

The Southeast area also was colder 
than last year and warmer than 
normal, while the Midwest and West 
Coast-Rocky Mt. areas registered 
warmer than either normal or last 
year for the eighth consecutive week. 


Degree Day Summary 
Season Sept. 1-March 14 





Week 
Mar. 8- 
1952- 1951- Nor- Mar.14, 
East Coast 53 52 
Bostont ......... 4162 43820 4651 241 
New York ....... 3629 3764 4225 177 
Philadelphia ..... 3415 3535 3897 159 
Washingtont ..... 3305 3320 3806 136 
Average ....... 3628 2985 4145 178 
Midwest 
Chicagot ........ 4713 6178 5218 169 
Cleveland ........ 4076 4485 4872 161 
Detroit? ......... 4657 5053 5200 191 
Minneapolist . 622 6829 6525 225 
Omahat ......«-+. 5480 5112 138 
St. Louis ........ 3513 3854 3913 
Average ....... 4718 6147 5140 162 
Southeast 
Birmingham, Ala.t 2301 2127 2548 58 
Charleston, 8. C.. 1475 1391 1661 37 
Nashville, Tenn.t. 2965 2975 3122 76 
Raleigh, N. C. .. 2493 2814 as 
Average ....... 2323 2247 2536 67 
West Coast—Rocky Mt. 
San Francisco ... 1787 2130% 1801 88 
Seattle .......... 2009 3363 3490 147 
Denvert ......... 4412 4771 4710 134 
Average ....... 3086 463421 3334 123 
~ ‘Degree days are on 65 deg. F. basis. 
tReadings at airport office. Readings in 


other cities taken at downtown (city) offices 
tincludes weather bureau correction. 


Oil Only for Chemical Use 
Predicted for Atomic Age 


NPN News Bureau 

LOS ANGELES — It is possible 
that petroleum may be reserved ex- 
clusively for chemicals produced 
from it in some future era of atomic 
and solar energy, Marshal) Sittig and 
B. H Weil, Ethyl Corp., said in a 
paper prepared for delivery before 
the American Chemical Society sym- 
posium here. 

While 40% of organic chemicals 
and increasing amounts of inorganic 
chemicals made in U, S. annually are 
based on petroleum raw materials, 
they account for less than one-half 
of 1% of the total production of 
crude oi] and natural gas, they point- 
ed out. 
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OPS Decontrol of No. 2 Heating Oil 
Leaves Petroleum Free of Price Lids 


NPN News Bureau 

WASHINGTON — Except for rec- 
ord-preservation requirements, the 
petroleum industry is now entirely 
free of price controls imposed as a 
Korean emergency measure under the 
Defense Production Act. 

The sole remaining product under 
price ceilings—No. 2 heating oil—was 
freed March 12 by General Overriding 
Regulation 44. 

OPS underscored the necessity of 
sellers keeping available until April 
30, 1955, all records they are required 
to preserve at the time decontrol was 
made effective. 

The agency noted that GOR 44 ren- 
dered ineffective Ceiling Price Regu- 
lations 13 and 17. It said No. 2 was 
decontrolled “because a study has re- 
vealed that production and stocks of 
No. 2 heating oil are well above last 
year and appear to be ample to meet 
any foreseeable demand during the 
minor portion of the heating season 
remaining.” y 

Under the same GOR 44, OPS also 
decontrolled : 

1. All sales of chemicals, except sul- 
fur, sulfuric acid, oleum and sulfur 
trioxide. Among the chemicals freed 
from regulations were petrochemicals; 
chemical products used in further 
manufacture, such as plastic mate- 
rials; herbicides and pesticides; anti- 
freeze; insect repellents; household in- 
secticides and cleansing agents. All 
services rendered in connection with 
these commodities also were decon- 
trolled. 

2. Brokerage fees and agency com- 
missions, whether or not they involve 


sales of commodities still under con- 
trol. 

3. All sales of antifreeze and of 
used steel drums in the Territory of 
Alaska. This was accomplished by a 
separate order, Amend. 7 to GOR 23. 

However, OPS left under ceilings 
these items of interest to the oil in- 
dustry: 

1, Steel shipping containers in the 
United States (new and used), includ- 
ing steel drums and used steel drums. 

2. New metal cans. 

3. Fabricated structural steel, mis- 
cellaneous and ornamental iron and 
new vessel shop products for field 
assembly or erection, plus new con- 
crete reinforcement bars and rein- 
forcement materials. 

4. Exports and imports of prod- 
ucts still under domestic price control 
—including export and import reins 
on such items as steel shipping con- 
tainers and metal cans. 


End of Materials Controls 
Seen Certain on June 30 


NPN News Bureau 
WASHINGTON—Unless there is a 
sudden switch in government signals, 
you can forget about materials con- 
trols after June 30. 

Which means an end to applica- 
tions, allotments, priorities, reports 
and red tape. 

PAD originally had figured that it 
might be necessary to continue con- 
trols on some materials, such as oil 
country tubular goods, to keep the 





Defense Orders for the Oil Industry 


(Issued March 10-16, inclusive) 

This description of oil defense orders pro- 
vides a weekly summary of government regu- 
lations that may affect NPN readers. We will 
appreciate our readers letting us know when 
they think that we have omitted a regulation. 

Complete copies of the official text of these 
orders can be obtained from Platt’s OIL-Law- 
GRAM Reports, 1213 West Third St., Cleveland 
13, Ohio, a publication which reproduces and 
mails out the orders on oil upon issuance. 
Minimum charge for single copies, $1.00, 
postage paid. One year’s service, $100. Less 
than one year’s service, pro rata plus $5.00 
for handling. 


CODE: NPA—National Production Author- 
A ESA — 
A 


List of Orders 


NPA—National Production Authority 
M-46, Dir. 8—Automatic revalidation of 
certain allotments and orders. 


NPA Reg. 2, Amdt, 1—Basic rules of priori- 
ties system. ; 


OPS—Office of Price Stabilization 
GOR 9, Amdt, 43—Exemptions of certain 
manufactured goods. 


GOR 44—General exemptions and preserva- 
tion of records. 


GOR 23, Amdt. 7—Territorial exemptions. 


What Orders Do 
National Production Authority 


PRIORITIES ASSISTANCE FOR PETRO- 
LEUM OPERATORS—Dir. 8 to NPA Order 
M-46—Permits oil and gas operators in U, 8. 
and Canada to revalidate allotments of con- 
trolied materials (except casing, tubing and 
drill pipe) for delivery in calendar quarter 
following that for which allotment was granted. 

PRIORITIES—Amdt. 1 to NPA Reg. 2— 
Authorizes suppliers and customers to 
delivery dates of rated orders provided there 
is no interference with shipment of other rated 
orders accepted prior to change in date. 


Office of Price Stabilization 


mobiles, trucks, parts and accessories, aircraft 
parts, marine equipment and supplies, boats, 
ships and marine vessels. 

GENERAL EXEMPTIONS—GOR 44—Lifts 
price ceilings from all commodities 
under control except sulfur, y 
and certain metals, etc. No, 2 heating oi] and 

specifically 


anti-freeze 
iS—Amat, 7 to 
GOR 23— from price control all sales 
of anti-freeze and used steel] drums in Alaska. 


little man from getting trampled in 
the rush once controls in general 
were lifted. PAD found out, how- 
ever, that even the small operators 
were willing to take their chances in 
the open market. So PAD voted to 
let controls die June 30. 

PAD has recommended, however, 
that authority be granted to the 
military to term certain projects vital 
if the need should arise and that 
these projects would be given special 
aid. 

Aside from such special help— 
and it isn’t expected that this de- 
vice would be needed often—the pe- 
troleum industry will be on its own 
after mid-year. 

The details of the new, streamlined 
materials plan—to be called the De- 
fense Materials System instead of the 
controlled materials plan—are being 
drawn by the National Production 
Authority and likely will be issued 
very soon. Since it will apply al- 
most exclusively to direct military 
and Atomic Energy Commission pro- 
grams, there will be little in it of 
concern to the petroleum industry. 

One exception is that nickel-bear- 
ing stainless steel will remain under 
control. This metal is used consid- 
erably by the petroleum industry 
where corrosion is a factor. 


Explains New Plan — The broad 
outline of the new materials plan was 
given last week by Acting Mobiliza- 
tion Director Arthur S. Flemming 
who said that materials controls 
over civilian production and construc- 
tion would be terminated for opera- 
tions beginning with the third quar- 
ter of this year. Until that time, 
present regulations remain in effect. 

Mr. Flemming pointed out that the 
new plan would become effective 
only if Congress passes the required 
legislation. 

PAD has made its recommenda- 
tions—favoring decontrol—to Interior 
Secretary Douglas McKay who, in 
turn, will report his views to con- 
gressional committees considering 
legislation to replace the present De- 
fense Production Act. 


Gasoline Tax Increase 
Sought in Texas 


AUSTIN, Tex.—aA bill to add ic 
to Texas’ present 4c gasoline tax 
was introduced by Rep. Garrett of 
Corpus Christi. The bill would tax 
liquefied petroleum gas used as motor 
fuel at 5c per gal. 

Gov. Allan Shivers recommended a 
gasoline tax increase to provide ad- 
ditional highway funds, 


Reclaimed Oil Bill Offered 


RALEIGH, N. C.—A bill has been 
introduced in the North Carolina 
House which would make it unlawful 
to sell reclaimed oil except in marked 
sealed containers. 
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EDITORIALLY SPEAKING 





Standby Controls No Bargain for Oil Industry 


Come war or no, there is nothing about the administra- 
tion’s request of Congress for standby economic controls, 
including especially the power to regulate prices, that 
should cause the oil industry to want to stand up and 
shout, hip-hip-hooray. 


The industry experience under the OPA and more re- 
cently the OPS was such that no oil man could possibly 
enthuse at the prospect of Washington, without advance 
warning, again moving in on him and overnight im- 
prisoning him in a strait-jacket, whose use was decided 
upon in secret and whose application was in accord with 
no pre-conceived standards or plan. 


Controls once imposed, no matter how ill-advisedly, are 
never easily removed. Nor are they ever readily modified 
to fit given situations or conditions, either because gov- 
ernment employes are unable to adjust to a fact or, more 
likely, because they are motivated by plain, downright 
arbitrary cussedness. 


The latter appears, certainly, to have been the case 
with respect to the freeze on crude oil at the outset 
of World War II when the whole OPA attitude came 
under the influence, which held throughout, of a single 
sentence memorandum from FDR to Sumner Pike, an 
alleged oil expert, which instructed the latter that his 
job at OPA was to “sit on the crude price lid.” No 
amount of logic, no stacks of statistics, no nothing—not 
even extreme pressure from Congress—ever budged Pike 
from that assignment. He just sat, and sat, and sat. 


A similar stubborn unwillingness to adjust, to revise 
and to modify in the light of demonstrable facts charac- 
terized the operations of the now expiring OPS, follow- 
ing the overnight freezing of all petroleum prices upon 
the commencement of the Korean trouble. Jobbers par- 
ticuarly know that to be so, having struggled to make a 
case through many weary months and winding up finally 
getting exactly nowhere. Even when officials in the so- 
called lower echelons (that’s bureaucratese for branch or 
division) who had studied a situation, recommended 
changes in the way of increases, the history is full of 
repeated instances of turndowns at the policy-making 
level. It was only this last week, for example, that con- 
trols on No. 2 heating oil were removed, long after all 
- excuse for them had vanished. 


So, while NPN sometimes disagrees with him and the 
group he represents, it may certainly say of Russell B. 
Brown, general counsel of the Independent producers 
(IPAA), that he bespoke the general attitude of the in- 
dustry in his forthright stand against standby price 
control powers before the Senate Banking Committee the 
other day. Every bit of what he said is borne out by 
the record of two industry experiences, both bitter, with 
the Washington price controllers. 


If, as Mr. Brown suggests, there comes an emergency 
that may require some sort of government action on 
prices, let Congress determine the need and then let Con- 
gress take whatever action is indicated, instead of dele- 
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gating that authority willy-nilly to the executive branch 
for equally willy-nilly exercise. 

Congress can be depended upon to do what is neces- 
sary—quickly and in a manner that will avoid the half- 
baked measures of the past. 


API's Launching of Jobber Study Groups 
A Good Beginning Toward a Worthy Goal 


That is a good start the API Jobber Advisory Sub- 
committee has made in appointing three special subcom- 
mittees to study and report, with recommendations, on 
as many different subjects that are of concern to job- 
bers generally (see news story on p. 37). If each of these 
groups now performs in the manner one may be sure it 
is capable of, judging’ by the high quality of the mem- 
bership, the composite result should be of much value 
to the jobber and, as well, constitute verification of the 
wisdom of the API in establishing the advisory sub- 
committee. 


NPN notes that subcommittee chairman James E. 
Dyer urges that the special subcommittees have their 
reports and any recommendations ready for the API 
Marketing Division’s May 4-5 meeting in Dallas, if pos- 
sible. His desire in this regard is understandable. At the 
same time, however, the success of these several proj- 
ects is going to depend, finally, on the amount of atten- 
tion the committees are able to give to the problems 
involved. These are of sufficient complexity, besides im- 
portance, as to justify a need for close and careful study. 


So let each of the three subcommittees not be too 
mindful of the calendar, but concentrate rather on de- 
veloping a constructive report, meaty with conclusions 
and recommendations which the jobber can recognize at 
a glance are sound and upon which he will then pro- 
ceed to act. If the doing of a really worthwhile job takes 
two, three or even four months, and as many or more 
meetings of each subcommittee, that will be fine. 


The quality of the end product, in terms of its actual 
value to him, is what is going to interest the jobber. 
And it is that same quality by which eventually must 
be judged the success or failure, overall, of this pioneer- 
ing API effort at improving the jobber’s lot through the 
activities of this new Jobber Advisory Subcommittee. 





Editorials are written to stimulate discussion, 
because it is only through discussion that a na- 
tion, industry or a company can arrive at 
sound decisions. NATIONAL PETROLEUM NEWS al- 
ways welcomes comments on its editorials. 

Please write Warren C. Platt, Editor, 1213 
West 3rd St., Cleveland 13, Ohio. 
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Comments from Readers 


FROM: Mr. R. F. Doepel 
President 
Braun Bros. Oil Company 
812 Oak Street 
Winnetka, Illinois 


My congratulations to you—and a 
word in appreciation from Braun 
Bros. Oil Co. in conection with your 
editorial, “Jobbers Should Promote 
Own Public Relations”, published in 
the February 11th issue of NATIONAL 
PETROLEUM NEWS. We feel that you 
have expressed the general opinion 
of the Independent jobber very clear- 
ly. 

As you realize, it would be very 
difficult for a jobber to offer these 
opinions as he would feel that it 
would sound pretty much as if he 
were bragging. The industry knows 
that all of the major oil companies 
have their public relations writers 
who never miss an opportunity to 
publicize and rightfully so, their key 
men, including presidents, vice presi- 
dents, heads of departments, and dis- 
trict managers. . . : 

During my 30 years’ connection 
with the industry I have met hun- 
dreds of Independent jobbers, both 


FROM: Howard R. Smith 
Howard R. Smith & Asso- 
ciates 
209 South LaSalle Street 
Chicago 4, Illinois 


The additive discussion which you 
have published (see NPN Jan. 21, 
p. 74; Feb. 4, p. 39; Feb. 18, p. 44) 
could turn out to be the best thing 
that has happened to this much 
cussed and damned business. 


In a year of objective study of the 
field under the wing of George R. 
Willy, owner of the Willy School of 
Carburetion and Automotive Elec- 
tricity of Blue Island, Ill., we found 
that there are good and useful ad- 
ditives which can earn terrific divi- 
dends if properly employed. But the 
big discovery is that engines them- 
selves are so full of allergies and 
cussed temperament that identical 
engines in identical service with good 
drivers do not respond alike and 
sometimes produce baffling differ- 
ences. 


Your original correspondent set 
out to make a smear attack on ad- 
ditives but wound up with a fair 
and very intelligent appraisal. It is 
the smearing of additives that to my 
mind leads to the exaggeration and 
hypocrisy practiced in additive ad- 
vertising and demonstration. One 
lie is launched to cancel out another. 
Where is the truth? 


large and small operators, and have 
always been impressed with their in- 
telligent approach to the problems 
of the oil industry. 

Also, as you point out, the income 
earned by the independent jobber in 
many instances is much larger than 
the president of a major oil company. 
In addition, the jobber usually has 
his entire investment in his own per- 
sonal business, the majority of this 
investment being represented by fixed 
assets including storage facilities, de- 
livery equipment, distributing assets 
and real estate. 

The biggest problem, as you have 
pointed out at various times, facing 
the Independent operator, is the diffi- 
culty of perpetuating his firm when 
consideration is taken of the exist- 
ing inheritance tax laws. 

We trust that you will point out 
additional facts regarding the jobber 
operations in future editorials in the 
NATIONAL PETROLEUM NEWS. 

Your magazine is the only periodi- 
cal that can print this information 
with the hope that it will be read 
by both the Independent jobber and 
the major oil company executive. 


* 


As Willy and I see it, you can sum 
it up this way: 

1. Every marketed additive formu- 
lated after the war has some effect 
and the test is how good the effect 
is, how long it lasts and how much 
economy it offers. 


2. Additives differ from engine to 
engine, even of identical models in 
identical service, therefore suggest- 
ing engine temperament as a more 
important cause of disappointment 
than additive formula. 

3. Additives differ pronouncedly in 
different climates in various parts of 
the country and also in the “climate” 
created by drivers—those drivers who 
gentle an engine and those who beat 
the daylights out of it being design- 
ers of part of the climate existing 
inside an engine. 

4. Additive response differs from 
shop to shop and is of little effect 
against some of the enormously ex- 
pensive shop practices prevailing to- 
day. 
5. Chemists do. not analyze addi- 
tives correctly as proved by the dif- 
ferent conclusions they reach on the 
same formulation; most of them 
merely test for the presence of cer- 
tain ingredients. 

6. Out of 400 or 500 additives there 
are at least a half dozen really uni- 
versal, beneficial additives that we 
know of and there may be a hundred 
others; and in our list it so happens 


that none is nationally advertised or 
distributed (but this may be just be- 
cause we don’t know it all). 

7. Encouragement of the additive 
business constructively today may 
spell the difference between profit 
and bankruptcy for a trucking com- 
pany when our deflation gets going. 
Truckers therefore should, with dis- 
crimination, participate in super- 
vised tests of additives to seek a 
measure of their true usefulness. 

In conclusion, if I had a truck line 
I would rather have an economically- 
run operation costing $74.50 per 
thousand miles for fuel, lubrication 
and internal engine maintenance 
which the fortunate discovery of the 
right additive could cut down to 
$71.50 or $72.00, than an expensive 
fool-proof system costing $82.00 and 
up per thousand that would eat up 
my bank roll when business shrink- 
age began. 


Tax Collections Increase 
On Gasoline Shipments 
NPN News Bureau 
WASHINGTON—Federal tax col- 
lections on shipments of gasoline 
from the refinery to storage rose to 
$64,436,650 in January from $60,259,- 
598 in the same month a year ago, 
according to the Internal Revenue 
Bureau. 


The report also shows that lubri- 
cating oil tax collections of $5,289,101 
and the tax on crude oil and products 
transported by pipe line of $2,089,- 
702 in January dropped from $10,312,- 
935 and $2,685,835, respectively, in 
the same month a year ago. Tax col- 
lections on Diesel oil in January 
totaled $1,095,671 compared to $980,- 
876 for January, 1952. 


‘Skelly LP-Gas Sales Soar 


TULSA—Sales of liquefied petro- 
leum gases, related equipment and 
appliances by Skelly Oil Co. rose 
17% in 1952 to set a new high for 
the company. The annual report also 
showed new records for crude oil 
production, natural gas and casing- 
head gas production, gasoline and 
other products sales. 


OIIC Issues Advertising News 
NPN News Bureau 
NEW YORK—tThe Oil Industry In- 
formation Committee has issued its 
first Advertising Newsletter, to be 
distributed to all oil men connected 
with the OTIC program. The news 
letter will give the latest news and 
facts about the OIIC’s advertising 
program. It will be published quar- 
terly. . 


Compact Bill Vetoed 
CHEYENNE—A bill authorizing 
Gov. C. J. Rogers to sign an agree- 


ment making Wyoming a member of 
Interstate Oil Compact was vetoed. 
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| Jobbers of Pennsylvania Praise Three 


For Roles as Suppliers’ Representatives 


By Roymond E. Bijorkback, Eastern Editor 


The Pennsy!l- 

vania Petroleum 

Assn. is demonstrating in generous 

fashion that it can say some good 

words for suppliers’ representatives 
when they’ve won its esteem. 

Take the association’s monthly 
publication, The Oil Light, for ex- 
ample. The March number is a 
veritable Walter E. Black (Esso 
Standard), Joseph J. Mulvey (At- 
lantic Refining), Robert E. Garrett 
(Gulf) issue. 

The editorial, a news story and 
three biographical sketches are de- 
voted to Mr. Black, recently retired 
as Esso’s Pennsylvania division man- 
ager; Mr. Mulvey, who’ll retire April 
30 as Atlantic’s manager of domes- 
tic fuel oil marketing, and Mr. Gar- 
rett, retired as general manager of 
Gulf’s Pennsylvania-Southern New 
Jersey-Maryland-Delaware-District of 
Columbia - Virginia - West Virginia 
sales division. 

All told, Secretary James E. Ste- 
vens, editor of The Oil Light, used up 
about 2,500 words by way of express- 
ing the association’s regard for the 
three majors’ men, That’s not count- 
ing the squib which went along with 
reproductions of the honorary life as- 
sociate membership cards unanimous- 
ly voted to Mr. Biack and Mr. Mulvey 
by the association in its two 1952 
conventions. 

Not often does a jobber associa- 
tion go on record so warmly as did 
the Pennsylvania group in the edi- 
torial, entitled “We Salute’: 

“Jobbers in Pennsylvania have 
many reasons to remember these 
gentlemen (Mr, Black and Mr. Mul- 
vey) with kindness and esteem. Both 
of them have contributed substan- 
tially in their own way to the prog- 
ress of the jobber-distributor. .. . 

“Probably Joe and Walter have 
had many differences of opinion with 
our jobbers. It is fitting and proper 
that there should be such differences 
of opinion. But note if you will— 
fuel oii marketers have better breaks 
today because of Joe’s work in de- 
veloping the fuel oil market. It’s not 
without significance that he is often 
referred to—in Pennsylvania at least 
—as ‘Mr. Fuel Oil’. 

“Walter probably numbers more 
jobbers-distributors as his friends 
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than most any other big-company 
representative. He made it a point 
over the years to attend as many as- 
sociation meetings as he could and 
he was always willing to consider 
the other fellow’s point of view. He 
not only served his company well but 
through the generosity of his time 
and effort, the industry as a 
whole. ... 


“This story would not be complete 
without brief mention of a third man 
who also recently retired after a long 
and distinguished career in the in- 
dustry. We speak of Bob Garrett of 
Gulf. His company has not been 
jobber-minded in the same sense as 
have Atlantic and Esso and Bob him- 
self has not been active in our asso- 
ciation, He seldom, if ever, attend- 
ed our association meetings, Hence, 


MIDWEST 


even though he is well known in 
Pennsylvania he is not thought of 
as being as close to our problems as 
Black and Mulvey have been. Never- 
theless, he served his company well 
and faithfully and, indirectly at least, 
contributed to the more orderly mar- 
ket which the jobber-distributor to- 
day enjoys.” 


* *. » 


Oil marketers are pleased to hear 
that a marketing division session of 
the API annual meeting last Novem- 
ber produced one of the outstanding 
speeches of 1952. 

That was the non-oil talk in which 
Adm. Ben Moreell, chairman of Jones 
and Laughlin Steel Corp., warned 
that the U. S. is in danger of sliding 
into Communism through gradual en- 
largement of federal controls. 

Freedom Foundations, Inc., rates 
it in a special ciass (of 20), right 
between the first and second-place 
winners of that organization's annual 
Freedom Awards. 

Freedom Foundations’ function is 
to give recognition to individuals, or- 
ganizations and activities which pro- 
mote the twin causes of freedom and 
free enterprise. 


Intensive Drive to Hike Fuel Oil Sales 
Underway in Minneapolis-St. Paul Area 


By Leonard Castle, Midwes? Edifor 


An intensified 

advertising and 

promotion campaign to combat the 

increasing competition of natural gas 

is being iaunched in the Minneap- 

olis-St. Paul area by the Twin City 
Petroleum Club. 


The campaign will feature adver- 
tisements in some 30 newspapers, 
and spot announcements over radio 
and television stations for three con- 
secutive months, according to H. F. 
Horning, secretary. 


As a key selling tool in the pro- 
gram, the club has prepared an at- 
tractive folder which describes in de- 
tail the advantages of oil as a heat- 
ing fuel, The brochure, drafted by 
the club’s research division, will be 
sent to anyone desiring further in- 
formation after seeing or hearing 
the ads. 


The theme of the pamphlet is fuel 
oil’s five “S’s”—Savings, Safety, Se- 
curity, Sanitation and Satisfaction. 


It informs the prospective consumer 
that “OIL HEAT is a big step to. 
ward a Better Way of Life” and car- 
ries a decal with the message, “If 
Only for Safety’s Sake, Heat with 
oil.” 


- * a7 


Taking up the five “S’s” in detail, 
the folder explains: 

Savings—In the average home, oil 
heat is cheaper than gas in suburban 
Hennepin County. Oil is no monop- 
oly; competition keeps the price low 
and assures good services, You de- 
cide which oil dealer will serve you. 


Safety—Oil is the safest automat- 
ic fuel. Oil is non-toxic, non-explo- 
sive, cannot cause asphyxiation. Oil 
eliminates worry about silent dangers. 


Security—-You store oil heat as you 
store food. You control your re- 
serve supply, and it cannot be di- 
verted. You control your heat for 
weeks to come, eliminating worry 
about conditions which affect other 
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fuel supplies; peak loads, line breaks, 
explosions, pumping failures. 


Sanitation—Oil produces a clean, 
odorless heat. Oil heat will not give 
you a dried-out atmosphere. Oil 
heating, instalied correctly, provides 
excellent combustion with no soot. 


Satisfaction—Oil heat is automatic, 
provides finger-tip control for quick, 
constant, even heat; assures comfort 
without effort. Oil is stored through 
automatic, metered delivery service, 
no fuss, no bother. 


= * * 


One of the newspaper advertise- 
ments stresses the fact there is in- 


PACIFIC COAST 





It’s been a 
month since re- 
tail gasoline prices went up 2c a gal. 
on the West Coast, and prices are 
still holding. But signs of uneasi- 
ness have been reported. 

Some conventional dealers have re- 
ported a drop in gallonage. Some 
private-brand dealers have reported 
higher volume. But not enough in- 
formation and statistics have been 
reported to verify a trend. 

The new set of prices has pin- 
pointed the differential between ma- 
jor-brand and private-brand outlets. 
Generally speaking, it’s 3.2c per gal. 
on regular gasoline and 3.7c per gal. 
on premium grade. In some cases, 
the spread can be construed at 4.7c 
per gal. 

Recent experience has been in- 
terpreted by most major companies 
to mean that a 2c differential is an 
undisturbing balance. More than 2c 
can shift business from major out- 
lets to private-brand stations. 

However, as mentioned before, a 
trend hasn’t been established yet. 
One deterrent is believed to be the 
state law prohibiting display of price- 
savings signs. An independent multi- 
pump operator remarked, “If I put 
out a big sign reading ‘You can save 
4c a gal. here’ I'll bet my business 
would double,” 

There’s the possibility that if mo- 
torists switch away from major-brand 
outlets enough to hurt the operators 
and to benefit private-brand stations, 
the new major-brand prices may be 
cut. 

Dan Lundberg, executive secretary 
of the Serve Yourself and Multiple 
Pump Assn., commented, “What is 
worrying responsible members is that 


de 


tense competition in the oil industry, 
stating: | 

“Oil heat is supplied by any one 
of many reputable dealers, all in 
competition with each other. Com- 
petition keeps prices low, provides an 
increasingly better product, assures 
excellent service. You have a right 
to choose whose products or services 
you want. When you heat with oil, 
you exercise that right.” 


Mr. Horning reported that virtual- 
ly every heating oil distributor and 
deaier in the Twin Cities area was 
participating in the drive, which 
they anticipate will turn the tide in 
favor of oil, particularly in the 
suburbs where oil is less expensive 
than natural gas. 


West Coast Gasoline Dealers Report 
Price Rises Still Causing Jitters 


By Frank Breese, Pacific Coast Editor 


the majors 
prices.” 

The other way to reduce the spread 
would be for private-brand opera- 
tors to raise their prices again. 

* * a 


The association studied the profit 
and loss statements of two private- 
brand operators who went broke re- 
cently. One showed a loss of $3,- 
192.62 for a five-month period (sales, 
$42,446.37; expenditures, $45,638.99) 
at a 10-pump service station pumping 
about 30,000 gal. a month. 

The association concluded that the 
2c margin was insufficient to keep 
the operation solvent. Both dealers 
lament not hanging on another 
month and are telling their friends 
they could have made a go of it with 
the new prices. 

* * * 


The California Petroleum Distribu- 
tors Assn. released excerpts of let- 
ters received recently from members 
complaining that they got nothing 
from the products price increases. 
The association reported that “a 
great many distributors, consignees 
and commission agents are writing 
to their suppliers about margin.” 

One wrote, “Last year there were 
incessant pleas from the oil industry 
to the OPS for price increases on 
products. The complaint was made 
that the cost of doing business had 
risen steadily while at the same time 
income was frozen by price controls. 
The distributor is in the same situa- 
tion today. His costs have sky- 
rocketed but his margins are frozen 
—by the suppliers.” 

Said another, “My firm has not had 
a boost in margin since 1940. This 


might start slashing 


means that I am expected to meet 
1953 costs with a 1940 income.” 


The slump in lube oil business on 
the West Coast has become wide- 
spread enough to be a matter of con- 
cern, according to marketers who 
are hard put to halt it. 

* * o 

The ‘30-cent gasoline’ (per gal.) in 
Los Angeles Basin has given a dealer 
in English Fords an angle to plug. 
His ad reads, “Escape high gas prices. 
30c a gal. is cheap when you make 
up to 33 mi. per gal. in the new 1953.” 


Standard of California may begin 
to think.W, Alan Thody is following 
them. : : 

Mr. Thody prepared the “exclusive 
dealing” case against Standard which 
went to trial in 1948. He was then 
a member of the Los Angeles office 
of the Department of Justice anti- 
trust division. A U.S. District Court 
ruled Standard guilty of the “exclu- 
sive dealing” charge. Later Mr. 
Thody went into private practice. 

He has prepared and will prosecute 
an antitrust case for Blue Bell Co. 
against Standard of California, two 
of its subsidiaries and the Frontier 
Oil Refining Co. in a federal court in 
Salt Lake City. Blue Bell, which 
markets in Idaho and Utah, charged 
the others with trying to destroy it. 

a * * 

Registered motor vehicles in Cali- 
fornia totaled 5,548,642 at the end 
of 1952—“more than any other state 
or any foreign country”, remarked the 
Automobile Club of Southern Cali- 
fornia. And 40% are in Los Angeles 
Basin (2,225,938). 

+ + 7 

Last week, California was visited 
by a 240,000-bbl, tanker, believed the 
largest to touch a West Coast port. 
It was The Texas Oil Co.’s tank- 
ship Kentucky. It discharged 190,- 
000 bbis. of Saudi Arabian oil at San 
Pedro. 

* * ~ 

Accessory storage cabinets have 
been developed for the operator's 
“house” situated near the pump 
islands of multi-pump stations by 
Standard of California. The cabinets 
provide storage facilities for small 
accessory items and road maps. 

« * * 

Here’s a sign Mike Imes, super- 
intendent of Union Oil’s Rosecrans 
terminal, posted: 

“Speaking of safety, during these 
times of inflation, please be reminded 
that— 

“A man pays 50c for a shave; a 
dead man pays $5. 

“A woolen coat costs $40; a wooden 
one $400. 

“A taxi to the theater, $1; a ride 
to the cemetery costs 10 bucks. 

“Obviously, it’s cheaper to live. 
Practice safety.” 
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End of Subsidies, Not Higher Margins, 
Called Way to Better Jobber Profits 


BY LEONARD CASTLE 
NPN Midwest Editor 


CHICAGO—In the opinion of at 
least one important distributor, job- 
bers should seek to improve their 
profit position by attempting to 
stamp out subsidies to service sta- 
tions, rather than by increased mar- 
gins, either through a _ percentage 
formula or the unit-per-gal. system. 

This position was taken by Miles 
G. Schermerhorn of La Salle, IIl., 
newly elected president of the Illi- 
nois Petroleum Marketers Assn., in 
his acceptance speech at the 31st an- 
nual convention March 10-12. 

Mr. Schermerhorn’s views were 
somewhat at variance with those ex- 
pressed by an earlier convention 
speaker, F. Raymond Kraemer, credit 
and financiai consultant of New York, 
who asserted that jobber margins 
should be figured on a percentage of 
dollar sales, rather than the historic 
unit-per-gal. method. 

Mr. Schermerhorn said percentage 
margins have some worthwhile fea- 
tures “but are not the complete so- 
lution to the problem of margins.” 

Percentage margins, he said, are 
desirable from a standpoint of au- 
tomatically increasing the bulk op- 
erator’s margin of profit as the prices 
of crude and refined products are in- 
creased, Under the present free 
market on all petroleum products, 
Mr. Schermerhorn observed, the ad- 
vantages of percentage margins 
could become a reality in the not too 
distant future. 

The advantage of the percentage 
type of markup is more apparent in 
the fuel oi] division than in gasoline, 
principally because of the manner in 
which fuel oils are marketed, he said. 

But, he asserted, “because of the 
fact that much of the branded job- 
bers’ gasoline is marketed through 
heavily subsidized dealer accounts, 
neither an increase in the cents-per- 
gal. margin, nor an increase in mar- 
gins through a greater percentage 
margin schedule, is going to be the 
answer to this problem.” 

Two Results—The reason for this 
is that any increase in jobber mar- 
gins by either of the two formulas 
will (1) invite more competition into 
an already highly competitive field, 
and (2) result in further subsidies 
to the dealer, he said. 

“I believe that the real answer to 
our margin _problem can be best 
achieved by taking a more realistic 
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approach to the problem of sub- 
sidies. . . . I refer to such items as 
the payment of gailonage rentals and 
refunds, the releasing of service sta- 
tion properties to dealers at from 
25% to 75% of the base rental be- 
ing paid to a third party landlord, the 
paving of driveways, the installation 
of not only gasoline pumps and 
tanks, but hydraulic hoists, air com- 
pressors, elaborate multi-unit grease 
dispensers, air and water dispensers, 
floodlighting equipment, signs of all 
types, painting inside and outside the 
dealer’s premises, and in short just 
about anything he needs to do busi- 
ness, including the initial inventory 
to get started.” 

“It is simply a case of the supplier 
buying gallonage, no matter what 
the cost might be, because he feels 
that he must be represented proper- 
ly in the town and at that particular 
location. By supplier, I am referring 
for the most part to the direct mar- 
keting majors, as few jobbers are in 
a position financially to subsidize 
dealer accounts at costs of from 1.5c 
to 3.5c per gal.” 

Anti-Subsidy Move—Mr. Schermer- 
horn .recommended that the Illinois 
association support a measure in the 
General Assembly to make it, illegal 
for any suppiier, wholesaler, distrib- 
utor or refiner to offer, or for any 
retail dealer to accept, rebates, con- 
cessions, allowances or discounts, or 
to give or loan without charge, any 
type of dispensing equipment. 

Mr. Kraemer, in support of his 
contention that margins shouid be 
placed on a percentage basis, re- 
ferred to a study he conducted from 
1945 to 1949 of the financial position 
of a group of Long Island, N. Y., 
distributors. 

From this analysis, he said, he was 
able to determine, in the Long Island 
area, the gross profits in relation to 
dollar sales which are required for 
sound, profitable petroleum market- 
ing. He listed these as: 

31.5% on retail fuel oil 

13% on wholesale fuel oil 

21% on gasoline 

Mr. Kraemer pointed out these 
gross profit requirements will vary 
from area to area but contended the 
same formula could be used in any 
marketing territory for determining 
profit requirements. 

Foreign Oil—Otis H. Ellis, Wash- 
ington counsel for the National Oil 
Jobbers Council denounced the efforts 
of three representatives of the Inde- 


pendent Petroleum Assn. of America 
to halt imports of residual] fuel oil, 
charging them with “getting in bed 
with John L. Lewis, who doesn’t care 
anything about the consumer or the 
oil industry.” 

These representatives he named as 
Russell B. Brown, general counsel, 
L. Dan Jones, assistant general coun. 
sel, and Minor S. Jameson Jr., as- 
sistant to the president. Mr. Ellis 
was careful to point out his remarks 
were directed only at the IPAA rep- 
resentatives and that their actions 
have not been endorsed by the IPAA 
membership. 

Mr. Ellis said he doubted that the 
members of IPAA would agree to 
subsidizing an inefficient coal indus- 
try at the expense of the oil indus- 
try. 

Imports Resolution—Following Mr. 
Ellis’ speech, the Illinois association 
adopted a resolution vigorously op- 
posing legislation in Congress seek- 
ing to restrict imports of residual 
and crude oil. 

Officers of the Illinois association 
were directed to ask the National 
Oil Jobbers Council at its Montgom- 
ery, Ala., meeting late this month to 
take vigorous action to resist any 
and all efforts to impose additional 
restrictions on oil imports. 

Another resolution favored raising 
the exemption before federal excess 
profits taxes from the current $25,000 
to $50,000. 





Schermerhorn Elected 


CHICAGO—Miles G. Scher- 
merhorn of The Schermerhorn 
Co., La Salle, was elected pres- 
ident of the Illinois Petroleum 
Marketers Assn. last week, suc- 
ceeding Roy J. Thompson of 
Apex Motor Fuel Corp., Chi- 
cago. 

Wyatt M. Patterson of Pat- 
terson Bros. Oil Co., Williams- 
ville, was named first vice pres- 
ident and Philip R. Crippen of 
Apex Motor Fuel, Chicago, was 
chosen second vice president. 

New directors elected were 
S. D. Schilling, Schilling Pe- 
troleum Co., Bellville; E, H. 
Davis, Avon Oil Co., Avon; 
George Oehler, Economy Oil 
Co., Elgin, and James Diekman, 
Mid-West Oil Co., East Peoria. 

Re-elected to the board were 
Clyde Carson, Dixon Oil Co., 
Dixon; Paul M. Reece, Dycus 
Oil Co. Brownstown, and 
Harold J. Sonntag, Center Oil 
Co., Mendota. 


































































































Yesterday, Today 27 Toner 


Kerosene was king when Butler began 
to build its reputation as a specialist in the 
manufacture of oil transportation equipment. 


Butler has retained its pioneer spirit and 
combined it with maturing experience to keep 





pace with progress. Continuous research and 
development have firmly established the re- 
spected Butier tradition of practical design, 
expert engineering and skilled craftsmanship. 


Such trademarks assure you that Butler 
will maintain its leadership ...will always 
build quality transports to serve you better. 





ion address office nearest you. 


BUTLER MANUFACTURING COMPANY 
7454 East 13th St., Kansas City 26, Missouri 
954 Sixth Ave., S.E., Minneapolis 14, Minnesota — 
Dept. 54, Richmond, California 















January Station Building Permits 


Continue Gains of Previous Months 


WASHINGTON—The South Atlan- 
tic states led the rest of the U. S. in 
service station construction permits 
during January, 1953, with permits 
issued for valuations totaling $606,000. 

These states include Delaware, Dis- 
trict of Columbia, Florida, Georgia, 
Maryland, North Carolina, South Car- 
olina, Virginia and West Virginia. 
Over all, the valuation of service sta- 
tion permits in the United States to- 
taled $3,078,000 in January as com- 
pared with $2,450,000 for the same 
month of 1952, for an increase of 
25.6%. The number of permits is- 
sued during January, 1953 was 243, 
against 198 issued in January, 1952. 

These figures, compiled by the 
Bureau of Labor Statistics, also show 
that the value of January station per- 


mits was 10.4% more that the §$2,- 
787,000 for December, 1952. 

Figures are estimates by the 
bureau based on checks with local 
city and town officials. They in- 
clude construction within urban 
places, which the bureau defines as 
covering all incorporated places of 
2,500 population or more in 1940, plus 
a few unincorporated civil divisions. 
Figures are from places containing 
about 85% of the U. S. urban pop- 
ulation. 

They do not represent the volume 
of building actually started each 
month, because no adjustment has 
been made for lapsed building per- 
mits, nor for the lag between issuance 
of the permit and actual start of 
construction. 





Buick Urges Caution 
In Dipstick Readings 


Special care in reading the dip- 
sticks on 1953 Buicks, especially the 
new V-8’s, is urged by Buick Motor 
Division in a memo sent out this 
week to all oil companies. 

Buick reports numerous com- 
plaints of inaccurate dipstick read- 
ings which have resulted in crank- 
cases being overfilled to the point 
where they have contained 12 to 13 
quarts of oil. ? 

Buick says there seem to be three 
reasons for inaccurate dipstick read- 
ings: 

“1. The attendant bends the dip- 
stick upon removal or replacement 
so that the end of the stick does not 
pass through the hole in the crank- 
case baffle. In this case the stick 
slides across the baffle and under 
the crankshaft. When it is removed 
for reading, it is dry and both the 
attendant and owner think the crank- 
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January Service Station Construction Permits 


case is empty. 
“2. Our dipsticks do not extend 
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Regular-Grade Gasoline Price Drops at Gulf 


Two grades of regular gasoline (79 and 83 oct.) were 
quoted 0.125c to 0.25c lower at the Gulf Coast the past 
week, marking the first downturn in quotations for 
cargo lots of gasoline in more than two years. 

Meanwhile, in other wholesale marketing areas east 
of the Rockies, reductions in refiners’ prices still far out- 
numbered increases on all products, and there continued 
more talk about “surpluses” rather than “scarcities” of 
supplies. 

At New York Harbor, 86 oct. regular-grade gasoline 
was down 0.5c, when supplier reported making barge- 
lot sales of that grade at 12c, and lubricating oil prices 
continued to ease in Western Pennsylvania and at the 
Gulf Coast. 

Price ceilings on No. 2 fuel were removed by Office 
of Price Stabilization during week, bringing to an end 
price curbs over the last remaining petroleum product. 
This product, however, was available at the Gulf at 8c, 
and in other areas, reports of “discounts” offered to buy- 
ers were numerous, 

Fuel oil buyers generally were taking a cautious atti- 
tude in bidding for additional supplies, most trade sources 
said, despite cooler weather in some areas. 

Retail gasoline picture, meantime, cleared up some- 
what in the Hartford, Conn., area, but at Scranton and 
rest of Lackawanna County in Pennsylvania, there was 
speculation that a retail “war” may develop as result 
of “depressed” market in Wilkes-Barre (see below for 
details). 

There was some demand from foreign lubricating oil 
buyers. Yugoslavia and Spain were in market, and de- 
tails of recent sale to Spanish Monopoly of following items 
were disclosed (prices approximate cents-per-gal.) as 
follows: 

Coastal pale oil, 500 vis., 13.7c; 200 vis. solvent coastal 
pale, 12.8c; 500 vis. solvent coastal pale, 15.35c; SAE 20, 
13.95c; SAE 40, 16.94c; and SAE 60, 18.47c. Prices are 
in bulk, FOB vessel, 

Yugoslavia’s purchasing agency, Jugonafft, was in mar- 
ket for 14,000 bbls. of 90 v.i. solvent bright stock and 
1,400 bbls. of 600 flash Penna, cylinder stock for bulk 
lifting, April/June, from East Coast, according to re- 
ports. 

In other foreign market developments, Esso Export 
Corp. reported that its cargo price for 79 oct. motor gaso- 
line had been reduced 0.125c to 10.375c, FOB Aruba, 
N.W.L, effective March 11. 

Dirty tanker rates early in the week were reported 
up 13 to 14c per ton, but later chartering reports said 
rate for dirty ships had hit “bottom” again, with fixture 
of T2 for early April Gulf loading reported at $1.57 per 
ton (USMC minus 45%) and these rates at “distress” 
levels continued to make for easy prices at wholesale 
on the East Coast, 

Recent sales of gasoline from Gulf Coast to West 
Coast, which amounted to about eight or nine cargoes 
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including outright sales and intracompany transfers, ac- 
cording to trade reports, helped to keep gasoline prices 
at the Gulf steady, refiners said, although 83 oct. dropped 
to 10.5c and 79 oct. to 10.375c. 

Also, “joint” offerings of premium gasoline and 83 
oct. regular grade for spring loading were beginning to 
appear at Gulf, indicating a temporary surplus of gaso- 
line in that area. 

Gasoline supplies were also building at the refinery 
level in the Midwest and Mid-Continent, most reports in- 
dicated, ag refiners prepared for anticipated spring and 
summer demand. However, little gasoline buying interest 
has developed as yet in any of the nation’s wholesale 
marketing districts, according to most sources. 

Brisk weather along the Atlantic Seaboard stimulated 
demand for No. 2 fuel early in week, but in the Midwest 
and Mid-Continent, fuel oil buyers were hestitant about 
making large purchases. 

At end of week, “discounts” (from generally quoted 
prices) could be obtained by spot buyers with firm bids 
on gasoline, kerosine, No. 2 and No. 6 fuels at New 
York Harbor, “sharp discounts” reportedly were being 
offered on light and heavy fuels in the Mid-Continent, 
and tank car marketers in the Midwest reported their 
offerings of light fuels at “discounts” were attracting no 
buyers. 

There continued considerable exchanging and barter- 
ing of Nos. 1 and 2 fuels at several Great Lakes Pipe 
Line terminals among shippers trying to work out tem- 
porary short-supply difficulties, but Group 3 tank car 
marketers were not worried about any “shortage” prob- 
lems, 

Apex Motor Fuel Co. in Chicago reported 0.25c gal. 
reduction in its heavy fuel prices for tank wagon de- 
livery in metropolitan Chicago area. Company's new 
prices for deliveries of 750 gal. and over, effective March 
13, are: No. 5 fuel, 8.65c; No. 6 fuel, 7.5c. Standard of 
Indiana met the Apex cut on March 16. 


Liquefied petroleum gas prices continued “a little 
shaky,” Mid-Continent sources said (see page 57) while 
natural gasoline was generally quoted at 5.5c, Group 3, 
and 5c, Breckenridge. Supplies generally were ample 
in face of relatively light demand. 

Export prices for solvent refined lubricating oils con- 
tinued downward at the Gulf, with prices 0.5 to 1c lower 
for most grades, and market was described by one re- 
finer as “so slack that most grades in large quantity 
probably could be bought at still lower prices.” 

Demand also continued slow for Mid-Continent and 
Western Pennsylvania lubes, and 630 flash cylinder stock 
was quoted 2c lower at 27c in Western Pennsylvania. 

Details of gasoline price war reports follow. Prices 
are exclusive of state and federal taxes, the amount of 
which is shown in parentheses. 

Hartford, Conn. (6c)—-Major suppliers generally were 
posting 14.8c (some had been posting 13.9c) tank wagon 
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Summary of Daily Gasoline Prices (March 10 through March 16) 
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for regular-grade gasoline to dealers, and the range in 


So-called “normal” retail price for regular-grade gaso- 
line in Scranton and balance of Lackawanna County is 
20c, and marketers generally post 15.3c, tank wagon, to 
dealers. 

In adjoining Luzerne County, on other hand, at least 
70% of stations handling major brands are at prices 
ranging from 14.9 to 16.9c, and general price in Wilkes 
Barre and seven nearby points is 15.9c. 

Wilkes Barre, Hanover, Newport, Kingston, Plymouth, 
Jackson and Plains have about lowest generally posted 
tank wagon prices in East—11.9c per gal, (3.4c below 
“normal”’)—marketers said, some adding there is little 
sign of improvement. 

York, Pa. (7c)—-Price war hit another eastern Pennsyl- 
vania county—York—late in the week with postings down 
1.6c for dealer tank wagon deliveries and as much as 4c 
at retail. Several major marketers cut their dealer prices 
for regular-grade from 15c to 13.4c, effective March 16, 


service station postings narrowed. Other refiners who 
followed Socony-Vacuum’s late February boost to 15.5c 
on dealer tank wagon dropped back along with Socony. 

Postings at most Hartford major brand stations were 
17.9¢ or 18.9c, compared with previous 16.9c to 19.9¢c. 
Postings for regular grade at private brand outlets con- 
tinued to range upward from 15.9c. 

“Normal” prices for Hartford reportedly are 15,1c tank 
wagon, 20.1c retail. 

Scranton, Pa. (7c)—Reductions of 1.1c per gal. to 18.9c 
have been made at about six large stations, eastern 
Pennsylvania marketers said. 

“That isn’t much to get excited about,” one company 
spokesman said, pointing out, however, that for the last 
several years while Luzerne County prices have been 


“off-and-on depressed,” prices in Lackawanna County 
have continued tirm. 
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in city of York and at nearby points south of Route 30. 
Retail postings until recently had ranged from 19.5c to 
20c, but have fallen at some stations to as low as 15.9c. 


Erie, Pa. (7c)—Retail situation here worsened, with 
postings at stations handling major brands of regular 
covering 7c range. Two major suppliers reportedly re- 
duced their dealer tank wagon prices 3.5c, from 14.9c to 
11.4c, Some major brand outlets are posting regular at 
13.9c, same as Erie’s lowest price for private brands, and 
while some major brand stations still are posting as high 
as 20.7c, majority of them are in the 14.9c-16.9c range. 

“It’s the worst situation I’ve seen in 20 years of mar- 
keting here,” one major source declared, adding that “nor- 
mal” prices for Erie are 15.6c tank wagon, 20,7c service 
station. 


GULF COAST 


Prices Ease for Some Gasoline Grades 


Prices for two grades of motor gasoline—83 oct. regu- 
lar-grade and 79 oct.—were lower at the Gulf the past 
week as refiners increased their efforts to find early 
spring buyers. All other product prices, however, were 
firm, and No. 2 fuel, recently decontrolled by Office of 
Price Stabilization, was held for 8c, the generally quoted 
cargo prices. 


Offerings of 83 oct. regular-grade at 10.5c, down 0.25c 
from previous quotations, were reported, and cargo lots 
of 79 oct. were available at 10.375c, down 0.125c. While 
there has been some softness in these prices for several 
weeks, trade sources said that the “eight or nine cargoes” 
recently scheduled for shipment to the West Coast had 
done much to take the pressure off gasoline prices at a 
time when inventories are seasonally high. 

In recent trading, one cargo of 83 oct. regular-grade 
reportedly was arranged for lifting to the West Coast at 
10.375c, but this price was not confirmed, 

Increased efforts by refiners to sell lower grades of mo- 
tor fuel stems from their desire to step up the output of 
premium, trade sources said. The more premium they 
make, and apparently large quantities of high-octane 
are needed, the larger the proportion of resulting lower 
octane grades, In order to move 83 oct. regular-grade 
to the upriver trade, at least one refiner was willing to 
“gweeten up” the offering with some 90 oct., saving his 
92 and 93 oct. premium for his East Coast trade. 

Trading in distillates and heavy fuel oils brought to 
light no new developments price wise. A cargo of 48- 
52 di. gas otl was sold for early export at 8.125c, the 
low-quoted cargo price, and two cargoes of bunker “C” 
fuel were closed at $1.50, the generally quoted price for 
this grade. 

There were reports that one large export buyer has ob- 
tained his requirements for the first six months of this 
year. However, this does not necessarily mean that of- 
ferings generally will become plentiful, for many refiners 
have sales on their books for as much as a year in ad- 
vance. Seasonal demand from domestic distillate buyers, 
however, is relatively light. 


ATLANTIC COAST 


Gasoline Price Slides at New York 


Gasoline prices for barge lots were off 0.5c per gal. 
at New York during the past week, and indications gen- 
erally along the Atlantic Coast were that buyers of dis- 
tillates and heavy fuel oils were playing a cautious hand 
while awaiting developments. Prices generally were on 
the “soft side,” with “low” tanker rates from the Gulf 
still an important factor in 'the easiness. 

At New York Harbor, quotations for 86 oct. regular- 
grade slid when a supplier reported that he had sold 


MARCH 18, 1953 


barge lots at 12c and was offering additional material at 
the same price. . His quotation was-0.5c lower than pre- 
viously reported at New York. 

Most distillate and heavy fuel quotations were un- 
changed, although consensus in the trade was that these 
oils could be “shaded” on buyer’s firm bid. In actual 
practice, it was not so much a case of a buyer having 
to make a bid as it was of the seller anxious to find 
a new customer and thus whittle down some topheavy 
inventory. 


Kerosine was described as “very long” at New York 
Harbor, and trade sources declared that it was “doubt- 
ful” if any of the surplus could be siphoned off to Canada 
when the navigation season opens, particularly since low 
ocean freight rates from the Caribbean already have at- 
tracted some Montreal buyers who in other years pur- 
chased barge lots in New York, 

A cargo of No. 2 fuel was offered at 8.75c, delivered 
New York. For barge lots, New York Harbor suppliers 
continued to quote 9.65c, unchanged, and there were un- 
confirmed reports of small offerings at prices down to 
“9.3c, net.” 

Suppliers for the most part described their current 
sales of No. 2 fuel as “fairly slow,” particularly after the 
cold snap changed to more moderate weather. These 
same sources said that the few inquiries for No. 2 fuel 
in the market—and these at most were for 3,000-4,000- 
bbl. lots—were indication that resellers were keeping in- 
ventories low for the present. 

Reduction of 10c to $1.90 per bbl. in his price for No. 
6 fuel oil was reported .by one supplier at New York, 
who added that he was “forced to meet competition” at 
this price, Harbor suppliers’ prices ranged from $1.90 to 
$2.00 for No, 6. 

Weakness in residual markets also was pointed up, 
according to trade advices, in recent bids to supply gov- 
ernment agencies with No. 6 fuel in metropolitan New 
York at $1.90, delivered in tank trucks to some points 
that normally are a 15c freight haul from deepwater. 


Lubes Slow, Specialties Active 


Demand status of all products was unchanged in West- 
ern Penna. the second week in March, with lubricating 
oils slow generally, and demand good for scale wax and 
petrolatum. Call for light products also was steady, with 
light fuel inventories in balance at most plants and gaso- 
line in plentiful supply. Lower prices were reported 
for cylinder stocks and light neutral oil, and for low 
pour bright stock. 

Prices reported for cylinder stocks were off 1 to 3c, 
with low quotations as follows: 600 s.r., 19c; 650 s.r., 20c; 
600 flash, 24c; 630 flash, 27c. Quotations for light neutral 
oil were off 1c, ranging upward from 23c. According to 
some sources, firm order for sizeable quantity could 
“knock off” 1 to 2c more on some of these grades, but 
confirmation of lower prices was lacking. 


Neutral, 200 vis., quoted at 26c, remained firm and was 
said to be relatively stronger than bright stock which 
was quoted upward from 24c. There was little lube 
activity outside “fairly steady” shipments to contract 
customers although one refiner reported fairly substantial 
forward inquiry. 

Some sellers of scale wax reported “genuine strengthen- 
ing” in market as outgrowth of steady demand from do- 
mestic buyers over several months. Strengthening was 
not reflected in quotations which remained unchanged 
at 3.75c, tank car, but buyer resistance to this price was 
easing and regular buyers now want larger quantities, 
according to reports. Still weak were East Coast prices; 
New York broker reported reselling 124-126 scale at 4.75c, 
packaged, FAS New York. 


Some refiners with extensive industrial accounts said 


49 











OIL MARKETS 











NPN Gasoline Index 
Cents Per Gal. 


Dealer T.W Car 
March 16 bav ide se uowan 15.34 11.78 
WRONG BMD. oicccssccicvesbes 15.32 11.72 
SOO | OE ig his cn aban< bauees 15.26 11.4 


Dealer index is an average of dealer tank wagon prices 
ex tax in 50 cities. 

Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline, FOB refineries or ter- 
minal?: Okla., Midwest, W. Penna., Calif.. N. Y¥. Harbor, 
Philadelphia, Jacksonville, Boston and Gulf Coast. 











they were short of light fuels, but “in balance” position 
on these oils was indicated in most cases. All refiners 
reported slow call for gasoline. 


CHICAGO DISTRICT 


Residual Fuel Prices Settle Lower 


Residual fuel prices settled lower in Chicago District 
last week following reductions by two large suppliers. 
At the same time, refiners began revising their earlier 
estimates on this summer’s gasoline supply picture with 
result that product was more closely held. Light fuels 
were in the doldrums and even “discounts” failed to re- 
vive buying interest, 


Quotations for No. 5 fuel ranged from 6.25 to 6.7c, 
down 0.2c on the low and No. 6 high-sulfur fuel from 
5.25 to 5.7c, down 0.1c on the low. Suppliers declared 
that local demand was “pretty good,” but cuts were 
brought on by “low cost” shipments from Mid-Continent 
refineries. 

While trading was quiet in gasoline, refiners began 
showing considerable interest in product’s future supply 
status. Consensus among local refiners was that cur- 
rent inventories were “normal” to “bit on high side,”’ but 
several said they may have to revise their earlier esti- 
mates that product would be abundant next summer. 
Change is occasioned, they said, by large carry-over 
stocks of light fuels in Mid-Continent, which may bring 
further reductions in crude runs and even periodic shut- 
downs in smaller plants because of acute storage prob- 
lems. Prolonged shutdown at Gulf’s 40,000 b/d Toledo 
refinery and fact that strikes might spread to other plants 
also are factors for revising estimates. 

One refiner disclosed spot sale of “small quantity” of 
regular-grade gasoline at 12.1c, FOB Chicago District, 
adding that, generally, he was holding gasoline for reg- 
ular customers only. Quotations for regular gasoline 
ranged from 12.1 to 12.75c. 


MIDWESTERN (Chicago-E. St. Louis Area) 


Distillates Snug at Pipe Line Terminals 


Distillate fuels tightened sufficiently at a number of 
Great Lakes Pipe Line terminals last week to cause a 
number of refiner/shippers to scurry around for supplies. 
In general, however, light fuels were slack and product 
offered by tank car marketers at “discounts” (from prices 
queted by refiners) went unsold. Gasoline and residual 
fuel were quiet. Suppliers’ prices generally were un- 
changed. 


Refiners said No. 1 fuel was tight at Des Moines, 
Mason City and Minneapolis, as also was No. 2 fuel at 
Minneapolis, with result that there was considerable trad- 
ing of product to keep from running out altogether. Re- 
finers said the situation was not critical, however. 

Meanwhile, marketers’ offerings of No. 2 fuel at 6.75c 

and No. 1 fuel from 7.5c, found no takers. Two 
open merket traders said a bid of 6.25c, Group 3, would 


bring out supply, hut added that they had doubts whether 
lower prices would result in sales, Refiners reported 
quotations to the trade for No. 2 ranging from 7.25 to 
7.75c and for No. 1 from 7.625 to 8.375c. 

Residuals were quiet with marketers’ offerings rang- 
ing from $0.725, Group 3, and refiners reporting quota- 
tions from $0.85 to $1. 


CENTRAL MICHIGAN 
Light Fuels in Good Balance 


Light fuels generally were in good balance with evi- 
dence of tightness in some grades, according to Central 
Michigan refiners the second week of March. Better 
balance was result of steady demand that carried on for 
eonsiderable time after recent cold spell. 

Milder weather also brought more downward pressure 
on residual fuel prices. Refiners, who earlier had said 
“sniping” at industrial accounts appeared to have ended, 
made “adjustments” in some cases to hold customers 
against lower quotations by competitors. Gasoline was 
quiet and prices “firm.” Suppliers’ quotations were un- 
changed for all products. 

There was inter-refinery trading to overcome individual 
short-supply problems in distillates. One refiner reported 
buying gas oil for use as charging stock, while another 
said he was taking back part of an earlier sale of Nos. 
1 and 2 fuels because his own storage was depleted. 

Gasoline was firm even though there were no inquiries 
for product from large refiners whose lake terminals 
usually are “dry” at this time of year. Early opening 
of lake shipping because of mild weather has staved off 
these inquiries this year. 


MID-CONTINENT 


Oversupply Continues on Most Products 


There was still some “borrowing and swapping” of light 
fuels at several northern pipe line terminals the past 
week, as Mid-Continent refiners worked to solve tempor- 
ary supply dislocations. Generally, however, the Mid- 
Continent marketing picture was still one of oversupply 
on most products, with supplies ample at refinery level in 
face of relatively light demand. Prices were steadier 
than in recent past, although a few reductions in fuel 
oil prices were reported by refiners. Open market trad- 
ing remained at a virtual standstill. 

One Oklahoma refiner sought, and obtained, a reduc- 
tion in rail freight rates from Oklahoma to the Gulf 
Coast on distillate fuel oils for export shipment. New 
rate of 28c cwt, or slightly over 2c per gal., went into 
effect March 9, and is to extend through June 1. Re- 
finer said he sought rate to get rid of his “surplus” burn- 
ing oils, and while his net-back will be small (not over 
6c), he said efforts to move his material north by tank 
car had met with little success. Other refiners in inland 
Texas also continued to ship to Gulf Coast, at prices 
netting them 6.25c to 6.5c. 

Orders for South Texas lubricating oils picked up, 
according to one refiner, with increase in demand com- 
ing. primarily from grease manufacturers. However, 

(Continued on p. 57). 





Crude Oil Prices 


No changes reported in crude oil prices in week 
ended March 14. For complete crude price sched- 
ules, see March 11 NPN, p. 44-45. 
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Oil PRICE SECTION 


Prices at Refineries and Terminals and by Tank Wagon 


PRICES IN EFFECT MARCH 16 
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#0 Oct. Prem. covcciicit) SIR) 8 above Da Diesel! Stas Sets persue” ¥ 
SD Oat... ee, «cc nckeve'ed 11.75-12.75 . 2 10. 18-11. 1 
OP Ge. POM, sceccssceen ecce 10.5—10.75(2) 
06 Gat. Reg, ccccccce voces 10.75-11.7 10.5 
82 Oct. Reg. ..... coseeees €2)10.75-11.25 10.5 
t. M. & below ...... . 75-10. . . 
my be earise 43-00 AMS. 3.20.28 ce (3)8.375-8.75 aeons 
W. TEX. (Texas & New Mex, shpt.) 42-44 WLW. oo. cece eens (4)8.375-8.75(3) eee 11.35 
8B Oct. Prem. ....ccccces 12.5 SS er eee tee 8.125-8.5 (3)10.65-10.75 
90 Oct, Prem. ........... 12.5-12.75 58 & above D.I. Diesel .. 8. 125-8.875 : 
88 Oct. Prem. ....ccccecs 12(2) Bee. 2 BE occcoscncwaese bern y ‘el : 10.525-10.66 
Se Ck. UME, cccteccecce 12 ee Be Be ee Oe ee 7.25-7.875 (*) Prices of some Bradford-Warren District 
84 Oct, Reg. ............. 10, 75+11.25 No. 3 fuel ....+.++++ee- (2)7.25-7.75 sellers to bulk commercial consumers are 0.15¢ 
82 Oct. Reg. Seon san teen fa 10.75-11(2) Se, 6 GR Sec cacccs on beds $0.85-1.15 higher than prices shown above. 
60 Oct. M & below ......  10.25-10.5 MIDWESTERN (Group 3 basis) CENTRAL MICHIGAN 
- oe A Ae ee eee (3)8.375-8.625 (FOB Central Michigan refineries.) 
&, TEX. (Truck transport lots) 42-44 WLW. wc cece ce ee ees (4)8.375-8.625(2) Sine: GB Zaks dis co be idee 11.55-12.25 
Se OG DOOM, édcecetepcee 12.25 EAS ee eee eed 46-49 ro kero. ani 11.55-12.4 
90 Oct, Prem. ........00. 11.75-12.75 58 & above D.I. Diesel .. 8.125-8.625 P.W. distillate (2)11.5-12(2) 
88 Oct, Prem. ........... (2)11.75-12 RK ERS Op ae 7.625-8.375 No. 2 fuel .. 10.75-11.5 
OO er 11.75 Me, 8. O88. cvcraccvvecee 7.25-7.75 No. 3 fuel .. 10.5~11(3) 
DO GOE, MOB. ccvsccccesecs 10.75-11.25 No. 6 fuel .....0000 sees $0.85-1.00 U.G.1. gas oi (2)8.5-8.7 
82 stew seesceness (2)10.75-11 No, 5 fuel --. €2)6.25-8.25(2) 
80 Oct, Reg. ....... cecces eobe N. TEX. (Texas & New Mex. shpt.) ee a oes oo (2)6-8 
60 Oct. M & below ......  9,875-10.5 41-43 WLW, 22. .ecceeeees.  (2)8.75-9.5(2) iat ae a ‘sep ies “4 
42-44 w.w, cecesece 9 OH1I0O—Quotations of 8.0. or very 
CENT. W. TEX, (Truck transport lets) 58 & above D.I. Diesel.... 8.5-9.25 Ohio pointe: 
BS Cet. PVG, .cedscccece 12 No. 2 fuel ss oS tal Kerosine 11.9 
SP Oh, BOE, oc cevscccescce 10.75 No. 6 fuel (2)$0.95-1.50 11.7 
@0 Oct. M & below ...... 10 10.7 
. (Texas . shpt. 11.7 
ARK, na > —quaeeedoetinren & La.) o. Se. ow a pers 
in: Seem. = 11.75 SEER WW, wos cdcdaicrsews . 
pe 42-44 w.w ot 5 evevsote 9.25-10.25 
10.75 58 & above D. iesel. cece AE 14.4-14.8 
9.625 - 3 -_ astsebpoe ereeee YT aed leary fuel (PS 400)" syns 2.05~2.15 
Ne ; tual eno esos scesecens $0 $0.3 8 Light fuel (PS 300) rata 2.35(2) 
oy Fg | Sha Dopey ann Bee hey “raae Diesel fuel (PS 200) ..... 13.2-13.3 
te E. TEX. (Truck transport lots) i Wiel mea éitexicg 
GD FLD: cen veassecusaes 9~-9.25(2) Gh VARS a oa bb-ce vs covw'es 14.3-14.8 
10.563-11.375 42-44 w.w. 9(3) Heavy fuel (PS 400) tA 2.05~2.15 
sees 58 & above D. 1. Diesel... . 8.25-9.25 Light fuel (PS 300) ...... 2.3512) 
9.6-10.625 . a Cees ecccoseces 9.125 Diesel fuel (PS 200) ...... 12.2-13.3 
0, 2 ee secccesesece Sie ist. 100) ..... 13.7-14.8 
No, 6 fuel ’...:.+.ccc.s..  $1.00-1.85 oie th BR By 
ENT. o-Ps Perryrree (2)13.8-14.3 
121812) G W. TEX, (Truck transpert — Heavy fuel (PS 400) ..... 1.80-2.10 
Y 41-43 w.w 5 shpaeb de Light fuel (PS 300) ...... 2.25-2.30(3) 
13.75-13.9 58 & above D. I. Diesel. 3.75 Diesel fuel (PS 200) ..... 10.25—13.2 
12. 75~12.9(2) ! as Sdin Stove dist, (PS 100) ...... 10.5—14.7 
12912) : 
‘* erie ats $i2s 
OH10—Quotations of 8.0. Obio for delivery to KANSAS (Yor Kansas dentin ely NATURAL GASOLINE 
: ) (come 2S eee eet ee are to bilend- 
13.5 oS, Ae ee ° 8.625-9. 75x ers on freight basis shown below. Shipments 
52 & below D.I. Diesel. 8.63-9.125x may originate in any Mid-Continent manufac- 
58 & above D.I. Diesel... ove 8.625-9 turing district. ) 
» 2 bine shen ates abe 8.375-9.5x GROUP 3 
(2)13.5-14.75 No. 2 fuel ...... bagenazs 7.75-9.125x pan Beene 5.5(Bales) 
13.25-13.75(2) RE Rca omnes Grade 26-70 ..........++. oe 
+» (€2)12.5-13.25 a ee eae ee $1.40-1.475 FOB BRECKENRIDGE 
. €2)12.25-12.75 Oy GN 0 wes icoecaevcs $1.00-1.20 Grade 26-70 ....sccecsenns 5( Quotations) 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT MARCH 16 





Model LC for old} ty SCULLY SIGNAL COMPANY Cambridge 41, Mass. odel LA for new 
Customer tanks J Canadian Licensee: EMPIRE BRASS MFG. CO. LTD. Toronto, Ontoric tank installations 








Marketer of Petroleum Products 
NEW ENGLAND PETROLEUM CORPORATION 


New York 











METAL CLAD TANK INSULATION 


Our Welded Web insulation method is incorporated within standard 
specifications of five major oil companies—all repeat order customers. 


This procedure permanently protects perishable insulation on Asphalt 
and Bunker “C” Tanks. 


No costly painting—ever—with rust-proof aluminum. 
and Now: A METAL CLAD ROOF SYSTEM 
welded to the deck, accommodating any insulation—any thickness. 


This adaptation of side wall procedure, possesses the unique ad- 
vantage of a rugged promenade surface. Proof positive against 
wind and weather. 


BLOMELEY ENGINEERING CORPORATION 


Hobart Bidg. Perth Amboy, N. J. PErth Amboy 4-0473 














Day in and day out UNITED’s fleet of 
tank cars shuttle back and forth across 
the country carrying out UNITED’s policy of service to 
its customers. UNITED’s customers know what this policy 
means . . . not only the finest in 100% Pure Pennsylvania 
Lubricating Oils but also deliveries on schedule, tech- 
nical assistance and advice, and a sympathetic under- 
standing of customers’ problems... . 





Write for free, illustrated book, “A Story of Progress”. 








THE WORLD'S -.100% PURE PENNSYLVANIA O} 


MEMBER 7.G.C.O.A. PERMIT No. 24 


UNITED REFINING COMPANY, WARREN, PA. 























LUBRICATING OILS 


WESTERN PENNA. 


Prices are for sales made, or offers reliably 
reported, to jobbers & ye only. 

Viscous Neutrais—No. oa is. at 70° F..200 
Son (180 at 100°) 420-425 4 


he Ree ee ee eee enone 


10 Rt b Lidge os.ns cvovendébes 28.5 
15 3 ah. REO eeese es senseds 5 
LEs. sd ewesoseces eevee 26(3) 
:¥ Via (143 at 100°) 400-405 8 
- os ee es «25.5 
: ae x SP ore ete. re «24.5 
25 p.t = pata ciogn (3)23-24 
Stocks 
145-155 vis, at 210°, 540-550 f. No. 8 col 
Tr Seanad aepied od 00 nee «26.5 
15 p.t. eee sé ow eesseess «25.5 
ee * Seavrrrreer rrr ee (2)24-—25(4) 
Oylinder Stocks 
600 s.r. ee sateneeeas (2)19-21 
Se OD, aa ca catewdeds dese (2)20-22 
i, Se eee «23-28 
ek Sere x27-—30 


MIDCONTINENT LUBES 

FOB Tulsa basis, for domestic shipment only 
Bright Stocks, vis. at 210° Neutrals, vis. at 
100°, 0-10 p.p. 





Pale Oils 
60-85 vis 11-12 
86-110 vis 11.5-12.25 
150 vis 11.75-12.5 
180 vis 12.25-12.75 
200 vis 2.25-13 
250 vis 12.75-13.25 
280 vis. sbovetedscns 13-13.5 
300 vis. 13.25-13.75 
Bright ae LOTTE 
200 vis. D: 

10-25 P.P. cccccccccccces 24 
150-160 vis. D 

0-10 p.p. 21-22 

10-25 D.D. wsecccececeees 20.5-22 

120 vis. D: 
O-10 D.D. cos ccscceceess 20-21 
tock—Solvent 

150-160 vis. 0-10 p.p., 95 v.i. 24-25(4) 
Neutral Olis—Soivent (95 v.i.) 
170-180 Vis, .....-sseseuee 14-15(3) 
200-210 Vis. 2.06. .seeeeees 14.5-15.5(4) 
BOO WEB, wreiccccscccccces 15.5-16.5(3) 
Cylinder Stocks 
600 s.r., olive green ...... 18 


GULF COAST—Solvent Refined Lubes. 
From Mid-Continent grade crude. Prices FOB 
ship at Gulf for export. 


Bright stock—Vis. at 210° 

150-160 vis., 0-10 pour 

test, 95 vi. ‘ »22.25-24(2)x 
Neutral Olls—Vis. ‘at "100°; 95 v.i.; 9-10 p.t. 
100. WIG. 2 ccseccccccssvcers (2)13-14 
BOD TER, ov vcccseavcccesices «(2)14-16 
BOO Vid, ..cvccccccecsacess x(2)15-17 
BOD WER. 0.0 o cdccccivecesvcs «(2)17-18.25 


SOUTH TEXAS LUBES 
(Vis. at 100° F, FOB 8. Tex., refineries for 
domestic and/or export shipment.) 


PALE OILS: 

Vis. Color 

100 2%-2% «20.00.0000 (5)10.5-11 
SEE cheek cadadockeds (5)12-13 
| etree peatire (5) 13-14 
$09 84-08%. oc ccce.. cs. (5) 14-15 
Db ides albvsdacs (5)15-16 
SE Eovikensscessnes (5)16- 
SS etpepggieeetren (3317-188) 
RED OILS: 

Vis. Color 

NE SSudces evesen sas (4)10.5-11 
SRS Bopeaseientt sare (5)12-13 
SED IRIE 0 died ehedendasey (5) 13-14 
oo Romupobopepspepnage (5) 14-15 
TBO BB an ccccccccccceces (5) 15-16 
CREEK ssvinchanseecess (5) 16-17 
gg” Saab perce (5)17-18 
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Oil PRICE SECTION 











Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT MARCH 16 


Prices are of refiners, FOB their refineries & tanker terminals and of tanker terminal operators, WESTERN PENNA, (T.C., in Balk) 
FOB their terminals. Ships’ bunkers prices are exclusive of lighterage. White Crude Scale: 
122-124 A.M.P. ...<ccccese (3)3.78-3.878 
92 Oct. 90 Oct. 83 Oct. Kerosine 124-126 A.ML.P. ... se eecene (3)3. 75-3. 
District Prem. Gasoline Prem. Gasoline man Gaantine Reg. Gasoline No. 1 Fuel(*) e an 
N. ¥. Harbor 13.85-15 13.85 (3)12.85-13.6 oad 10.75(19) EABO “ 
do barges 13.75-14.9 uid-i8. 15 x12-13.4 10.65(19) Melting points are 3 ‘ee = thar 
Albany ..... 14.2-15.2(4) 12.7-13.7(6) 11.05(9) EMP, Prices are for éarload lots. mestie 
Baltimore 12.9-15(2) i3'3-13. 1 J 10.85(10) prices are FOB refinery; scale in bags or 
do 12.8 12.8-18 11.8-12 pe 10.75(9) si make loses. Expect peleee 
Baton Rouge. oeee dene 11L1 peal are FAS; scale in bags or bbis., fully refin 
do barges. .... poovert 11 in bags or cartons, 
Boston ..... 14.95-15.7 14.95-15.2(2) 12.7 95(16) Crude Seale N.Y. N.Y. Export 
Charleston 13.3-14.475 13.3 (2)12.3.12.475 2. ain (3)10.7-10.9¢2) 124-126 white 5.6(2) (2)4. 75-5 .6(2) 
Corpus Christi 12.5-13.5 12.5 11.5(2) Fally : 
‘ 12.25-13.3 12.25-13.8 (2)11.25-1.3 9.25-9.75 — 1.45 mu 
do barges 12.25-13.3 (2)12-12.25 11.25-11.3 9-90.25 Sapa 7.45(3) 7-8.15(3) 
Jacksonville 13.6(4) 13.3-13.6(2) 12.3-12.6(7) 11.4(11) 128-30 ...... 7.45(3) 7-8.15(3) 
Miami ...... cose 13.6 12.6 11.5(2) 130-32 ...... ae 7.1-8.2 
Mobile ...... 13.4(3) 13.4 12.4(8) 10.4(4) SE otk inna 7.55(3) 7.1-8.25(2) 
New Haven.. 15(3) 15 13.5(3) osha 10.95(8) I a a 7.55(3) 7.25-8.4 
New Orleans. 12.6 1L.6 11.25-11.3 9.7-10.15 138-40 ...... 7.55(3) 7.68.75 
do barges . 12.6 11.6 11.2-11.25 9.7-9.95 Ela as 7. 3 7.8-9 
Norfolk ..... 12.9-14.6 12.9-13.2 11.9-12.6 one 10.75(7) ro adie 9°55 rane? 
Pensacola 13.4 13.4 12.4 ‘ 10.4(2) pee E 
‘is us ae eg isa 
es 15. . ‘ 
Port Rvergiades 13.6(3) 6 12.64) 1.518) CHICAGO DISTRICT PRICES 
ortiand ... 15.05-15.3(3) 15. 15. 13.8(4) ow -05( 
eS SOR 122309) andor track, transport lots, FOB. retnesion, 
va 13.6(3) .3(2) ( = ) cose 
Tampa... 13.4(8) 13.3-18.4 12.3-12.4 ae 11.15(8) SS a a ee 
Wilmin, on, 
ed ™ Motor Gasoline 
N. C. 13.05-14.55(2) 13.05-13.2 12.05-12.55 12.06 (3) 10.7-10.9(4) oe = on ~~ gape satie 12. 85-33.38« 
82 Oct. Reg... seseveeeese (€8)12.1-12.625x 
TOMO GE cc cc cece shaceee wear tt he 
Be He  biveee be ecko’ x9.5-10.1 
Diesel OU Light Diesel Hea’ 
wy Fuel Olls 
Gas House Shore Plants® Ships’ Bunkers No, 5, low sulfur ........ «6.25 
No. 2 Fuel* Gas Ol No. 4 Fud No. 5 Fuel (50 cet., 55 d.1.) (45 cet., 45 4.1.) No, 5, high sulfur . ... 4 (2)6.25-6.7 
N. ¥. Harb. 9.75(19) 9.85  (11)$3.02-3.56 $2.55  (8)10.15-10.25  $4.24(4) No. 6, low sulfur ........ (2)5.35-6.085 
do barges. 9.65(18) see» (11)2.99-3.46 2.52 cove eoee No. 6, high sulfur ........ «(2)5.25-5.7 
Albany .....  10.05(12) 10.45 3.7% eek 10.46(4) winds 
Baltisnere si oman) 9.95 2.05(3) 2.58 10.25(5) 4.24(4) 
Beton XR, 4 3.8 sone 20 8.8 3.40 & 
Boston .....  9.96(16) 10.3 aie 3.01(5) 10.366) 4.27-4.28¢2) }. i,k. Sy aa.arecs) 
Charleston 9.9(5) BTA 10(2) 4.18(2) Cleaners neste’... os 11.875(2) 
ey tere 8-6(2) 3.40(6) V.M.&P, naphtha ......... 11.875(4) 
5 barges. (2)8-8.5 cee esse sees Mineral spirits ........... 10.875(4) 
ree. AEE sees yt 4 4.481(5) Rubber solvent ........... 11.875(3) 
Mobile 12... 9.5¢2) aus — 6678) Lacquer diluent .......... (2)12.126-12.378 
New Haven. 9.95(10) at 30.855) seas Denset GMMR 42 ovo wees ee a etias 
New Orleans 8.5-8.7(3) 2.00 8.7-9.1(2) 3.49(3) WESTERN PENNA. 
do 8.7 2.06 Cina sane Ol City: 
oe SY eee penn di « armed penne Stoddard solvent ......... “ 
Phila —— o. oy 2.04(6)  10.25(8) 4.24(4) Pittsburgh: 
Pt. Everglades 10500) mc 10.56) 4.478(3) Stoddard solvent ......... 1513) 
Providence. 9.95(9) 2'99(2) 10.3514) a'38 ome tions of 8.0. Ohio for delivery to 
Savannah .. 10.45(7) suds 10.45(65) 4.452(5) Obie , 
tee 10.25(5) Wes 10.256) 4.368(5) V.M.&P, naphtha ............... 17.0 
Wilmington, Mineral spirits & stoddard solvent 16.0 
N.C. .... 9.0(7) 10(2) 4.18(3) Rubber solvent ......seceeesees 14. 
E. TEXAS (Truck Trnapt. lots) 
f Stoddard solvent .......... 11.25 
} No. 6 Fuel Bunker © Heavy CENT. W. TEX. (Truck Trnspt, lots) 
Ne. 6 Fuel Max. 1% Fue Diesel Stoddard solvent .......... 10.5 
Ne Sulfur Sulfur ; 
Guarantee Barges ities KANSAS (For Kans, Dest’n. only) 
: N.Y. Sg + (581. -90-3.00(8) (5) $1.90-2.00(8) (3)$2.10-2.16 (3)$2.10-2.15 $2.00(10) $3.91(4) Stoddard solvent ......... 11.8 
t weer eee eee eee eee eee 
f -. 2.06(5) 2.00(4) 2.28 2.25 2.00(4) 3.91(2) ATLANTIC COAST 
i Baton Rouge 1.63 1.60 jive Sing 1.60(2) V.M.&P. Mineral 
H Boston ..... 2.04(7) 2.04(5) 2.19 19 2.04(5) Spirits 
Charleston 1.98(2) 1.95(3) zee" cab 1.95(3) New York 
{ Corpus Christi 1.63 1.60 1.60(2) 3.15 J 17(4) 16(5) 
} Houston ... 1.60-1. 1.60(4) eees eves (8)1.60-1.85(2) 3.24(6) phia 16.5(4) 15.6(5) 
' ville.  1.95(6 1.92(6) “tan Soa 1.9216 apie Baltimore . sees 15 .5(3) 
; Jackson (6) « (6) 
i Miami ..... 1.90 1.87 ihe pias 1.87(3) ben Boston ....... 17.5(4) 16.6(5) 
Mobile ..... 1.68 1.65 oan vets 1.65 nae Providence sees 16.5(4) 
| Rew odes tm imme 
ew leans 1. ) <! sees cose " 24(2) 
Norfolk ....  2.01(3) 1.98(4) en ‘eee 1985) ss LPG PRICES 
Philadelphia.  2.03(8) 2.0018) 2.18(5) 2.15(5) 2.00(8) 3.9114) (Of refiners, FOB refineries, in cents per gal. 
: 1.90(2) 1.87(2) ovce see 1.87(3) oe tank cars or transport trucks) 
: Portland ... 2.07(2) : 2.04 esos esas 2.04 Commercial Industrtal 
: Providence .(3)2.01-2.02(2) (2)2.01-2.02 2.26 sees 2.01-2.02(2) District Propane Propane 
i Savannah .. 1.98(5) 1.95(4) sual “ 1.95(5) wits N. ¥. Harbor 8 ‘ 
: OE Suse's 1.87(5) 1.84(4) coe oees 1.84(5) obs Philadelphia 8(3) 8(3) 
; —— Baltimore ..... +> ined 
(2) At Adantic Coast refineries and terminals, and at Albany and Tampa, prices of some sellers to New Orleans... 4.875 43% 
: bulk ¢ higher than prices shown above. Houston ..... See 3.75 3.75 
: (**) Correct for March 9 also, em A..b. in March 11 NPN. Toledo... . seuss 7 7 
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REPUBLIC OIL REFINING CO. 


Refiners of 
and Petroleum 
Marketers Products 
Main Offices: Refinery, 
Pittsburgh, Pa. Texas City, Texas 














TANK CAR BUYERS 


& 
Uniform High Quality 
DEEP ROCK Te 


BC PHONE 2-435 


TULSA, OKLA 














DEPENDABILITY 
i 
TRANSPORTING AND 
MARKETING QUALITY 
PETROLEUM PRODUCTS 


MARTIN OIL COMPANY, INC. 
3536 S. Ist St., St. Louis 18, Mo. 

















HARTOL 


PETROLEUM CORPORATION 
INDEPENDENT MARKETERS 


Maine to South Carolina 
630 FIFTH AVENUE, NEW YORK 20, N.Y 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT MARCH 16 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS 


Cargo prices are FOB ship at U. 8S. Gulf, minimum of 20,000 bbis., and are by refiners only to 
other refiners, export agents, or tanker terminal operators. The figure in parentheses after each 
price indicates the number of companies quoting that price. 





Grade 115/145 . 17.75 

Grade 100/130 16-16.75 

Grade 91/96 15.75 
Motor Gasoline 

OB Oot. Premium . .... ccc cccccccnccccccseccess 12-12.25(2) 

90 Oct, Premium . .. 1... cece ce cs cceeceeeeeseee + 11.75-12-12.25 

86 Oct. Regular ..........-.0cceececewpececse+s 14(3)-11.25-11.5 

83 Oct. Regular desecbedce 6¢deiveceneess. See aeanas.a 

79 Oct. ... Rime " Se x10.375-10.5-11 

70-72 Oct. M Leadea Piaviodes op shew ea cate ou eddte 10-10, 25-10.75 
Kerosine & Light Fuels 

41-43 ww. kerosine ... 2.6... c cece cece eeeneee 9(3) 

DR EE aibduesc pb 66 00 <0. 6600 sdcendsedveensesve 8(5)-8 .25 

& Gas Oils 

43-47 Diesel Imdex «2... cece ee cece cn enersnees -. 8-8.125-8.25 

QB-BB Tel WOE occ cc ccccccsessecccceccvcces 8.125-8 .25-8 .375-8.5 

GT TOCRED COE nck cc ccs cctvicc ccceceseccccc 8. 25-8 .375-8 .5-8 .625 
Heavy Fuels—Cargoes 

No. 5 Fuel, 0-10 p.t. secvcecscecessees §$2.35(2)-$2.50 

Bunker C MD cAcehidess ec eb deesecs eee cet Gas $1.50(4)-$1.75-$1 .85(2) 


MIDDLE EAST CRUDE PRICES 


Posted Export Prices of Socony-Vacuum Overseas Supply Co. for Sale in Cargo Lots. 
(Prices are per bbl. of 42 U. 8S. gals., exclusive of local port or other governmental charges. 
sales taxes, etc., if any; FOB point indicated, for gravities shown; 2c per bbi. differential per 
degree of gravity applies for gravities below and above those shown.) 
Type of Price APT 


Effective 
Crude Per Bbi. FOR Point Gra Date 
Arabian $1.75 Ras Tanura, Saudi Arabia 36-36.9 Nov. 1, 1950 
Arabian 2.29 Sidon, Lebanon 36-36.9 Feb. 5, 1953 
Iraq 1.67 Fao, Iraq 32-32.9 Dec. 24, 1951 
Iraq 2.29 Tripoli, Lebanon/Banias, Syria 36-36.9 Feb. 5, 1953 
Qatar 1.81 Umm Said, Qatar 39-39.9 Nov. 1, 1951 


VENEZUELAN CRUDE PRICES 


Prices are of Creole Petroleum Corp. for sale and/or purchase of cargo-lot quantities FOB 
deepwater termifhals at ports named, and are subject to crude availability and company’s require- 
ments; 2c per bbl, differential per degree of gravity applies for gravities below and above those 
shown, except for Lagunillas Heavy for which price shown applies regardless of gravity. Price 
applicable for each cargo is that in effect at time vessel tenders for loading. For purchases made 
in fields, prices shown are basis for such purchases with deductions being made for terminaling 
and pipe line services in accordance with published tariffs. Purchases not subject to contracts with 
Venezuelan government are) made at prices established by schedule shown below less Ic per bbi. 





Effective 

Crude eee API $/Barrel FOB Date 

Bachaquero ........... 14-14.9 1.6 Las Piedras or Amuay Oct. 11, 1952 
Tia Juana Heavy ..... 19-19.9 2.03 Amuay Oct. 11, 1952 
Lagunillas Heavy ..... Flat 2.05 Las Piedras or Amuay Oct. 11, 1952 
Tia Juana Medium .... 26-26.9 2.20 Amuay July 24, 1952 
Tia Juana 102 L.P, ... 26-26.9 2.44 Amuay July 24, 1952 
Tia Juana Light ...... 30-30.9 2.28 Amuay July 24, 1952 
Mara. ccceeeceees «++. 30-30.9 2.33 Las Piedras or Amuay July 24, 1952 
Cumarebo .......+--+. 4848.9 3.10 Tucupido Oct. 11, 1952 
San Joaquin ..........  42-42.9 2.81 Puerto La Cruz Feb. 5, 1953 
Oficina ....... 32-32.9 2.57 Puerto La Cruz July 24, 1952 
Mulata ... 35-35.9 2.63 Puerto La Cruz Sept. 1, 1952 
Jusepin . 32-32.9 2.57 Puerto La Cruz July 24. 1952 
Quiriquire ....... 18-18.9 Caripito Feb. 5, 1953 
Tembiador ........ seee 20-20.9 2.20 Caripito Feb. 5, 1953 
Pedernales ........... 20-20.9 1.27 Capure (Pedernales) Sept. 1, 1952 


AVIATION GASOLINE PRICES 


(Prices are for tank cars, barges or truck transport lots; aviation gasoline meet specification 
MIL-F-5572, unless otherwise noted.) 


Grade 100/130 Grade 91/96 
ay Seen, ep Ma ebisevssns Sabocseece 17.6-18.6 16.1-17.2 15.6-16.2 
Boston, Mass, ..... be hbdnknbrastace rh 18.2 16.7 5.95 
Portland, Me. ...... Deceecdcoccecoeces soe ONE ee aCe ee 
NE, WN ccs Ge aauict eNsase cad ates oS. keen ve 
EL SN. es ck tn'cn.cc buen ace ears 17.96 16.46 16.85 
i WE Natale cc anche Vand eve ves 17.85 16.35 15.6 
Charleston, 8. lh epee 18 16.5 15.75 
New Orleans, La, (Baton Rouge) baseah 17 15.5 14.75 
Wy TRE eda tvicccdudbbutesdcoess 16.5-17.25 15-15 .75 14.5-15 
Baffalo Cleveland Detroit Toledo 
90 Oct. Premium 16(2)x espe iwee ee 
86 Oct. Regular ........... - 14.5(3)x eons ies ae 
PUIG a nclbtade ks c0-daceeceecas 12.45(5) Ape epee 11 
Diesel Fuelg ......2...+-+-05 esse 11 .95(3) eees 10.35-10.95 10.25 
No, 1 Fuel ....... Westeceneduaess ‘wis 11.2-11.7 10.75—11.1 
; doe CPROHEE CUS OEKeC ees bOd 11,45¢4) sees wean ae 
* EE sestakeuenéenaeeesb ace owe 8a .35(3) 
BA OD Ue. dba he ebabvensécanuddocee 8.45(2) 7.35a 6.85(3) 6.5(3) 
(a) Delivered Cleveland. 
z _ MEXICAN PRICES PACIFIC COAST 
. 8. LLA PER BBL. LITERS 
ae ten (In Ships’ Bunkers, Diesel Bunker © Fuel 
(Ships Bunkers) or Deep Tank Lots) (P.S. 200) (P.S. 400) 
Subidice an ae San Pedro, Calif.. $4.20(5) $1.80(5) 
Veracruz + aitcnectg 1.65 4 San Francisco .... 4.41(4) 1.85(4) 
1.65 3.75 Portland, Ore. ose 4.62(4) 2.10(4) 
Seattle, Wash. ....  4.62(4) 2.10(4) 
2 + ama Coast s 
2.50 4.10 
2.50 4.1 
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OIL PRICE SECTION 





Tank Wagon Prices 


Prices for gasoline do not include taxes; they do, however, include 
inspection fees as shown in next column. Gasoline taxes, shown in 
separate a include _2¢ federal, and state tazes; aiso city and 
county tazes tn Kerosine tank wagon prices 
also do not include tazes; kerosine taxes where levied are indicated in 
footnotes. Discounts, if any, are shown in footnotes. These prices in 





ATLANTIC 
REFINING 


Atlantic 

Gasoline Kero.& 
(Regular Grade) No. 1 No. 2 
Dir. Cons. Fuel 
T.W. T.W. 


Allentown, Pa. 15.3 
15.6 


ee 
ror 
w 


Greensburg ... 15.6 
Harrisburg .... 15.3 
Philadelphia 
Pittsburgh .. 
Reading 

Scranton ... 
Wilkes Barre. 
~~ é 

York 


as 4444-2 
PPP Oh ON Ce OT, 
WE DARAOHAOCOHDM WY OM WHAWWA: @ 


et et ee 


New Haven ... 
Boston, Mass.. 
Fall River .... 
Springfield .... 
Worcester 

Peat, me B.. 
Camden, N. 

Newark 


Sok hal abet ol ok ole 


to ROO AAA DADARBOHAOOHH OA 


Binghamton 
Buffalo 
Elmira 
Rochester 
Syracuse 
Watertown .... 
Baltimore, Md. 
Richmond, Va.. 
Charlotte, N.C. 
Jacksonville, 
Fla. ..... 


ee ee et et et et tt et et et 
Or oe OO 


reper sree tt eet tt 8 ie 
on 
o 
& soeoeooooooS Oooo SOSSOS O95: SOSO0SS: OO 


CO CHOAMMAMAAMAOTAOAANASI@SAN AA, ANAANAA, Aa 


- PRRARAIOO RS 
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Mineral Spirits V.M.&P. 

T.W. T.W. 

Philadephia, Pa. .... 16.5 18.0 
Pittsburgh » 21.0 


Heavy Fuel Oils—T.W. 
No. 5 No. 6 
Philadelphia, Pa. 5.83 


Notes: 


Kerosine—Thru Penna. & Del., add 2c per 
gal, for t.w. deliveries of less than 25 
at one time. Camden—Add lc for deliveries of 
100-299 gals., 2c for less than 100 gals. 
Mineral Spirits prices also apply to Stod- 
dard Solvent. 


in. B. Prices are Continental's 
CONT’L tankwagon prices. Current selling 
On prices may vary from those 

because of local conditions.) 


N-tane 
Denver, Colo. 


Grand Junc. 
Pueblo 


Cheyenne. 
ae Mont. oe 
Butt 1 


U. 
Twin Falis, Ida... ° 
Albuquer., 
Ros: 


12.7 
Oklahoma City . os ’ 12.5 
errr P 12.5 


Beas sSebahabaars 
UrHONNONGWNHNEADOe 


. 


DHODOnnniInwwwnwwnw 
eacougoooocoocoooo 


Gasoline tax column includes these city taxes: 
Albuquerque & Roswell, 0.5c; Santa Fe, ic; 
Cheyenne, ic; Casper, ic. 
Discounts: 

Salt Lake City and Twin Falis gasoline 
and kerosine prices apply for deliveries of less 
than 200 gals.; 200-399 gals., deduct 0.5c; 
400 gals. and over, deduct ic. 

Notes: 
T.W. prices are te consumers and dealers. 


MARCH 18, 1953 


effect March 16, 1953, as posted by principal marketing companies at 
their h ters offices, but subject to iuter Correction. 


BNL HEVRON 
Regular) Av. 80/87 Gase- 
line 
Taxes 


STANDARD OF | 
CALIFORNIA 


San Fran., 
Los Angeles 


Portland, Ore. 
Seattle, Wash. 
Spokane ......... 
Tacoma 

Boise, Idaho 

Salt Lake, U, 


Fairbanks, 
Juneau 


bh DAD HDHODUNRAR 
coucouauovouue 


400 gals.or more) 
(ex all taxes) 
14.2 
13.7 
15.0 
16.7 
17.0 


San Fran., Cal, .. 
Los Angeles 
Fresno ... eve 
Phoenix, Ariz. 
Reno, Nev. 
Portland, Ore. 
Seattle, Wash. 
Spokane 

Tacoma 

Boise, Idaho 

Salt Lake, U. .... 
Honolulu, T. H.. 
Fairbanks, Alaska 36. 
Juneau 23 


Taxes: 
Boise—Sc gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 2.5¢ state. 
Salt Lake—7c gas tax applies to motor 
fuel only; avgas taxes are 2c federal, 4c 


16.3 
16.1 
13.5 


at Be Oe a ap 
> ES obo we to tr be er tona 


state. 

Honolulu—8.5¢ gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 4c terri- 
torial, Standard Diesel/furnace oil price is 
ex ic territorial liquid fuels tax, All T.T. 
prices are ex Hawaiian gross income tax of 
1% to resellers, 2.5% to consumers. 


Notes: 

Gasoline—For other deliveries of Chevron 
(Regular) and Chevron Aviation 80/87, add to 
400-gals.-and-over price 1.0c for 40-199 gals.; 
0.5¢ for 200-399 gals., except for deliveries to 
Marine trade in Alaska (excluding Chevron 
Aviation 80/87) where 0.5c differential applies 
to 40-399 gal. delivery; for less than 40 gals. 
add 4.0c gal., except at Honolulu add 4.5c for 
less than 40 gals. to Marine trade and less 
than 100 gals. to Shoreside trade. Prices for 
Chevron Aviation 80/87 at Salt Lake City ap- 
ply to all quantities im excess of 40 gals. 
Prices for Chevron Supreme (Premium) are 
2.0c gal, higher than Chevron (Regular) for 
quantity delivered, except at Salt Lake which 
is 1.5¢c gal. higher, For less than 40 gals. de- 
liveries, add 4.5¢ gal. to 400-gals.-and-over 
price, except at Honolulu, add 5.0c gal. for 
less than 40 gals. (Marine) and less than 100 
gals. (Shoreside). Add to Chevron Aviation 
80/87 quantity delivered prices, 2.0c for 91/98, 
5.0c for 100/130, and 8.0c for 115/145. 

Kerosine—T.T,. prices, except at Salt Lake 
City, apply to deliveries of 40-199 gals. For 
other deliveries: less than 40 ante. add 4c; 
200-399 gals., deduct 3c; 400 gals. & over, 
deduct 4c; tank ear-truck trailer, deduct 5.5c. 
Sait Lake Ci tank truck price is for 
minimum 40 gal deliveries 

Diesel /Furnace Oil & Standard 
Stove Oil—T.T. prices are for deliveries of 400 
gals. or more. Fo 
gals., add ic; gals., add 0.5c; 
than 40 gals., add 5c. 


Dallas, Tex.. 14.0 
Ft, Worth .. 14.0 
Houston .... 14.0 
San Antonio. 14.0 


Notes: 


T.W. prices are to all classes of dealers and 
consumers. 


lh el el eel 


Inspection fees per gal., included in both gasoline and kerosine prices, 
unless otherwise specified, are as foliows: 

Ala. 1/40¢ om gasoline; Ark. 1/20c; Fla. 1/8c; Ill, 3/100c; Ind 
2/25c; Kans. 1/100c; La. 1/32c; Minn. 5/200¢ ; Mo. 1/25¢; Neb. 2/100c; 
Nev. ‘1/200; N. C. 1/4c; N. D. 1/20c; Okla. 2/25c; 8, C. 1/se; 8. D 
1/40c; Tenn. 2/5c; and Wisc. 3/100c 

Kerosine inspection fees only: Ala. 1/2c; Iowa 1/50c; Mich. 1/5¢ 


ESSO 
STANDARD 


(Regular Grade) 
Gasoline 


a 


Atlantic City, N. J. 
Newark . . 
Baltimore, “Ma. 
Cumberland 
Washington, 
Danville, Va. 
Petersburg 
Norfolk 

Richmond 
Roanoke 
Charleston, W. Va. 
Fairmont 
Parkersburg 
Wheeling se 
Charlotte, N. c. 


Salisbury ee 
Charleston, 8. e.. 
Columbia 
Spartanburg eoce 
New Orleans, La, . 
Baton Rouge 
Alexandria 

Lake Charles ..... 
Shreveport ....... 
New Iberia ....... 
Knoxville, Tenn. 
Memph 
Chattanooga 
Nashville 

Little Rock, Ark.. 


he Oe Oahu sOo4NeNeeo - 


woococoooo Sooo oo eS SoSoSeooooOoSoSoOSOOSO 


er ee ee ee 


Lod 
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Newark, N. J. 
3,600 "gals. & over... 
Steel bbis. 

Baltimore, Md. 
3,600 gals. & over. 
Steel Dbis, .... 

Washington, D. Cc. 
100-499 gals. 
500-3,599 gals, .... 
3,600 gals. & over. 
Steel bbls. .....+.++ 


FUEL oms—r. w. 
No.1 No.2 No.4 No.6 
Atlantic City, ye J. 13 cece 


Newark, 
Baltimore, ua ‘ 
Washington, D.C. 
Norfolk, Va, .... 
Danville 
Petersburg 
Richmond 
Roanoke 
Charlotte, 
Hickory 


ne 
*-o 


ounos 


WHOANWADOIwWOO 


Spartanburg 12.5 o cee awee 
Taxes: Louisiana kerosine prices do not in- 
clude lc state tax. 
Notes: Kerosine No. 1—Atlantic City prices are 
for deliveries of 300 gals. or more; add ic for 
100-299 gals. 2c for less than 100 gals. 

No. 6—Washington price is for min. delivery 
of 1,050 gals.; for min. delivery of 2,500 gals. 
price is $2.58 per bbl. 


IMPERIAL (Prices are per imperial gal.; to 
arrive at price per U. 8. gal., 
OIL subtract 1/6th.) 
Gasoline 
(Regular Grade) 
Dealer Gasoline 
T.W. 
St. John’s, Nfld. .. 24.4* 


; 
ne ot 


3 


Seen inte: 


Charlottetown. P.E.1 
Montreal, Que. .. 
Toronto, Ont, 
Hamilton, Ont. .... 
Winnipeg, Man. 
randon, Man. 


Edmonton, Alta. 
Vancouver, B. C. . ° 

(*) Price is for Ress Extra ) 
Taxes: Gasoline taxes are provincial taxes. 


* SUSBRBEEEEEE 
0 be © <9 be bo ~2 2-2 











Oil PRICE SECTION 
Tank Wagon Prices (Continued) 











SOCONY VACUUM 
Mobilgas Aircraft 
Grade Grade Grade Mobilgas (Regular Grade) Mobilfuel MOBILHEAT 
Gasoline 80 91 100 0=—_:« Cons. 'e Dir. Moebdile Diesel (Ne, 2 Fuel) 
Taxes T.W. T.W. T.W. T.C. 7.0. T.W. T.W. T.C. Yard T.W. 7.0. T.W. 7.0. Yard T.W. 
New Yo ity: 
een “yh vested 6.0 Cees ovwe veer cove ecee 14.7 14.7 eeee coe 14.4 13.6 oeee ecoe 13.2 
BORE sc cccccseens 6.0 suey wnane naw e ar eese 14.7 14.7 ee 11.6 14.6 13.6 eves 10.4 13.3 
HEIRSS 00s cencccces 6.0 pen eee oe eves eeee 14.7 14.7 10.85 11.4 14.4 13.6 9.85 10.3 13.2 
Queens. .seeesues 6.0 awed oan ie ee eeee 14.7 14.7 es eee 14.4 13.6 eeee ecee 13.2 
Richmond ..... i> 2 eee _ ewes oees sees 14.7 14.7 10.75 11.2 14.2 13.3 9.75 10.2 12.9 
Albany, N. Y. ..... 6.0 21.5 22.5 eve 13.7 13.7 14.7 14.7 11.05 11.4 cess 13.4 10.05 10.4 13.0 
Binghamton ........ ee ©. cves ian roe 14.7 14.7 15.8 15.8 12.45 12.8 15.7 14.8 11.35 11.7 14.3 
EE. Sse op Koco 08 6.0 21.0 22.0 24.2 14.5 14.5 15.5 15.5 12.45 12.8 15.9 15.2 11.45 11.8 14.7 
Jamestown oscvn OO wete vane sien 14.7 14.7 1.8 15.8 12.45 12.8 16.1 15.1 11.85 12.2 14.6 
Mt. Vernon ........ 6.0 es oe cere eens oes SES: LBD 11. 11.7 14.7 13.9 10.15 10.5 13.5 
Plattsburgh ........ 6.0 eee” “Eeae Mek edb  ebee Ce: ee 12.35 12.7 «0. «ee +++» 11.45 11.8 14.4 
Rochester .......... 6.0 20.9 21.9 23.9 14.4 14.4 1.5 15.5 12.55 12.9 16.0 .... 15.1 11.55 11.9 14.6 ** . 
SURGUED . oc vnccoces GeO save arene ate 14.4 14.4 15.4 15.4 12.25 12.6 osee 11.9 14.8 11.25 11.6 14.3 sees 
Bridgepest, Comm, 2. 6.0 iccc coaus ewse even, seco M8 MS 10.95 10.95 .40. seee sees 9.95 9.95 13.1 eee 
DES, bt ctevcco's 8 oe wed are eens mee ee OF sane or ados aiale eae e ‘ete wes — eeee eee 
Hartford évpeveess” ae vib'e ean 13.8 13.8 15.1 14.8 11.35 11.35 .... 10.9 13.8 10.35 10.35 13.6 ° eee 
New Haven ........ 6.0 20.5 <ws 13.5 138. 14.8 14.8 10.95 10.95 .... 10.5 13.5 9.95 9.96 13.1 ° aes 
Bangor, Me, ...... 8.0 oae> an eee 14.5 14.5 16.2 16.2 22.98 cccc 9 11.3 14.4 10.75 wuss 14.0 _— eees 
Portland PN Se OF eT 13.8 13.8 15.0 14.4 11.06 .... 15.2 10.6 18.7 10.06 aoe. 18.2 coos cove 
Boston, Mass. ..... 7.0 19.0 20.0 22.0 13.7 13.7 4.9 14.9 10.95 .... 15.4 10.5 13.8 9.95 «+. 13.4 eee cose 
Concord, N. H., i re one ‘ esos csee oe. aw cove ° eee cee Sel. wens oor * Beer. eves 
Lancaster .......... 7.0 ie asec enor oso cows... See ee os esos coce BOB cece $b BB eves PPX 
Manchester ........ 7.0 eee bee ses ee were * ie | SY édee 96.2 coce .MAs8. csce a  * seers eee 
Portsmouth ........ v.60 2. 32 nae 14.4 14.4 15.3 15.3 11.55... eoee 11.1 13.9 10.55 .... 13.5 ooee cock 
Providence, R. I. 6.0 19.8 20.8 22.8 13.7 13.7 14.9 14.9 10.95 .... 15.0 10.5 13.7  eeertaa § Barer acer 
Burlington, Vt. .... 7.0 PHS wees «14.6 14.6 15.6 15.6 13.26 12.25 ..-. 231.9 14.6 11.86 11.856 14.1 coos sees 
SE aad ve cnevac: MeO: eves heeticwées |. (4047s eee ee. ae Mae. T° Sree | ae eee kes eee roe 
Tank Wagon Prices Buffalo N. ¥. City Syracuse Boston Providence 
Mineral Spirits .......cccccccccscscsvscscse 18.5 17.0 20.0 21.0 18.0 19.0 18.5 
V.M.&P, Naphntha .....cccccscesccccccessese 20.5 18.5 21.5 22.5 19.5 20.5 20.5 
Taxes: N.Y.C. prices do not include 3% city sales tax applicable to price of gasoline (ex tax). 


FY 
Mobil Kerosine—Mt. Vernon T.W. less 0.5c for deliveries of 300 gals. or more. 
Mobilfuel Diesel—All points, 0.5¢ for T.W. deliveries of 800 gals. or more. 
Mobilheat—Mt. Vernon T.W. less 0.5c for deliveries of 300 gals, or more. 


Jamestown T.C. prices are delivered prices: all other T.C. prices are FOB bulk terminals. 
Mobil Kerosine and Mobilheat tank car prices are to bulk plant operators, tank car prices to commercial consumers are 0.15¢ higher. 
Mobilfuel Diesel tank car prices are to commercial consumers; tank car prices to bulk plant operators are 0.15c¢ less. 


OHIO STANDARD 
Schio X-Tane Gasoline 
Aviation Gas.-Cons. T.W. (Regular-Grade) Naphthas & T.W. 
Sehio Sochio Schio Con- Re- 8.R. D.C. V.M.&P. Sohie 
Gasoline Avia. Avia. Avia. sumer sell- Sel- Naph- Naph- Varne- Sol- Kerosine Ne. 1 Neo. 3 
Taxes 80 91 100 T.wW. ers 8.8. vent tha vent T.W. Sehio-Heat Schio-Heat 
Akron ee F 22.0 23.0 26.0 19.0 15.5 20.1 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Canton ... 22.0 23.0 26.0 19.0 15.5 20.1 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Cincinnati 22.0 23.0 26.0 19.0 15.5 20.1 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Cleveland 22.0 23.0 26.0 19.0 15.5 20.1 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Columbus 22.0 23.0 26.0 19.0 15.5 20.1 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Dayton 22.0 23.0 26.0 19.0 15.5 20.1 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
ma 22.0 23.0 26.0 19.0 15.5 20.1 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Mansfield 22.0 23.0 26.0 19.0 15.5 20.1 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Marion . 22.0 23.0 26.0 19.0 15.5 20.1 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Portsmouth 22.0 23.0 26.0 19.0 15.5 20.1 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Toledo .. 22.0 23.0 26.0 19.0 15.5 20.1 20.0 21.5 21.5 20.5 20.5 18.9 13.9 12.9 
Youngstown 22.0 23.0 26.0 19.0 15.5 20.1 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Zanesville 22.0 23.0 26.0 19.0 15.5 20.1 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
pig ev a can purchase aviation gasoline less 4c per gal. State Road Tax by supporting purchase with State Tax Exemption Form 
and 





: 
d 
g 
: 
E 
; 
E 
3 
E 
; 


Na contract ) to gals., 0.5¢; 1000 to 2499 gals 75c; 2500 4999 gals. 3 
5000 or more gals., 1.5. Lucas County: less than 50 gals., tank wagon price, 50 to 249 ‘gals., 0.5e; 250 to 499 gale, Tet 500 gals oom ie 
third as X-Tane unless otherwise noted. 8.8. prices are at company-operated stations. oy 


* 


Tank wagon prices listed below were obtained NPN correspond Standard 
indiana but piatite Where the eomnpany'e prises aro eeaiate panies oe ee e 








Red Crown ( Grade) eeey 
Red Cr’n, amar ——_—__———- Stanolex Furnace 0i]-———______ 
Cons. . Gasoline Kerosine 1-99 100 gals. 100-174 175-999 1,000 gals. Crown Gaso- Kero- 
T.W. T.W. Taxes T.W. gals. & over gals. gals. & over Net line sine 
Chicago, Ill, ... 17.3 15.3 7.0 15.8 rr, cane eooe * eve eose Dealer Taxes T.W. 
South Bend, Ind. 18.0 14.9° 6.0 16.6 15.3 14.3 evee eevee eoes Covington, Ky 14.4 9.0 4 
Deteett, 2ssn. -. 16.9 14.8 6.5 15.5 14.6 13.6 eens sins asks Lexington’ ............ 16.5 9.0 + 4 
—_ Paul . 17.5 15.5° 7.0 16.4 15.0 a 14.0 13.3 12.8 Louisville |........... 15.2 9.6 14.4 
Metans, 3s.. 16.9 15.4 6.0 15.8 14.2 13.2 ees Skea ones Paducah .............. 144.7 90 14.1 
St. Low re 15.2 6.0 15.5 13.6 12.6 A ewes ohne Jackson Miss. ....... 15.7 9.0 14.3 
Wichita, Kans. ’ 14.4 14.8 3.8 14.0 13.3 11.2 sees vices sone Vicksburg ..........-. 15.2 9.0 13.8 
Fargo,'N.D.-. 183 45 7:0 (17358 ee IN ee Me ee Be Be 
Huron, 8. Di 2 iT 70 172 155 16.5 cake aes cas Montgomery .......... 15.8 10.0 14.7 
Milwaukee, Wisc. 17.6 16.1 6.0 16.5 15.0 14.0 poke pe axes Atlanta, Ga. ......... 15.9 8.0 14.3 
Fed O82: Augusta .........s006- 16.4 8.0 16.0 
W—Cntenge, Im. TEXAS Fire-Calef Gasoline MACON ......seseeseeee 15.9 8.0 14.4 
oe ee co (Regular Grade) Kerosine NEE “vosevicseedes ER. “ae 15.1 
1-00 aragke. sas at se Dealer Gasoline Dealer Jacksonville, Fla. ..... 15.2 9.0 15.05 
100-140 Teese” “8 T.W. Taxes T.W. BI cin ccdeny nesses Bon. Sa: ae 
= on vie ry otes Dallas, Tex. .... 14.0 6.0 12.80 Pensacola ..... “ 15.0 10.0 14.0 
150 gals. & tous : shes Fort Worth .... 14.0 6.0 12.80 SOR 04 cvabadainads 15.0 9.0 15.0 
DME Cis acne whee 38 Wichita Falls ... 14.0 6.0 12.80 eno Gis REY. : , 
400 gals. & over .... wees 13.3 Ama hha ceacen: Se 6.0 12.80 Taxes: 
Stanolex WOE oskgsksv ace ; ; 3 
Fuel A Fuel © El Paso RE es +68 28 ap Gasoline tax column includes these city & 
1-749 gals. ........ x9.4 «8.25 San Angelo .... 14.0 6.0 12.80 county taxes: Mobile, 2c city; Birmingham, 1c 
750 gals, & over x8_65 x75 Waco ......s.e- 14.0 6.0 12.80 county; Montgomery, 1¢ city & le county; Pen- 
: St. Louis, Mo., gasoline tax includes 1c Austin ......... 14.0 6.0 12.80 eneela,. te aiy. Other tenes set matted tn 
city tax, Moines, Ia., kerosine and furnace Houston ........ 14.0 6.0 12.80 prices: Georgia, kerosine, 1c; Montgomery, ker- 
oil prices do not include 4c state tax, State | San Antonio .... 14.0 6.0 12.80 osine le; Mississippi, kerosine 0.5¢, 
sales, occupation, consumer & use taxes to be Port Arthur .... 14.0 6.0 12.80 
de applicable Notes: Dealer t.w. prices apply also to all Notes: 
“Tem price. classes of consumers with minimum delivery Consumer t.w. prices are same as net dealer 
x Effective March 16 of 50 prices. 
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CLASSIFIED 


ee a ee 
Cc 
UNDISPLAYED: ° “tor. Sal Sale", “Wanted to Buy”, “Help Wanted”, 


tions set in this size wii t border—30 cents a word. Minim 
cage ab be Gee - ae 





“Positions Wanted’’—I5 cents a word. Minimum charge §3 per insertion. 
Box number counts 2 words. Copy must reach us by Wednesday 
Preceding date of issue 

All classified advertisements are payable in advance. 

No agency commission or cash discounts on classified advertisements. 





Position Wanted 


SUPERVISOR OR ASSISTANT TO EXECU- 

TIVE: 14 years experience with Independent 
Company. Experienced in office, bulk plant, 
and last seven years as pega and as- 
sistant to executive. Box 1753. 


SALES MANAGER: Complite experience all 
phases retail and wholesale petroleum mar- 
keting, TBA merchandising, leasing and prop- 
erty acquisition, Jobber operations and sales. 
Graduate Engineer. Age 42. Mid-West loca- 
tion, will relocate. Box 756 


Position Open 





SERVICE STATION SUPERVISOR 
Large distributor of a major oil com- 
pany brand, has an opening for an 
individual who has had marketing ex- 
perience of retail service stations. 
Duties are to supervise the merchandis- 
ing activities of our dealer service 
station organization. Generous com- 


pensation. Box 757 


Wanted to Buy 


WANT TO BUY: 8 Steel Storage Tanks 
10,000 to 25,000 gallon capacity and 2—10,000 
barrel capacity, also Pumps for Bulk Plant. 
Lestan Cerp., Rosemont, Pa. 


DISTRIBUTORSHIP—Responsible person, 20 
years sales, real estate and operations experi- 
ence desires to purchase or invest capital and 
services. Preferably East Coast. Reply giving 
full details. Box 758. 


For Sale 











An advertisement in NPN’s 
Classified Section will bring 
you quick, effective results 
at low cost. 


NATIONAL PETROLEUM NEWS 
1213 W. Third St., Cleveland 13, Ohio 


WRITE TODAY 


STEEL DRUMS 


We can furnish you with bung 
type and full open head steel 
drums and pails suitable for 
lubricating oils, greases, fuel 
oils, etc. At any point. Let us 
have your inquiries. 

BUCKEYE COOPERAGE COMPANY 


3800 Orange Ave. Cleveland 15, Ohio 
UTah 1-8833 


For Lease 


OIL STORAGE, blending and packaging plant, 
located in Fort Worth, Texas. This plant 
complete with storage tanks, boiler, warehouse 
and yard space. Please contact A. D. Morgan 
FAnning 6334 Fort Worth, or send inguiry to 
P. 0. Box 711, Fort Worth, Texas. 


For Sale 


FOR SALE: Late 1952 2% T. Dodge almost 
new 2 spd.—i500 5 comp.—full skirt—tank 
hose, reel, pump, tkt. print, auto-stop meter. 
$3950.00. Penn Economy Oli Co., Bedford, Pa 


FOR SALE: 5200 Gal. 1946 8 whee] 1946 Tan- 

dem Fruehauf 3 compartment tank trailer. 

Very clean and good rubber-air brakes. 1950 

Ford F 8 Tractor just reconditioned. Will sell 

as a unit or separately. McCorkle Ol) Co., 
786, Saginaw, Michigan. 





STEEL STORAGE TANKS 
Railroad tank car tanks 6,500 
to 12,000 gal. cap. Coiled 
and non-coiled. Theyre heav- 
ier, safer, cheaper. 

Also complete tank cars 
8,000 and 10,000 gal. cap. 


Marshal inquiries solicited 


“iy aby by eh Corp. 
York 7, N.Y 























Phone: COrtiandt 7-8090 











MID-CONTINENT 


(Continued from p. 50) 


Mid-Continent solvent and conventional oils continued in 
light demand, reports indicated. 

A little demand is beginning to develop for gasoline at 
pipe line terminals, trade sources said, and there were a 
few inquiries in market for tank car gasoline. However, 
for most part, gasoline remained in a “seasonal slump”, 
although local demand was fairly good in Oklahoma and 
Texas. Resale of one car of cycled gasoline at 9.125c, 
FOB Group 3, was disclosed. 

No. 6 fuel was still held for at least $0.75 on offerings 
to resellers, it was said, although some resellers said they 
could buy high sulfur material at $0.70. Demand for 
residual generally remained light, and practically all re- 
finers said they were receiving few, if any, calls for 
either low or high sulfur material. 

Recent cold weather in northern consuming areas re- 
sulted in stopped-up demand at pipe line terminals for 
burning oils, but tank car offerings failed to interest 
northern marketers, trade sources stated. Tank car 
distillate market in the Mid-Continent was still one where 
a buyer could almost “name his own price,” it was said. 

Clean and dirty tank cars were easily obtainable in 
most cases, and there were no reports of any shipments 
being held up due to scarcity of cars. 


Gas Use Study Published 


NEW YORK—The American Gas Assn., Bureau of 
Statistics, has published a survey of residential gas 
users, characteristics of gas service and approximate 
gas appliance saturations in each county of the U. S. 
as of Sept. 1, 1952. The new publication is a revision of 
a previous study made early in 1950, and is available 
at AGA headquarters, 420 Lexington Ave., New York 17, 
N. Y., at $5 per copy. 


MARCH 18, 1953 


LP-Gas Demand Lags 


TULSA—No new sales of liquefied petroleum gases 
were reported March 11 in the Mid-Continent, and pro- 
ducers say now that they are fully caught up on orders. 
Prices generally are unchanged. A few “off market” spot 
offerings still can be picked up at 3.25c, Group 3, repre- 
senting a “discount” of 0.75c for propane and 1.75c for 
butane. 

While no announcements on summer discounts (it was 
0.5c generally last year) as yet have been made concern- 
ing sales subsequent to April 1, sources say that such a 
development would be “unlikely” this early in March, and 
would further cut sales in a normally slow month. Cur- 
rent orders from distributors are merely to maintain work- 
ing inventories inasmuch as purchases this month, as stip- 
ulated in many supply contracts, don’t help determine 
next winter’s allotments, it was said. 

Group 3 quotations of principal producers are reported 
unchanged at 4c for propane, 4.5c for butane-propane mix, 
and 5c for butane. 


Oil Price Index Declines 


WASHINGTON—Decrease in price index for lubricat- 
ing oils, kerosine, distillates and gasoline dropped Bureau 
of Labor Statistics’ over-all price index 1.9% for week 
ended March 10. Complete index, based on Platt’s Oil- 
gram quotation, is shown below for weeks ended on dates 
indicated (1947-49 equals 100): 


Mar. 10, Mar. 3, 
1953 


111.8 
Crude and products... y 111.1 
Refined petroleum .... y 111.1 











(OU IRN eT A 


SELF CLOSING FAUCET 


closing faucet 
THE FIRST self 40 years a€°- 
by Wheaton made are 


demonstrates get 
of the original desig". 


WHEATON TYPE 31 FAUCET features positive self-closing action, 
durability and safe operation. Mechanical construction is simple and 
provides fast flow. Valve bronze composition assures long life and 
freedom from corrosion. Positive self-closing plunger opens against the 
tension of a compressor spring and closes automatically when operating 
wrench is released. Renewable plunger disc is easily replaced 

and locking cap prevents theft and protects threads. 


WHEATON TYPES 433 and 433-A. Streamlined internal construction reduces resistance 
assuring full, fast flow. Both models are designed so that all internal parts are 
removable with the spout. This exclusive Wheaton feature permits quick, easy 
servicing and, like all the faucets illustrated, the disc in types 433 and 433-A can be 
changed in seconds without removing faucet from tank. The all metal, one piece 
plunger operates in a long bearing guide for even seating. Single dual-purpose 
gasket seats the plunger and seals the faucet. Type 433 is a straight faucet and 433-A is 
fitted with a 2244° spout to prevent kinking on hose deliveries. Illustration at 
left shows valve dismantled for servicing. 
TYPE 433-A 
Sizes 2”, 2%” 
end 3” 


TYPE 433-F 
Sizes 2”, 2%” and 3” 
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Jobber Lops 10% Off Costs 
In First Year of Truck 
Maintenance Program 


By HOLGER RIDDER 
NPN Transportation Editor 


Can an Independent oil marketer 
set up his own fleet maintenance 
program and show a savings in op- 
erating costs? 

Lloyd Felker Co., Marshfield, Wis., 
Shell Oil marketer, says jobber fleet 
maintenance does pay and has data 
to support his contention. The Felker 
program has been in effect only a 
little more than a year and, while 
there’s still room for improvement, 
the company’s first year of operation 


with a full-fledged maintenance pro-, 


gram resulted in a savings of $5,000 
in fleet maintenance. That is, fleet 
maintenance costs in 1952 were 10% 
lower than in 1951. 

This becomes even more impressive 
when it is considered that last year 
the fleet had two more trucks than 
in 1951 and gallonage of product han- 
dled in 1952 was 15% higher than 
the previous year. So, actually, sav- 
ings from proper maintenance exceeds 
the $5,000 figure. 

Robert Felker, general manager, 
reports that since the program was 
instituted truck man-days lost due 
to idle equipment waiting for main- 
tenance service has been cut 50%. 

While the Felker operation is some- 
what unique in many respects, there 
is every evidence that a similar pro- 
gram: will work for the Independent 
marketer with a more orthodox set- 
up. 

A cursory study of the Felker op- 
eration might indicate that fleet 
maintenance would be a “natural.” 
The Lioyd Felker Co. trucks were 
being serviced by another Felker ven- 
ture, Felker Motor Service, dealer in 
International Harvester trucks. Here 
was a maintenance shop, ready and 
waiting: . 

But it didn’t work out that way. 


MARCH 18, 1953 


MONTHLY CHECK-UP—Bill Schulhauser (left) maintenance supervisor, and Robert 
Felker, general manager, go over the latest monthly truck operating costs as Eugene 
Beauchaine, shop foreman, takes a few notes on things to be done 


During the years Felker Motor Serv- 
ice had built its business on a tradi- 
tion of top service to its customers. 
In carrying forward that tradition, 
Felker trucks often were kept wait- 
ing in order that customers be served. 
Over a period of time, delay on Felker 
trucks mounted and so did the need 
for repairs. 

Then in 1950 Robert Felker and 
William Schulhauser (now mainte- 
nance supervisor), in conjunction 
with Jack Galvin, superintendent of 
the truck department, acted on a 
decision that a workable and eco- 
nomic system of fleet maintenance 
was needed, and in 1952 they put into 
effect the present system, using the 
Felker Motor Service shop. 

This was accomplished largely 
through regular scheduling of repair 
work to handle both customer and 
Felker jobs, and without much 
change in shop personnel or equip- 
ment. 

At the end of the first 12 months, 
Felker’s 45 trucks were in better con- 
dition than they had ever been, and 
the maintenance cost was 10% low- 
er than the last year of hit-and-miss 
maintenance. 

The marketer without shop mainte- 
nance facilities of his own may re- 


tort that it was easy for Felker since 
the shop was already there and no 
initial investment was necessary to 
put the program into operation. But 
there’s an answer to that. 


$14,000 Cost—Robert Felker pro- 
duced cost data to show that to start 
from scratch and build a shop, equip 
it to handle virtually every type of 
maintenance job and get the program 
started would cost about $14,000 and, 
with annual savings of about $5,000 
per year, could be amortized in about 
31 months. This kind of a set-up could 
even handle engine rebuild jobs. 

Here’s the way it works out, ac- 
cording to Felker estimates: 

The Building—To handle a fleet of 
45 vehicles, Mr. Felker estimates a 
building about 60 by 40 ft. wouki be 
adequate. That’s about the size of 
the present Felker shop. A section 
of a quonset hut would do the trick 
and could be had for about $2,000 
(this figure may vary in different 
sections of the country but it serves 
as good base from which to work). 

Equipment—-To equip such a shop 
to handle almost every kind of main- 
tenance job would run about $6,300. 
To provide the same service as is 
available in the Felker shop would 
require the following equipment (data ~ 








TRUCK MAINTENANCE PLAN 








Time for a Study 


While the Lloyd Felker Co. 
maintenance program was set 
up under circumstances which 
may not be typical of other In- 
dependent marketer operations, 
the basic data made available 
to NPN by the Felker company 
indicates that maintenance pro- 
grams by jobbers are feasible 
and at least worthy of study by 
every Independent. 

In view of reports from the 
field that some jobbers are find- 
ing it increasingly costly to 
“farm out” their fleet main- 
tenance work, the time seems 
opportune for jobbers to survey 
their local situations to deter- 
mine whether or not a mainte- 
nance program of their own is 
practical. 

For a more complete picture 
of the scope of the Felker op- 
erations, see NPN Dec. 3, 1952, 
p. 48. 











taken from the Felker shop inven- 
tory records): 


bo, Se ee ah pg Wee hee ~ 
Magneto test bench 
Cabinet for above 
Commutator lathe ................ 
Master motor tester .............. 
Battery charger 
Various cabinets ,................ 
Greasing equipment 
Light test equipment 
Winding tester 
Air compressor 
ee Wes bi deowcaas 
Spray gun ......... 
Soldering outfit .... 
Bench grinder 
eee SE Sa vis. Seb ka Nog ue 
Head resurfacer 


SE8RS5% 


Codiontiaad 


bo 
ane 
PeEYs: 





Beueechens 
BSYRSSASSSSSSSSSE 


Brake reliner ...... 








> 94.50 
Welding equipment ... 75.00 
Valve grinder ........ 198.00 
nape, tases opty MONEE NOS 46.50 
Safety hoist & handier ............ 185.00 
Master distributor tester ......... 588.00 
Rod aligner ............ 80.00 
Wrist pin press 78.00 
3-ton hoist ............. 180.00 
Electric power wrench 447.65 
OP eg dnndwe Pie eebse¥énssnnee.s 75.00 
ce an ae 207.46 
2-post full hydraulic lift........... 1,000.00 
Small tools (maximum) 500.00 
haae dp cpeeae rede dne sy. b548 $6,351.54 

Cost of shop (quonset section plus 
Ree I en Ps a 7,500.00 
Ge GUE og one b sd Wiwneb io ecisa. $13,851.54 


Mr. Schulhauser points out that 
the jobber planning to set up a main- 
tenance program will do well to first 
survey his own area and determine 
how many major jobs, such as en- 
gine rebuilding, reboring, etc., can be 
better and more economically han- 
dled by an outside source. This, of 
course, would cut down on the invest- 
ment in shop equipment. 

As to parts, in the Felker opera- 
tion it has been found just as ex- 
pedient and economical to rely on 
~ local suppliers. The main advantage, 


of course, is that such practice avoids 
tying up a big investment in a large 
parts inventory. Naturally, parts are 
stocked by Felker, but not nearly as 
many as might first be supposed. 


Maintenance Costs—To handle a 
45-unit fleet, the Felkers estimate 
that a three-man shop can handle 
regular maintenance jobs, washing, 
greasing and tire work. In the case 
of the Felker operation, tire work 
is handled at the Felker tire shop. 

On the average, maintenance costs, 
for labor and parts only, runs about 
$546.66 per month. That’s based on 
the first year of operation. Robert 
Felker, however, feels that as the 
program progresses, even that cost 
can be cut. He points out that wnile 
the program already has effected con- 
siderable savings, he already can see 
ways to improve the program and in- 
crease savings. 

A one-month summary of Felker’s 
truck operating costs is shown in 
table below. 


How Program Works—aAll Felker 
trucks are serviced at Felker serv- 
ice stations. Each driver turns in a 
slip (see sample on page 62) when- 
ever gasoline, oil or some other serv- 
ice is rendered by a Felker station. 
This is then recorded by Mr. Schul- 
hauser on that truck’s cost record. 


Drivers report any mechanical de- 
fects or symptoms of potential me- 
chanical failures on the form repro- 
duced on p. 62. Either Mr. Schul- 
hauser or Eugene Beauchaine, shop 
foreman, then indicates on the form 
what maintenance work is necessary. 


Maintenance cost is then entered on 
the service order shown on p. 62 
This form is then entered in the cost 
record of the truck in question (see 
sample on p. 62). These truck cost 
records were obtained from Interna- 
tional Harvester. 


Each month the individual cost rec- 
ords of each truck are entered on a 
summary sheet set up along the lines 
shown in the cost table. The year 
and model of the unit, the depart- 
ment and name of the driver were 
omitted from the table in this in- 
stance. 


Then each month Mr. Felker and 
Mr. Schulhauser check the summary 
sheet carefully to spot any unusual 
operating costs and act promptly to 
determine what caused the costs to 
go up and what can be done to bring 
them down. 


Use of these records also enables 
Felker to determine when it becomes 
more economical to replace a unit 
rather than repair it. Prior to incep- 
tion of the maintenance program, re- 


Month’s Summary of Truck Operating Costs 








Truck “Gas” Cost ou Cost Lost ($) 

No, (Gals.) ($) (Qts.) ($) Tires Parts Labor Mise. Miles Cost ($) 
ee epte. 70 19.12 6 2.40 ryt 1.90 2.50 eos 478 25.92 
Br cas 29 8.15 br a ane ius asi 209 8.15 
3 53 14.95 .. Se 21.20 ee see 176 36.15 
4 61 16.40 .. ok cba agi cae 457 16.40 
5 70 19.25 4 1.60 7.55 mR Fie 782 28.40 
6 417 110.22 19 7.60 2.60 2.25 oe 1,406 122.67 
7 6 1.93 vf “eas eas ries chats 1.93 
8 129 35.35 9 3.45 & 1.75 1,253 40.55 
 PERLERERS 54 14.72 7 2.80 18.08 15.00 495 50.60 

10 274 74.49 #815 6.00 2.20 2.25 1,666 84.94 

11 42 11.61 1 40 pe are 293 12.01 

BD ih ka 176 50.54 11 4.40 6.33 5.50 1,048 66.77 

13 103 28.60 7 2.30 18.15 9.50 1 59.08 

This innit ee sagt ne me wee Ses nae 

pis 222 60.12 11 4.40 3.65 7.25 895 15.42 

16 306 88.28 19 7.60 2.00 2.25 492 100.13 

~ eerepegrs 222 60.43 11 4.40 1.95 1.25 eed 1,545 68. 

7 ets > 500 135.09 +13 5.20 ee 16.88 21.00 3.00 2,494 181.17 

19 69 19.45... a ane 8.49 3.00 case 120 30.94 

gre ene 95 25.88 10 4.00 45.00 3.35 1.25 923 79.48 

21 229 62.64 10 4.00 pe 2.80 1.25 1,495 70.69 

22 ; tee vi 1.00 Be bss ms 3.19 

23 143 39.07 13 5.20 pee 1.76 7.25 ath 1,288 53.28 

EPR: 240 65.84 29 11,60 a 29.79 16.00 .90 1,448 124.13 

108 28.21 7 2.80 Ae: 7.06 9.00 rk 1,058 27. 

,” UE 256 71.51 16 6.40 ape 25.76 17.00 path Fe 1,498 120.67 

53 14.30 1 40 Se 87.17 12.75 2.00 cu 116.62 

DB shncdsias 47 8 ae fo! bie 50 gcd ee 251 11.69 

See NaS 95 26.47 1 40 ee 41.27 ‘S40 65 1,079 68.79 

30 79 21.84 4 1.60 ie 45 2.75 723 (26.64 

Se tee 259 71.86 16 6.40 fe 3.90 3.50 ets 1,438 85. 

SB. vane 164 44.41 3 1.20. 72.44 1.18 1.25 2.00 628 122.48 

RAR TD 79 21.21 14 5.60 1.35 Lene 4.00 pas 1,012 32.16 

34 130 37.29 3 1.20 tale > .80 “Titi 65 666 39.94 

SB asess xx 267 73.23 15 6.00 34.06 23.75 sap 1,097 137.04 

~ aaspaery 35 9.50 7 2.30 20.54 14.75 236 47.59 

37 55 14.81 12 4.60 28.08 66.75 453 114.24 

Rees. 83 22.65 7 2.30 5 ie 4.68 7.50 814 37.63 

eS 179 52.09 18 6.35 15.15 15.14 26.55 Sh 2,027 115.28 

40 210 57.10 10 4.00 Re | 9.00 1.00 1,403 96.19 

41 99 26.90 2 80 25 eves 5 ial 1,645 27.95 

BOER rap bone “ing tae ahs Ay iby ‘ee's 

jae aie yey sf 1s a 1.80 1.75 peri Rae 3.55 

Osan Saige 100 27.20 13 5.20 57.32 11.50 8.50 140 =: 109.72 

OB acces 84 22.40 9 3.60 3.93 10.00 ues 939 39.93 

Total .... 5,895 $1,617.89 353 140.00 124.94 507.69 321.06 18.70 36,304 2,740.27 


Note: These costs are figured at list price. Actually, cost to Felker would be less. In the case 
of labor and parts, fer example, the cost would run about 33% below the figures used here. 
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PROVED SUPERIOR 


UNDER ACTUAL WORKING CONDITIONS 





Repeat Order After 
Repeat Order 
Expresses the 
Satisfaction 
of Users 


A DESIGN FOR TROUBLE-FREE LOADING. 


SWING JOINT FEATURES ARE EXACTLY THE SAME AS 
OUR WELL KNOWN MASTER SERIES—CONCENTRIC 
DESIGN. 


RANGE-—7 ft. closed to 11 ft. extended—measured from 
center line of riser. 

DIVIDED COUNTER-WEIGHTS—cannot strike riser. 
SOLDERLESS JOINTS on entire brass slide sleeve assem- 
bly—assures easy replacement and stronger construction. 


BOLTED STUFFING BOX on slide sleeve—easily adjusted 
and repacked—oversize bearing area assures easy opera- 
tion, 

FELT WIPING GASKET—easily replaced—keeps slide tube 
clean—increases life of tube and packing. 


M£ DONALD 


MARCH 18, 1953 


LOADING ARM ASSEMBLY 


Balanced Design, Special Features, Bring New Efficiency to Loading 


















MCDONALD 


(Plate 214—Size 3”) 


ALUMINUM OUTBOARD SWING JOINT—concentric design 
—drop tube hangs vertically. 


DETACHABLE HANDLE—operates slide sleeve and drop 
tube. 


SHOCK-PROOF LOADING LINE VALVE equipped with 
effective VACUUM BREAKER. 


Write for prices and further details of the new McDonald 
Loading Arm Assembly. 


A. Y. MCDONALD MFG. CO. 
The Home of the Swing Joint 
Dubuque, lowa 
There's a McDonald Branch or Distribvtor Near You 
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oew oer 
| Tune Engine for Service tf 


| Remove Cy! Head-Recon Valves & Seats) | 
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+ | 
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REGORDS—Lloyd Felker Co. uses a number of forms in its preventive maintenance and repair program. At top of page is 
International Harvester’s cost record form which Felker uses. Below it is the shop cost record which is made out when main- 
tenance job is completed and a copy sent to the supervisor for entry in the truck cost record. At bottom left is the driver re- 
port form on which is reported any symptoms which might indicate mechanical trouble spots. The supervisor then indicates 
what needs to be done. At right is the ticket which truck drivers must turn in every time one of their trucks is fueled, oil 

changed, etc., at a Felker station. Record is then entered in that truck’s cost record 
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placements were made primarily on 

the basis of buying a new unit when 

the old one was “worn out.” 

Currently, the Felker fleet consists 

of the following units: 

—2 heavy oil transports; 

—21 pick-up trucks; 

—9 tank trucks; 

—8 heavy oil trucks (2 straight and 
1 semi); 

—1 tank truck picking up crankcase 
drainings; 

—2 wreckers or service trucks; 

—4 racks for bottled gas; 

—l1 stake truck. 


Oil Burner Shipments 
Rise 11.3% in 1952 


NPN News Bureau 

WASHINGTON—Shipments of oil 
burners and burner units climbed 
11.3% to a total of 780,185 in 1952 
from 701,816 in 1951, according to 
the Census Bureau. Following data 
were shown for other heating and 
cooking equipment for 1952 (1951 
comparison in parentheses) : 

Liquefied petroleum gas cooking 
stoves—250,287 (416,151). 

Kerosine, gasoline and fuel oil 
cooking stoves—119,928 (132,833). 

Liquefied petroleum gas heating 
stoves—328,765 (371,520). 

Kerosine, gasoline and fuel oil heat- 
ing stoves—1,106,340 (1,238,840). 

Oil-fired floor furnaces — 47,014 
(52,541). 

Oil-fired wall furnaces — 7,693 
(6,595). 

Oil-fired water heaters—39,048 
(45,309). 

Oil-fired (warm-air) forced-air fur- 
naces—340,873 (313,453). 

Oil-fired (warm-air) gravity air- 
flow furnaces—18,016 (18,330). 


Majewski Acquires ‘Interest’ 
In West Coast's Sunset Oil 


NPN News Bureau 
CHICAGO — Great American Oil 


Co. of Chicago, headed by B. L. Ma- 
jewski, has revealed acquisition of 
“important interest” in Sunset Oil 
Co., independent producer, refiner, 
distributor and retailer on the West 
Coast which markets under the brand 
name of “Golden Eagle.” 

A statement by Mr. Majewski and 
J. D. Sterling Sunset president, said 
that Sunset is embarking on an “ex- 
tensive expansion program involving 
refinery enlargement and expanded 
exploration and oil producing activ- 
ities.” 

Mr. Majewski has been elected to 
Sunset’s board of directors. 


Oil Dividends Drop 
NPN News Bureau 
WASHINGTON — Publicly-reported 
eash dividends paid by oil refining 
(including integrated) companies 
dropped to $6,300,000 for first two 
months 1953, off almost 32% from 
total of $9,200,000 for the same pe- 
riod a year ago, according to Com- 
merce Department. 
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LIGHT UP WITH 


the MEW (Shace-L itth 


The new Steber “Space-Liter” open-type elliptical 
floodlight is your economical answer to brighter, 
more versatile space lighting that draws more custo- 
mers and extra profits. 

The “Space-Liter”, series 2500, is scientifically de- 
signed and ruggedly built to give lifetime service. 
Roomy wiring compartment and versatile mounting 
facilities are provided to cut installation time and costs. 

“Space-Liter” is available for General Service 
Lamps—300-1500 watts, Bi-Post Lamps—750-1000 
watts, and Mercury Vapor Lamps—400 watts. Other 
features include: Vitreous-Fired Porcelain Enamel 
finish over heavy gauge steel reflector, calibrated 
aiming device with built-in repositioning stop, cast 
aluminum neck with brackets for every type of 
mounting. Inner reflectors of Alzak aluminum are 
available to increase light intensity at the center of 
the beam for “Punch” lighting. Write for Advance 
Data Sheet 1051 for details. 





/STEBER\ SPACE-LITER 





STEBER MANUFACTURING CO. 


Dept. 88, Broadview (Maywood P.0.), IMinois | 





STEBERLITES 


Steberlites are cast aluminum, 
weatherproof, fully wired units 
for both medium and Mogu! 
base Por-38 and R-40 reflector 

. They can be mounted 
singly or in clusters up to 6 on 
walle poles, column lights or di- 
rectly to outlet boxes. They can 
be adjusted to throw light in 
any direction whenever desired. 








EXCEL-SO 
5 MICRON 


FILTERS 


for finished 
PETROLEUM 
PRODUCTS 


shed petroleum 
e life of jet 

i fittings They 
0-2500 ps 
ASME, ASME 
requirements 
2000 GPM 


Write for 


WARNER LEWIS COMPANY 


BOX 3096 e 


TULSA, OKLAHOMA 

















m NPN E 


EQUIPMENT SECTION 








wER Is: of 





alata 


BLAZING gasoline on the pump island pad threatens to de- 
stroy both car and station equipment unless fire extinguishing 
There are a number 
of good extinguishers available which are designed for use on 
The one shown in these photos 


equipment is available for quick action. 


small flammable liquid fires. 


is a National Foam System unit 


equivalent to the old-type 40-gal. foam engine. 
tions do not have extinguishers, others do not keep them in 





FIRE EXTINGUISHERS can extinguish the type of blaze 
shown above before much damage occurs if used promptly. 
Unit used here delivers water as well as foam with capacity 


Many sta- 


working order 


Fire Extinguishers Are Important Station Tool 


By NPN Staff Writer 


While most service stations are 
equipped with fire extinguishers of one 
kind or another, just how useful they 
might be in case of emergency seems 
questionable on the basis of a five- 
city survey just completed by Na- 
TIONAL PETROLEUM NEWS. 


The effectiveness of fire extin- 
guishers in service stations reflects 
in no way on the value of these units 
per se, but it does reflect directly 
on station personnel. The NPN sur- 
vey tells why this is so. For ex- 
ample: 

Of stations inspected by NPN in 
Chicago, Cieveland, Houston, New 
York and Washington, 86% were 
equipped with fire extinguishers, and 
in 77% of the cases the fire-fighting 
equipment was easily accessible. 


However, in 51% of the cases, 
station personnel didn’t know when 
the extinguishers were last inspected; 
1.7% said they never had been in- 
spected, and 8.7% said the last in- 
spection was more than a year ago. 
In other words, in only 28.6% of the 
stations visited had extinguishers defi- 
nitely been inspected within the last 
year. 

Asked when the extinguishers were 
last recharged, 54.5% said they didn’t 
know; 7% said never; 14% said it 
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had been more than a year. So, in 
this case only 24.6% of the extin- 
guishers were known to have been re- 
charged within the past year. 
Summed up briefly, this would indi- 
cate that in case of emergency, less 
than 40% of the stations surveyed 
would be prepared to meet the situa- 
tion with any definite assurance that 
their fire-fighting equipment was 
ready for instant and effective use. 


Fires Do Occur—That fire extin- 
guishers are useful in stations is at- 
tested by the fact that 47.5% of 
those interviewed said they have had 
occasion to use them in the past. In 
75% of the cases, the fires were in 
or near the station, with 25% actually 
off the station premises. 


One thing was apparent from com- 
ments made to NPN staff men who 
made the inspections—in every case 
where station personnel have had to 
use the extinguishers, the units re- 
ceived compiete endorsement and 
were termed as absolute necessities. 
Where no fires had been experienced, 
there was some evidence of the 
same feeling, but more often than 
not the attitude was one of indiffer- 
ence. 


Presented herewith is a breakdown 
of the NPN survey. 


Stations Inspected.—80.7% of the 


stations were lessee operated; 5.3% 
were company-owned, and 14% were 
independent dealers. These stations 
had an average of 1.79 pump islands 
each and 4.37 gasoline pumps per 
outlet. Per island, the average was 
2.44 pumps per island. 

Of the outlets inspected, 43.9% 
were rated neat by interviewers; 
43.9% were rated average and 2.2% 
poor. 


Equipped With Extinguishers—86% 
of the stations had extinguishers, 14% 
did not. NPN found an average of 
1.56 extinguishers per station on the 
basis of all stations visited. Among 
stations having fire-fighting equip- 
ment, the average was 1.82 extin- 
guishers per station. 

Where fire extinguishers were 
found, they were termed accessible in 





Equipment and Literature 


Descriptions and illustrations 
of new oil marketing equip- 
ment will be found on p. 70 in 
this issue, Literature on equip- 
ment is published on p. 79. The 
check list for obtaining more 
information appears on p. 72. 
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HIGH PRESSURE PUMP 
DELIVERS MORE GREASE IN 

LESS TIME AT HIGHER PRESSURE 
EVEN AT BELOW ZERO 
TEMPERATURES* 








a 
NON-FOULING HIGHER MORE VOLUME LOW COST 


Foreign matter cannot PRESSURE Supplies 4 reels simultaneously. As low or lower in price than 
enter pump. No competitive A 45 to 1 Pressure Ratio. Delivers greater volume any comparative equipment. 
pump has this feature Lubricates more cars faster § than any comparative pump Never so much for so little 


Plug PRESSUR-MATI smaseneine ctor 
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REELS 


CHASSIS 
GEAR OIL 3 
MOTOR OIL Easy hose pull-out in any direction—refricts 
AIR safely—no fily-back—no holding. Ceiling, wall 

or floor installation. All reels have 20 ft. hose 
WATER except Air reel which has 25 ft. 
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77.2% of the stations, and not easily 
accessible in 22.8%. 


Location—Breakdown of where ex- 
tinguishers were found in stations 
showed: 

44.9% in the sales room; 

51.7% in the lube bay; 

3.4% in some other location. 


Fire Extinguishers Used—47.5% of 
the stations reported extinguishers 
had been used at one time or another 
to fight a fire, with 52.5% reporting 
no fires, at least within the recol- 
lection of present personnel. These 
fires were divided by location in this 
manner: 

30% in the station itself; 

35% in cars inside or adjacent to 
the station; 

10% at the gasoline pumps; 

25% off the station premises(us- 
ually involving a car on the street 
or a neighboring structure of some 
sort). 








PREVENT LEAKS.. 
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MAKING THE OIL INDUSTRY SAFE 











counts lug cover pails. Out- 
put of 15 pails per minute. 
Write for details on installa- 


fion to meet your regire- 
ments. — 


Manufacturing Co. 
P. O. Box 8096, Houston 4, Texas 
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Types And Sizes—Of fire extin- 
guishers found in stations, the distri- 
bution by capacity was as follows: 

One-quart size—19.4%; 

1% qt.—32% 

2 qt.—19.4% 

1 gal—2.8% 

2 gal.—2.8% 

2% gal—5.5% 

5 gal.—5.5% 

5 lb.—2.8% 

10 Ib—5.5% 

20 1b.—2.8% 

50 Ib.—1.5% 

Three main types of extinguishers 
were found—carbon tetrachloride, the 
foam type and CO,. They were di- 
vided in this way: 

Carbon tetrachloride—62.5% ; 

Foam type—19.2%; 

CO,—18.2%. 


Inspection and Recharge—Results 
from this portion of the study point 
to the weak spot in service station 
fire protection—laxity and/or indif- 
ference to the need to be prepared for 
emergencies, The following break- 
down on inspection and recharge per- 
formance reflects clearly the at. 
titude of many service station op- 
erators and attendants. In each in- 
stance reference is made to the period 
within which the last inspection or 
recharge took place. Figures repre- 
sent percent of stations surveyed, 

Inspected within the last 30 days— 
1%; 

90 days—12.3%; 

6 months—7%; 

The last year—12.3%; 

Longer than a year ago—8.7%; 

Never—1.7%; 

Don’t know—51%. 

Stations where fire extinguishers 
were recharged: ‘ 

Within the last 30 days—5.3%; 

90 days—7%; 

6 months—1.8%; 

The last year—10.5%; 

Longer than a year ago—14%; 

Never—7%; 

Don’t know—54.4%. 


Survey Highlights—At one eight- 
pump station sometime during the 
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Station Extinguishers 


There are a number of types 
of extinguishers which are rec- 
ommended for use at service 
stations. These are usually a 
2%-gal. foam extinguisher, a 
Co, unit, a dry powder type, or 
a vaporizing liquid extinguish- 
er, National Foam System, 
Inc., says. 

Extinguishers should be 
checked and recharged at least 
once a year by someone ex- 
perienced in this type of work. 

It is also advisable to train 
the attendants in the use of the 
type of extinguisher available 
to them. 

National Foam Systems be- 
lieves that foam is the best 
material to extinguish flam- 
mable liquid fires, but the 2%4- 
gal. foam extinguisher most 
often supplied to stations fre- 
quently does not produce 
enough foam to satisfactorily 
extinguish the size of a fire 
which might develop. 

On occasion the station will 
have a 40-gal. wheeled chem- 
ical type extinguisher, but 
these are expensive to operate 
and maintain, National Foam 
says. For this reason Nation- 
al has developed a small foam 
unit (see photos) which is less 
expensive than a 40-gal. unit, 
yet produces more foam. 











fire extinguisher. When asked where 
it was, the attendant said, “It’s not 
here now, someone borrowed it.” 

In still another outlet the attendant 
said there was a fire extinguisher 
but “I’m not sure where it is.” 

An affirmative answer to the ques- 
tion, “Do you have a fire extin- 
guisher,” couldn’t be accepted at face 
value, NPN learned. For example, at 
an eastern station the operator said 
he had an extinguisher but further 
inquiry revealed “it’s broken; guess 
Tll have to get a new one someday.” 

An instance of over reliance in the 
common household type of pressurized 
can fire extinguisher was found in 
another eastern station. There was 
no regular fire extinguisher in the 
place, but the operator had several 
cans of what he called “gas pressure 
cans” in his stockroom. These were 
obviously of the type sold to custo- 
mers for household use. 

In the Southwest the station opera- 
tor said he had an extinguisher but 
it was “out being recharged now” 
and would be returned in a few 


One station attendant reported he 
had no extinguisher and didn’t see 
why one was necessary. “I’ve never 
had a fire. I’m always very careful.” 
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Air Compressor 


By CHARLES BOYD, Jr. 
Equipment Editor 


One piece of equipment that is 
often neglected at a service station 
is the air compressor, and its tank 
and associated accessories. A rea- 
son, possibly, is that it is tucked 
away in the store room or some cor- 
ner where it is forgotten. Forgotten, 
that is, until it refuses to go any fur- 
ther without attention. 


When the air compressor quits, a 
good part of the station operation 
no longer functions—the lifts, tire 
inflation and lube equipment being 
the most important. 


In an effort to cut equipment re- 
placement costs some oil marketers 
are becoming more conscious of the 
need for preventive maintenance on 
air compressors. And the manufac- 
turers of air compressors and asso- 
ciated equipment are ready to help. 


For example, NPN attended a 
clinic on air compressors recently 
which was held for the operations 
men of a major company. It was con- 
ducted by Roy B. Smith, of Air In- 
dustries Co., Inc., Columbus, Ohio. 
Mr. Smith has had 25 years experi- 
ence in the air compressor servicing 
business in the East and the Mid- 
west. The following data were devel- 
oped from questions and answers dur- 
ing the clinic. 

What should the average air com- 
pressor output be? 

A minimum satisfactory recovery 
rate of 10 Ibs. per minute timed at 
pressures between 100 to 150 Ibs. is 
deemed adequate to keep station 
equipment operating. This means that 
the compressor should be a two 
horsepower unit with an 80 gal. tank 
so there will be no waiting time for 
air at a one-lift station with the av- 
erage amount of air-operated equip- 
ment. 

The compressor should be mounted 
so it does not oscillate or shake 
when operating. This condition can 
cause serious injury to the electric 
motor and also to the entire as- 
sembly. 

The air storage tanks are mounted 
either in vertical or horizontal po- 
sitions. One advantage of the ver- 
tical tank is that the heavy gauge 
plate on the end is exposed to most 
of the water which collects in the 
tank (where no automatic drain 
equipment is installed), and can with- 
stand more corrosion than the sides. 
Another advantage is that when the 
compressor is mounted on top of the 
average tank, the motor is at the 
recommended four-foot height for 
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safety. Otherwise a more expensive 
explosion-proof motor is necessary 
to comply strictly with safety rules. 
The vertical tank also requires much 
less floor space. 


Careful Installation—Where a tank 
is mounted in the horizontal position, 
care should be taken to place the 
seam on the side or the top, rather 
than the bottom. The reasoning back 
of this is that a seam is not smooth 
on the inside, so water attacks the 
crevices and shortens the tank’s life. 

Some oil marketers are mounting 
tanks on the ceiling to save floor 
space. Where this is the rule, a shelf 
has to be installed four feet from the 
floor to accommodate the compressor 
and motor. One other advantage is 
that longer after coolers can be 
used to trap a large percentage of 
condensate in the air tank. The water 
can then be drained. 


An air compressor should not be 
placed in a station’s boiler room. 
There is a large amount of dust in 
the air around a heating plant, even 
though it is a comparatively clean 
system. Also, keeping air in the tank 
warm causes more water to be car- 
ried into the lines. Since a compres- 
sor pulls in large quantities of air 
from the room, it also attracts dirt 
to its intake. 

The cleaner the air in the room 
the better the operation, as dirty in- 
takes and coolers cause excessive 
heat and more wear on the com- 
pressor. 

Compressor Troubles—One big 
problem in the operation of air com- 
pressor systems is the collection of 
water in the storage tank. This can 
reach proportions where over half 
the tank capacity is water. 

Water in the tank not only cor- 
rodes the tank, but causes an extra 
heavy load to be placed on the com- 
pressor and motor. This adds up to 
higher maintenance and replacement 
costs. 

Water in the tank also adds to the 
normal moisture which collects in the 
lines and gets into the lubrication 
and other equipment in excessive 
amounts. 

There are two ways of overcoming 
the water problem. The best way is 
to install an automatic drain which 
prevents any accumulation of water. 
The other method is to see that sta- 
tion personnel drain the tank at 
regular intervals. The latter is a 
continuing headache to marketers, as 
it requires constant checking. 

Another problem is that of drain- 


ing the old lubricating oil from the 
crankcase of the air compressor. 


Is Vital—Don't Neglect It 


Like an automotive engine, the com- 
pressor has pistons and bearings 
which must be lubricated regularly. 
Once every three months is recom- 
mended, and it is cheap preventive 
maintenance, as only 2 quart of oil 
is required. 


One caution—use only an SAE 20 
non-detergent oil. Do not use a de- 
tergent oil as it breaks down under 
the high temperatures in a com- 
pressor. 

If the condition of a tank is not 
known, it should be checked, as ac- 
cumulations of water can cause seri- 
ous corrosion and weakening. A tank 
is dangerous. It is estimated that 
enough pressure is developed on the 
heads of a 24-in. tank at 175 Ibs. 
pressure to raise 30 average size 
automobiles. If this lets go suddenly 
—look out! 


Test for Safety—An air comp¢ces- 
sor tank should be tested at least 
once every 10 years, and if age or 
condition is unknown it would be 
wise to make a check right away. 

One method of testing is by vis- 
ual inspection, otherwise known as a 
boilermaker’s test. This consists of 
inserting a mirror and a light into 
the inspection plugs which are found 
on tanks, and looking for corrosion 
and other defects which a trained 
man can detect. This method does 
not place any undue stress on the 
tank while making the inspection. 


Another method is the hydrostatic 
test. With this an average tank with 
a rating of 200 Ibs. working pres- 
sure is placed under 330 Ibs. of water 
pressure. 


Some companies carry liability in- 
surance which covers the air com- 
pressor system. In this event the in- 
surance company generally makes a 
test of the tank. 


Be sure the safety valve is operat- 
ing properly. It should be tested 
every time the oil is changed in the 
compressor. Often trouble in the 
check valve is blamed on the pres- 
sure switch by untrained personnel 
and as a result sometimes tampering 
occurs with the safety valve. 


A number of dangerous practices 
are carried out in an attempt to keep 
the compressor system operating. In 
some cases the air release valve in 
the pressure switch is either plugged 
up or disengaged. 

Release Valve Vital—Now the re- 
lease valve’s purpose, as its name im- 
plies, is to relieve pressure. It takes 
all air pressure off the compressor so 
the motor will have no difficulty in 
starting the compressor when more 
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air is needed. If the release valve is 
made non-operative, it will cause a 
heavy load to be placed on the mo- 
tor with resultant high motor main- 
tenance and replacement cost. 

Since the purpose of the check 
valve is to hold the air in the tank 
when the compressor is not operat- 
ing, it also prevents back pressure 
in the release valve. When it fails to 
close, then air leaks out through the 
release valve and causes the latter 
to be blamed and either be discon- 
nected or plugged by inexperienced 
personnel. 
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Another dangerous practice is the 
stepping up of the pressure in the 
tank by adjusting the pressure 
switch. This often necessitates screw- 
ing down of the safety valve so it 
will not function at its normal point. 

One good practice is to snap the 
safety valve back by hand to release 
the air. This is a quick way to make 
sure it is not stuck. 


Paint With Caution— Be careful 
when having a compressor system 
painted. 


Most compressors in use today 
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have inner coolers and after coolers. 
The purpose of these is to cool the 
air down to room temperature, since 
it becomes hot under compression. 
This not only keeps compressor tem- 
perature lower, but cuts down on the 
amount of water in the tank and 
lines. 


These coolers (they look like pipes 
with fins) should NOT be painted, 
as this greatly reduces their ability 
to dissipate heat. In fact the coolers 
should be kept as clean as possible 
for efficient operation. 


Always request an efficient after 
cooler when buying a compressor. 


The coolers are one good check on 
the compressor. It should be possible 
to touch them without burning one’s 
hand, although it generally is not 
comfortable to grasp for any length 
of time. 


If a cooler is too hot, it indicates 
that something is wrong—possibly 
one of the valves in the compressor 
itself is not operating properly. This 
should be checked promptly. It is 
surprising to note that a normal 
running two-stage compressor at 
175 Ibs. pressure discharges air into 
the cooler at 275 deg. F. If trouble 
develops, this temperature can rise 
to 700 deg. or to an explosive state, 
particularly in a two-stage compres- 
sor. 


Check the Wiring—Always make 
sure that electric wiring to an air 
compressor motor will carry the re- 
quired current. If the wire is too 
small, low voltage, caused by ex- 
cessive line drop will result creating 
a condition similar to overload of the 
motor and will cause burning of the 
motor’s commutator and brushes. 


Inadequate wiring generally oc- 
curs when a larger motor and com- 
pressor are installed as a replacement 
and the old wiring is used. However, 
it can result from wiring in the 
station being too light also. 


Where it is available, a three-phase 
system of wiring should be installed 
at new stations because the three- 
phase motor has no commutator and 
thus requires far less maintenance. 


An electric motor requires lubrica- 
tion—but sparingly. There are two 
types of bearings used in motors, one 
is the sleeve type and the other the 
ball bearing. The latter is becoming 
more prevalent, as the cost is not 
much more, yet life expectancy is 
longer and maintenance less. The 
ball bearing is sometimes sealed with 
the grease inserted by the manufac- 
turer, There also is the type with a 
grease fitting. In any case a ball 
bearing motor requires grease only 
once every five years in normal com- 
pressor operation and this should be 
done by a trained mechanic. Never 
use a high pressure gun as it will 
break the grease seal and permit the 
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lubricant to foul up the electrical 
wiring of the motor. 

In the case of the sleeve bearing 
motor, a few drops of oil should be 
added to the reservoir at the inter- 
vals recommended by the manufac- 
turer of the motor. Here again too 
much oil is harmful, as it damages 
wiring if permitted to overflow into 
the motor. 

As a final word, nothing can take 
the place of regular inspection of 
air compressor equipment by com- 
petent personnel. The station men 
cannot be expected to maintain a 
complex piece of equipment to in- 
sure safe operation. An air compres- 
sor system can be a dangerous in- 
strument. Treat it right. 


Equipment Jobbers Board 
To Meet in New Orleans 


The board of directors of the Na- 
tional Assn. of Oil Equipment Job- 
bers will meet at the Hotel Montele- 
one in New Orleans April 30-May 1. 
The Manufacturers Liaison Commit- 
tee of the association has been in- 
vited to meet with the board on the 
afternoon of the opening day for a 
discussion of association projects. 


At a board meeting in Cincinnati 
recently 10 association officials met 
in Cincinnati to discuss plans and 
projects. It was decided at that time 
to hold a trade show in connection 
with the association’s third annual 
meeting next fall. 


A post card survey on the natech 
ation’s catalog plan shows that 49 
active member firms plan to purchase 
catalogs through the association in 
1953; the total number of catalogs 
required by these firms is 53,000; 
more than two-thirds of the 49 firms 
want 1,000 or more copies of their 
catalogs; and active members, by a 
vote of better than two to one want 
list prices in the catalogs. Of the 38 
equipment manufacturers heard from, 
all but one said they would provide 
catalog plates under the plan. 


Materials Handling Show 


The fifth National Materials Han- 
dling Exposition and Conference, to 
be held in Philadelphia’s Convention 
Hall, May 18 to 22, will have 3,000 
materials handling authorities on 
hand to answer visitors’ questions, 


The conference sessions will cover 
such subjects as handling in process, 
warehousing and shipping, packaging 
for improved handling, bulk handling 
and requirements for organization, 
study and analysis. 


Those desiring more information 
or advance registration cards, may 
obtain same from Clapp & Poliak, 
Inc., 341. Madison Ave., New York 
17, N. Y. 
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to the last dropper full / 
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BOWSER | 


AUTOMATIC 
BLENDER 


accurately pro- 
portions two or 
more* liquids in per- 
centages as low as 





@ Lube oil compounders agree, “For blending, compound- 
ing or mixing, Bowser Blender converts old-fashioned batch 
methods into a fast, continuous operation.” Now liquids can 
be blended as needed and go directly to tank cars or trucks 
+ « « or to storage tanks. 


Additives or inhibitors can be blended in increments of 1/20% 
and from 1/20% to 14.95% of total blend. 


* Systems may consist of 6 or even more units. 


MAY WE SEND YOU COMPLETE DATA ON AUTOMATIC OIL BLENDERS? 


BOWSER, INC., 
1301 CREIGHTON AVE., FORT WAYNE 2, IND. 
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Fuel Consumption Meter 
(Trucks, Fuel Oil Burners) 


A new gasoline and fuel oi] con- 
sumption meter is designed for use 
on gasoline or Diesel powered trucks, 
buses and fleet cars, and even for use 
on fuel oil burners, The meter can 
be installed on the truck carburetor, 
in the fuel line between the carbure- 
tor and fuel pump, or in the line be- 
tween the fuel pump and tank. On 
fuel oil burners it can be installed 
anywhere between fuel tank and oil 
burner. It is made of aluminum and 
stainiess steel, is 2%” in diameter 
by 3%” high, and weighs 10% ozs. 
Operating pressure is three ounces 
or a minimum vacuum, and ac- 
curacy is within 1 cu. in. per gal. 
through full flow range. Unit is 
sealed and tamper proof. Master 
Equipment Corp. 

Circle No. 1 on Reply Coupon 





Island Light 
(Service Stations) 


An island light for service stations 
has an output of 20,700 lumens per 
unit of 8’ length. The fixture is de- 
signed to illuminate the service area 
over and on both sides of the island, 
without blinding giare or reflections. 
Specially designed translucent plastic 
shields provide even distribution of 
light and protect lamps from dust, 
weather and insects. The shields are 
mounted on full length piano hinges, 
allowing easy access for.cleaning and 
lamp replacement. A positive lock- 
ing device guards against accidental 
opening by windstorm or vibration. 
Each fixture is equipped with five- 
year cold cathode’ fluorescent tubes 
which are instant-starting and will 
operate in freezing temperatures or 
extreme weather conditions. The 
lamps are guaranteed for five years 
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against burnouts, and are rated to 
maintain high efficiency lighting 
levels .throughout their life. The fix- 
ture is available in both 6’ and 8’ 
lengths and can be installed in mul- 
tiples to provide continuous lighting 
strips of any required length. The 
fixture is adaptable for mounting on 
existing poles. Total power con- 


sumption for an 8’, six-lamp unit is 
420 watts. 
ucts, Inc. 


Colonial Eiectric Prod- 





Circle No. 2 on Reply Coupon 


Lightweight Transport Tank 
(Tank Trucks) 


A lightweight transport tank is 
available in capacities from 4,000 to 
8,000 gals. The new 6,000-gal. tank 
weighs 1,000 Ibs. less than the for- 
mer conventional unit of 5,700 gal. 
capacity. This provides added pay- 
10ad of as much as 250 gals. per trip. 
At the same time the tank is struc- 
turally stronger as proven by static 
and dynamic strain gage tests. The 
new 6,000-gal. unit has 58 fewer 
pieces and 220 ft. less welding than 
previous tanks made by the manu- 





More Data Available 


More information can be ob- 
tained on the equipment and 
literature described in this sec- 
tion by noting the number ap- 
pearing at the end of each ar- 
ticle and then circling the corre- 
sponding number on the coupon 
appearing on p, 72. 

NPN will do the rest by con- 
tacting the proper manufac- 
turer and seeing that requests 
for more d&ta are answered. 











facturer. One feature of the tank 
is the heads with three deep-dished 
contours, separated by two full- 
height, straight-edge surfaces to 
which closed box-section reinforcing 
channels are securely welded to make 
the unit strong. The finished heads 
are precisely manufactured so they 
are identical in size and shape, as- 
suring strong, straight, true tank 
structure. Efficient arrangement of 
junction connections and _ electric 
wiring is provided by means of an 
aluminum casting which serves as a 
combination junction and fuse box. 
It is located at the top of the front 
head. All air and electric lines go 
aft along the inside of the catwalk 
rails and down through the large di- 
ameter drain tubes just forward of 
the rear head. This protects wiring 
and brake lines from damage. Elec- 
tric lines are fully enclosed and lead 
to vapor-proof light boxes at rear. 
Full-length catwalk along top of 
tank is 34” wide and has a new Oil- 
dri non-skid safety surfacing. Hose 
tubes have bottom-hinged doors 
equipped with new slam-type locks. 
Manifold is large diameter, fast-flow- 
ing, common-header type. Other 
features inciude a bolted-on tele- 
scopic landing gear which clears mud, 
snow and ice, a lightweight tandem 
axle, and a fifth wheel plate which is 
adjustable to seven positions and may 
be reversed to provide seven more 
kingpin positions. The Heil Co. 
Circle No. 3 on Reply Coupon 
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Fence Painting Tool 
(Bulk Plants, Terminals) 


A new, mop-like applicator mount- 
ed on a roller is said to apply paint 
to wire fences six times faster than 
ordinary methods and yet uses only 
haif as much coating. The applica- 
tor is dipped into a special paint re- 
ceptacle and rotated against the 
fence by means of a long handle. A 
spring-suspended metal grid in the 
paint receptacle controls depth of 
immersion so each strand picks up 
the right amount of paint and drops 
any excess back into the tray. A 
splash guard on the handle protects 
the operator from occasional drip- 
ping or splashing. In addition to 
painting wire fences, the applicator 
may be used on flat or corrugated 
iron and sheet metal structures of all 
kinds. The manufacturer also pro- 
duces a special enamel which has a 
new chemical with a creeping action 
that insures better coverage. Fence- 
Painter Corp. 

Circle No. 4 on Reply Coupon 


Oil Display Cabinets 
(Service Stations) 


Two new models of oil display- 
service cabinets are available. One 
is designed to match lowboy pumps 
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and the other to match regular 
pumps, Both cabinets are all steel 
and have the same new features. 
Suggestions of oil marketers have 
been incorporated in the new cabinets 
which are made of heavier steel than 
previous models. New features in- 
clude a stainless steel sliding door 
for easy disposal of empty cans and 
quick access to can cutter. The can 
cutter is kept inside of the cabinet 
where it wiil not get dirty. Oil film 
is drained from empty cans and the 
can cutter into a special container, 
and after draining the empties drop 
into a leakproof waste receptacle in 
the base of the cabinet. The waste 
can holds about 50 empty cans. Space 
needed for the cabinets is less than 
on older models. The clearance for- 
merly required for removal of the 
waste can receptacle has been elim- 
inated and it is now removed from 
the front of the cabinet. Lowboy 


model displays 56 cans of oil, 28 
on each side, and the other model 
holds 76 qts. Night time locking cov- 
ers are smaller and more rigid. Mod- 
ern Metal Products Co. 

Circle No. 5 on Reply Coupon 


Porcelain Finish Coating 
(General) 


A new silicone resin base coating 
has much of the surface hardness 
and durable qualities of porcelain 
without porcelain’s brittleness, ac- 
cording to the manufacturer. The 
paint is of interest to oil marketers 
who might wish to study its quali- 
ties as a finish for steel panels used 
on many of today’s new stations, It 
could not be applied directly by mar- 
keters since it must be baked for 
half an hour at about 450 deg. The 
finish is flexible as demonstrated by 
the fact that fence wire coated with 


ti cinee 


the new product can be fabricated 
into fencing without chipping the 
surface, giving extreme protection at 
a cost lower than galvanizing. The 
paint resists stains and is available 
in various shades of whites, grays, 
yellows, blue, tan, green and red. 
The Glidden Co. 

Circle No. 6 on Reply Coupon 


Rust-Preventive Bag 
(General) 

A new paper bag, treated with a 
vapor phase inhibitor patented by 
Shell Development Co., is made to 
hold metal items such as tools, parts, 
etc. without danger of rusting. Pro- 
tection lasts for one or two years if 
bag is not opened. Wrapping papers 
treated with the same inhibitor also 
are available. Monsanto Chemical 
Co. 

Circle No. 7 on Reply Coupon 


FOR FURTHER INFORMATION 


On Any Equipment or Literature Described in This 


Issue 


HERE'S WHAT YOU DO: 


Circle the number on the coupon on next page 
which corresponds to the one that appears at the 
end of the item in which you are interested 

Fill in your name, address, etc. 


Clip the coupon. 
Mail it to the 


Street, Cleveland 


Readers’ 
NATIONAL PETROLEUM NEWS, 
|< ae ©) 17) 


Information Service, 
1213 West Third 
This department will 


forward your inquiry to the manufacturer 
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the wheels reach the next level. At 
this point the wheeis engage the new 
level after which the complete cycle 
is repeated until the final elevation 
is reached, The cycle is the same for 
both up and down travel. After each 
operation the rocker arms return to 
their neutral position by virtue of 
being permanently located on a 
spring-loaded, double-action axle. 
This device keeps the load on a con- 
stant line for friction-free travel. 


The trucks are available with both 
steel and aluminum frames in a va- 
riety of wheel diameters featuring 
both semi-pneumatic and pneumatic 
Automatic Bending Co. 





ae tires. 


Centrifug: | Pumps 
(Bulk Plants, Terminals) 


A new, self-priming centrifugal 
pump line has only the impeller and 
the seal inside the volute case, Twin 
coaxial voluted passages are said to 
make possible greater capacity, fast- 
er priming and more sludge handling 
ability. Higher capacity-head abiii- 
ties, with normal engine sizes, are 
provided. A new principle of ad- 
justment compensates for impeller 
wear without disassembling or re- 
placing a single interior part. No 
shims, wear plates or replacement 
parts are needed, The pumps range 
in size from 1%” (5,500 gals. per 
hour) to 10” (250,000 gals. per hour), 
and are available with gasoline or 
Diesel engines, electric or belt drives. 
Ralph B. Carter Co. 

Circle No. 8 on Reply Coupon 


Stair-Climber Truck 
(Warehouses) 

A new hand truck is designed for 
easy ascension and descension of 
stairs, curbs, and multi-level pass- 
ageways. Two aluminum rocker 
shoes act like an extra pair of wheels 
in keeping the load supported until 


Circle No. 9 on Reply Coupon 


Batteryless Ignition System 
(Trucks, Cars) 

A new ignition system generates 
and harnesses static electricity for 
ignition. Developed in France, the 
ignition system is now to be manu- 
factured in the U. S. The equipment 
consists of a small, self-contained 
generator and distributor which re- 
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quires no adjustment or timing 
throughout its entire life and elim- 
inates coils, condensers, and breaker 
points usually found in an ignition 
system. Spark plug fouling and 
shorts due to moisture, grease and 
dirt will not occur as the high in- 
tensity, low-amperage current of 
electrostatic ignition is virtually un- 
affected by these conditions. The 
unit is not connected to the battery 
and produces the same high voltage 
at any speed, and the low amperage 
prouced does not burn the electrodes 
of the spark plugs. Final work to 
adapt the ignition system to Amer- 
ican engines is now in progress. 
Heckethorn Manufacturing & Sup- 
ply Co. 
Circle No. 10 on Reply Coupon 





Adding Machine 
(Service Stations) 


A hand-operated adding and sub- 
tracting machine is particularly suit- 


ed for service stations. It weighs 16 
Ibs. It has a rapid handle return 
and is compact, being 14” long, 7” 
high and 9” wide. The machine pro- 
vides automatic space-up of totals 
and sub-totals for easy reading and 
has an extra capacity key that 
doubles listing capacity over com- 
parably-sized machines. Rotary ac- 
tion insures quiet performance. Clary 
Multiplier Corp. 
Circle No. 11 on Reply Coupon 
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Gasoline Dispensing Meter 


(Service Stations) 


A new self-purging gasoline dis- 
pensing meter for service station 
pumps has been developed. Intro- 
duction of the 1”, positive displace- 


ment, piston-type meter climaxes 
three years of development and tests. 
Features listed are: Valve and out- 
let at the bottom are so arranged 
that no water, grit or sediment can 
be trapped and valve action is self- 
cleansing and self-iapping so all 
water and foreign matter pass 
through; case is an aluminum alloy 
casting; cylinders have hard-rolled, 
stainless steel liners; stainless steel 
ball bearing is used on piston drive 
crank; valve and valve seat are 
made of corrosion resistant metals; 
external adjustment changes crank 
throw for calibration. The unit wil 
be included in all of manufacturer's 
future station pumps and will be 
available under unit replacement 
plan for company’s L-1 and H-1 series 
pumps. A. O. Smith Corp. 
Circle No. 12 on Reply Coupon 














Y -_ 
Air Tank Drain Valve 


(Service Stations) 

A new automatic drain valve for 
air compressor tanks works on a va- 
por ejection principle. It can be in- 
stalled on any compressor tank by 
screwing it into the drain opening of 
the tank where the water collects. 
The valve is connected to the com- 
pressor unloader line and acts every 
time the compressor starts, stops or 
unioads. Westinghouse Air Brake 
Co. 


Circle No. 18 on Reply Coupon 
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Car and Truck Washers 


(Bulk Plants, Terminals, Stations) 

A complete line of washing equip- 
ment for automotive vehicles in- 
cludes six types. Three models are 
designed for washing passenger cars, 
and all except one are automatic. 
The newest addition to the line is 
a lower priced unit. The larger 
washers include a model for panel 
trucks and other small vehicles as 
well as passenger cars. A large model 
will wash big trucks, trailers and 
buses. All of the washers use a 125- 
lb. pressure spray from jet-type 
nozzles. In operation first water is 
used, next soap, then a clean water 
rinse. All models provide their own 
water pressure. Jetomatic, Inc. 


Circle No. 14 on Reply Coupon 





Waste Drain Oil Unit 
(Service Stations) 


A new portable unit for draining 
crankcases, transmissions and dif- 
ferentials has a telescopic stand with 
18” diameter base and a detachable 
drain bowl. Stand can be wheeled 
from place to place by tilting and 
rolling it on edge of circular base. 
Drain bowl automatically locks at 
any height from 47” to 72” and is 
lowered by fingertip pressure on a 
trigger control latch. Bowl capac- 
ity is 3.5 gals. and hinged, adjust- 
able cover serves as a splash guard 
and as an extension to catch waste 
oil. The unit has an adapter bush- 
ing for assembling to 2” empty bung- 
opening drum, or to outlet pipe lead- 
ing to waste oil drum or sump tank. 
When bow! is lifted from stand and 
set in adapter bushing, stud in bush- 
ing opens valve which closes when 
bowl is lifted. Lincoln Engineering 
Co. 


Circle No. 15 on Reply Coupon 


ILLINOIS 











INDIANA 





Everything in Bulk Plant 
and 


Service Station Equipment 


INDIANA OIL EQUIPMENT CO. 


417 Madison Ave., 
Indianapolis 4, Indione 











@ BULK PLANTS 
@ SERVICE STATIONS 

@ TRUCK TANKS 

@ ENGINEERING & SERVICE 


COFFIELD SUPPLY CO. 


1626 So. Moin St. 


Sovth Bend 24, Ind. 





MICHIGAN 








R. V. SEAMAN CO. 


Michigan’s largest wholesaler of 
truck tank, service station and 


bulk plant equipment. 


SAGINAW—DETROIT— 


GRAND RAPIDS 








NEW JERSEY 





EQUIPMENT 
for the 
OIL INDUSTRY 
. 


Rebuilt 


PUMPS — METERS — REGISTERS 


* 
PARTS FOR MOST PUMPS 
. 
TEN HOEVE BROTHERS 


359 McLean Bivd., Paterson 3, N. J. 








SERVICE 


| JERSEY CITY 2 


SPECIALTIES INC. 


N 


} 




















NEW YORK 





RENICK & MAHONEY, INC. 
380 Second Avenue 
New York 10, N. Y. 
Bulk Plant—Truck Tank 
and 
Service Station Equipment 











OHIO 





W. E. “BILL” LAYMAN 
164 E. Exchange St. Akron 4, Ohio 
Phone—Jefferson 8215 
Factory Representative for Westinghouse, 
O.P.W., Lincoln, Neptune, Huffman, Good- 
rich. Air, Oil, Hydraulic and Gas Hose 
and Coupling Service. 
ENGINEERING SERVICE—SALES—PARTS 











PENNSYLVANIA 





E. 0. HABHEGGER CO. 


Fairmount Ave., at 24th St. 
PHILADELPHIA, 30 


HABHEGGER 





For The Petroleum Industry 
BULK PLANTS 
TRUCKS—SERVICE STATIONS 














RUTLEDGE EQUIPMENT CO. 
334 Blvd. of Allies —_—~Pittsburgh, Pa. 
Rutledge Service Station Flood Light 
G&B Equip keye Valves & 





Fittings 
Granco Pumps & Meters—Air 
Compressors 














West Penn Oil Equipment Co. 


512 Sandusky St. Cedar 1-8822 
Pittsburgh 12, Po. 


Bulk & Service Station Equip. 
Erie Com Pumps 
Pittsburgh Equitable Meters 
Roper & Marlow Pumps 














PENNINGTON EQUIP. SALES CO. INC. 


442 Tinsman Ave. Williamsport 39, Pa. 
Wayne Pump Company Products 
Marlow & Blackmer Rotary 
Pumps — Truck Tanks — Hose — Reels 
Storage Tanks — Pittsburgh Equitable 
Meters — Gasoline & Oil Equipment 
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Hydra-Matic Pickup Truck 
(Trucks) 

The first Hydra-Matic pickup truck 
is shown rolling off the assembiy line. 
Nineteen of the company’s 1953 light 
truck models now have the Hydra- 
Matic drive available, plus a new 228 
cu, in. engine of 105 h.p. and compres- 
sion ratio of 8 to 1, GMC Truck & 
Coach Division. 

Circle No. 16 on Reply Coupon 





Parts Cleaning Machine 
(Truck Maintenance, Stations) 


A cieaning machine is designed for 
cleaning automotive and machinery 
parts such as transmissions and mo- 


tor blocks. The machine cleans 
parts through three methods. First 
with a pump-driven continuously fil- 
tered flow of cleaning fluid through 
a semi-rigid hose; second, through a 
large air-agitated soaking tank which 
accommodates two large parts 
baskets, and third, with a jet air gun 
that also speeds parts drying. Prac- 
tical Products Co. 
Circle No. 17 on Reply Coupon 


Tank Gauging Hatch 
(Bulk Plants, Terminals) 

A new gauging hatch is designed 
for storage tanks where toxic gases 
create a personnel hazard. The de- 
vice consists of a gauge opening, a 
vent pipe, and a swing check valve 
operated by a foot lever through an 
adjustable bar and linkage. The 

















gauger opens the gauging lid, passes 
the plumb-bob and tape in far 
enough to close the lid, then presses 
the foot-pedal to open the valve and 
allow the plumb-bob and tape to pass 
down into the tank. While the va:ve 
is open the toxic gases escape safe- 
ly through the vent pipe above the 
gauger’s head. Enardo Manufacur- 
ing Co. 





Circle No. 18 on Reply Coupon 


TEXAS 


TOPS TO TEXAS TRADE 
SALES & SERVICE: 
Buckeye Valves; Coxwells; Ever- 
Tite; Goodrich Hose; Granco 
Pumps; Oilco Loading Arms; Smith 
Meters; Tokheim Pumps; Tanks; 
Westinghouse Air Compressors. 
COMPLETE SERVICE: 
Bulk Plants & 
Service Stations. 
UNITED PUMP SERVICE & SUPPLY CO. 


1701 S. Lomor Dellas, Texas 


2 NATIONAL ASSOCIATION : 
MEMBER 


—s— 























WASHINGTON 


THERE 


ie Gasboy PUMP 


FOR EVERY 


SIZE CONSUMER ACCOUNT 





Salisbury’s Service Station Equip. Co., Inc. 
S. 214 Post Street Spokane 4, Wash. 








WEST VIRGINIA 





SMITH METERS 
H. H. TRUITT 


1403 8th Ave. 
Huntington 1, W. Vo. 


Westinghouse Air Compressors 
Service Station or Bulk Plant Equip. 
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Grounding Strap 


(Trucks, Cars) 

A motor vehicle grounding strap 
that eliminates noise and dangers of 
sparking or losing pieces of metal is 
made of tough, abrasion resistant 
synthetic rubber which has been 
specially compounded to conduct 
static electricity. The strap is de- 
signed primarily for use on tank 
trucks, buses and automobiles. 
Grounding strap is available in 20” 
and 28” lengths either one or two 
inches wide and will fit any normal 
chassis. Conductivity of the strap 
is more than adequate for rapid dis- 
sipation of static charges built up on 
a vehicle chassis while it is in mo- 
tion. Goodyear Tire & Rubber Co. 

Circle No. 19 on Reply Coupon 






Wheel Alignment Tools 


(Fleet Maintenance, Stations) 

A new magnetic alignment gauge 
set is designed for service station 
operators and fleet maintenance — 
truck and car. The set is mounted 
on a tool board and consists of equip- 
ment to check toe-in, caster, cam- 
ber, king-pin angles and turning ra- 
dius. Bear Manufacturing Co. 

Circle No. 20 on Reply Coupon 
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Materials Handling Trucks 


(Warehouses) 

Improvements in new aluminum 
materials handling trucks feature 
rounded corners instead of sharp, 
square corners which often damage 
doorways and other equipment and 
sometimes injure personnel. The 
trucks are availabie in capacities up 
to 6,000 Ibs. One convenient sized 
model, 24” by 48”, weighs under 57 
Ibs. and has a capacity of 2,000 Ibs. 
Tobey Manufacturing Corp. 





Circle No. 21 on Reply Coupon 


Asbestos-Neoprene Gasket 


(Trucks, Bulk Plants, Terminals) 

A new gasket material has been 
developed from asbestos and Du Pont 
neoprene synthetic rubber. The new 
product is called Asbestoprene and 
is said to have more compressibility 
and more heat resistance than glue- 
glycerin treated paper. The gasket 








KAMLOK 


KAMLOK Couplings combine speed, perfect perform- 
once, durability—three features that are indispenso- 
ble. Fastest! Perfectly tight, sofe connection in seconds, 
by sliding coupler over adaptor, and pressing com 
levers. KAMLOKS couple and uncouple instantly, re- 
gordiess of “hookup.” Efficient! No wasted time— 
effort, achieving leakproof-tight connection that guar- 
antees consistently safe operation at peak efficiency. 
Long-lasting! Made of hoard wear-resistant bronze to 
3”. 4” size of OPALUMIN, as strong os bronze, only 
Y, the weight. KAMLOKS add extra life to hose. 


material does not cause corrosion of 
light metals and is resistant to oils, 
water, gaso.ine, and antifreeze solu- 
tions. It is recommended especially 
for automotive equipment such as 
valve cover gaskets. Victor Manu- 
facturing and Gasket Co. 
Circle No. 22 on Reply Coupon 





Capping, Sealing Machine 


(Packaging Plants) 

A fully automatic capping and 
sealing machine has been developed 
for U-Pressit closures. The unit will 
cap and seal from 20 to 60 pts. or 
qts. per minute and 20 to 25 one and 
two-gal. containers. Accessorfes are 
availabie such as change parts for 
additional sizes, automatic devices 
for detecting caps not properly po- 
sitioned and explosion-proof motors 
U-Pressit Products, Inc. 

Circle No. 23 on Reply Coupon 


COUPLING 
ASSEMBLIES 
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Write for Bulletin F-3 


OPW CORPORATION 


VALVES, FITTINGS, ASSEMBLIES for handling hazardous liquids 
2735 COLERAIN AVE. © CINCINNATI 25, OHIO 
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Pipe Marker 
(Bulk Plants, Terminals) 


A pocket-size device with a dial-set 
leveling gauge can be used to mark 
a point at any degree from the cen- 
ter on pipe or other round objects. 
The tool also will measure or estab- 
lish the degree of any angle or of the 
bend on the outside or inside of any 
circumference and will measure the 
degree of declivity of any flat sur- 
face. It is recommended for iaying 
out keyways, manifolds, bell-ends 
and butt-ins; to create uniform pipe 
bends and set tanks. The unit’s 
two-pronged cast aluminum body has 
a 1%” sheet-aluminum protractor 
dial fitted with an accurate level. 
The dial is graduated in 2% deg. and 
marked in 10 deg. Marking punch is 
%” drill rod with hardened point. 
Contour Marker Corp. 

Circle No. 24 on Reply Coupon 
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Brake, Clutch Coating 


(Trucks, Service Stations) 


A coating for lined brakes and 
clutches on trucks and cars prevents 
fade due to overheating; makes sur- 
faces resistant to water, oils and 
greases; lubricates surfaces to pre- 
vent squeal; offers smoother, more 
efficient performance and doubles 
brake or clutch life. The coating is 
brushed on new or old lining, al- 
lowed to dry a few minutes, then 
“bedded in” by gradualiy increasing 
the pressure during a short run. The 
coating stops flaking off of iron par- 
ticles which ordinarily pit and score 
the metal surfaces and grind away 
linings. It fills in existing pits and 
pores, surface scratches and minor 
scores. Cop-Sil-Loy, Inc. 





Circle No. 25 on Reply Coupon 
New Truck Line 


(Trucks) 
A new line of trucks features one- 
piece curved windshieids with swept- 
back pillar posts and 55% greater 


BY 
ERIE ENAMEL 
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visibility. One series of light duty 
trucks will be equipped with fully- 
automatic transmissions or automat- 
ic overdrive as optional equipment. 
The trucks are designed to reduce 
driver fatigue. The new vehicles 
range from 4,000 to 27,000 lbs. GVW 
and up to 55,000 Ibs. GCW. Synchro- 
silent transmissions climinate double- 
clutching. Shorter wheelbases, wider 
front treads and repositioning of 
springs make the new trucks easier 
to handle and steer, and more maneu- 
verable with shorter turning radius. 
Engines range from 101 h.p. to 155 
h.p. Ford. Division of Ford Motor 
Co. 


Circle No. 26 on Reply Coupon 





Truck Scales 


(Terminals, Truck-Stop Stations) 
A new four-section straight level 
truck scale has a capacity of 50 tons 
with platform sizes 45, 50 or 60 ft. 
long by 10 ft. wide. The unit is de- 
signed to obtain optimum strength 
with the least weight. High strength 
iron is used for all castings. Ball- 
bearing design saves wear on knife 
edges and prolongs scale accuracy. 
“Inside” anti-friction plates are used 
to give proper clearances and to ¢c.im- 
inate all lateral motion. Pivots are 
made with square ends without anti- 
friction points. Howe Scale Co. 
Circle No. 27 on Reply Coupon 
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THE ERIE ENAMELING COMPANY 
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Industrial Spray Cleaner 


(General) 


A new all-purpose industrial clean- 
ing agent is applied with a special 
hand-sized spray gun. It removes 
grease, oil, wax gums, dirt and other 
films from all metals, plastics, rub- 
ber porcelain, composition, concrete 
or wood. Most surfaces can be 
cleaned by spraying-on and wiping- 
off the cleaner. The spray gun is 
charged with air pressure from any 
source, can be refiiled in a few sec- 
onds and holds enough cieaner for 
several hours of average cleaning. 
Kelite Products, Inc. 

Circle No. 28 on Reply Coupon 


Gate Valve 


(Bulk Plants, Terminals) 


A new gate valve has a flanged 
end body with bolted bonnet of 
Opalumin, as strong as bronze with 
one third the weight. Interior parts 
are made of _  precision-machined 
bronze. Ball and socket double 
discs, self aligning, tapered design 
seating against hand-lapped renew- 
able bronze seat rings provide a va- 
por-tight, no-leak ciosure, Renew- 
able seat rings are threaded and 
seated against the shoulder, so de- 
spite contraction and expansion of 
the body, the threaded ring re- 
mains seated. Compound double-act- 
ing threads allow closer clearance 
when. the valve is opened and re- 
quire fewer turns to open and close. 
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Strong, large diameter stems do not 
bend. Valve is available in 3” size. 
OPW Corp. 


Circle No. 29 on Reply Coupon 


New Adding Machine 


(Offices) 

A ntéw adding machine has a “live” 
keyboard which adds and prints au- 
tomaticaliy as the figures are en- 
tered on the keyboard. It is not 
necessary to depress a motor bar 
as on conventional adding machines 
as each key is its own motor bar. 
Up to 50% of all hand motion is said 
to be eliminated in the operation of 
the new machine. National Cash 
Register Co. 


Circle No. 30 on Reply Coupon 


Ansul Extinguishers have put out thou- 
sands of “hot shows” in flammable liquid, 
gas and electrical fires. Fire-fighters using 
Ansul Extinguishers are cool customers 
on two counts. First, the heat shielding 
screen of dry chemical protects them from 


Portable Lift 
(Truck Maintenance ) 


A new portable lift reaches a 
height of 62” yet requires oniy a 
9%” clearance under the work. The 
unit has “fingers” at the end of the 
lifting arms which engage axle or 
frame before the arms raise. Con- 
trols are shielded and a safety latch 
prevents accidental lowering of arms. 
There are 14 locked positions. Miller 
Manufacturing Co., Inc. 


Circle No. 31 on Reply Coupon 


YOU’D NEVER CATCH 
ME GOING TO ONE OF 
THOSE HOT SHOWS 
WITHOUT MY ANSUL FIRE 
EXTINGUISHER! 


the radiant heat of the fire. And, second, 
actual experience has given them confi- 
dence in the safety, dependability and 
greater fire-killing effectiveness of Ansul 
Dry Chemical Fire Extinguishing Equip- 
ment. 


SEE PAGE 17 
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Sales Presentation Binders 
(Offices) 


Durable and attractive covers for 
a new line of loose leaf binders make 
them useful for housing visual cales 
presentations, price lists, catalogs 
and similar material. Three types 
are featured and are called Tri-Lock, 
Cataloger and Lev-L-Lock. The first 
has three position button control, the 
first position for firm compression, 
the second for flat reference and the 
third for quick page changing. The 
second and third types are flat ref- 
erence binders using visuai button 
locking mechanism and locking bar 
which makes insertion, removal or 

















[soba 


replacement of sheets easy. Another 
feature of the binders is the use of 
a special process for imprinting cov- 
ers which places the letters below 
the surface of the cover so a pro- 
tective outline is not needed to in- 
sure long lasting, neat appearance. 
Remington Rand Inc. 
Circle No. 32 on Reply Coupon 


Packless Diaphragm Valves 


(Bulk Plants, Terminals) 


Several new body, diaphragm, and 
linittg materials have been added to 
manufacturer’s line of packiess dia- 


Counter 





.. . has there been a hand pump like 
this Rotaspoy CounTER Pump! 
RotTasoy first again—now offers 
continuous flow with MEASURE- 
MENT. MEASUREMENT as an in- 
tegral part of the pump, and at 
a price little more than a pump 
alone—far less than a pump 
plus a separate meter. 
You can Count on this 
rugged new RoTaBoy 
CouNTER Pump. 
Write or wire today for 


literature and prices, 20 
models to choose from. 


*Pats. Pending 


WILLIAM M. WILSON SONS, INC. 


Lansdale, Penna. 








phragm valves. The valves are avail- 
able with cast iron, brass, aluminum, 
or 18-8 Mo bodies and disc holders, 
and with diaphragms and disc in- 
serts of Neoprene, Buna-N, and soft 
natural hard rubber linings. One 
feature of the diaphragm valves is 
the separate diaphragm and disc con- 
struction. Since the diaphragm is not 
used for seating, it is not subjected 
to the cutting, crushing, and abrasion 
that lead to rapid wear. Closure of 
the independent disc will prevent 
escape of line fluids even if the dia- 
phragm should fail, Crane Co. 
Circle No. 383 on Reply Coupon 





Container Marker 


(Packaging Plants) 

A new, high-speed marker for con- 
tainers requires no outside power to 
operate since the movement of the 
cans on the conveyor activates the 
printing equipment. The containers 
moving on the line rotate a pair of 
starwheels which in turn actuate the 
stamping wheel so the cans actual- 
ly mark themselves. Two models 
are offered—one for containers from 
2” to 8%” high, 1%” to 3%” in di- 
ameter; another for containers from 
2%” to 12” high and 3 1/16” to 7%” 
diameter. Barry-Wehmiller Machin- 
ery Co. 

Circle No. 34 on Reply Coupon 
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LITERATURE 


Solving Pumping Problems 


(Bulk Plants, Terminals) 

A new, 36-page handbook entitled 
“How to Solve Pumping Problems” 
explains and illustrates the operation 
of rotary gear pumps. Sample prob- 
lems show the computations neces- 
sary to apply the pumps on repre- 
sentative jobs. A large part of the 
booklet is made up of charts and data 
relating to the application of pumps 
and necessary in selection of the 
right units. Geo. D. Roper Corp. 


Circle No. 35 on Reply Coupon 


Servicing Cooling Systems 


(Service Stations) 

A new booklet tells how to service 
and maintain pressurized cooling sys- 
tems found on late-model cars. The 
12-page folder helps those who have 
to diagnose cooling system ills, over- 
heating for example. The pressure 
cap also is discussed. Stant Manu- 
facturing Co. 


Circle No. 36 on Reply Coupon 


How Diesels Operate 


(General) 

A new booklet tells how a Diesel 
engine operates in non-technical lan- 
guage. It covers both two-cycle and 
four-cycle models and makes the ma- 
terial easy to understand with simple 
diagrams. Main objective of the 
booklet is to show how simple the 
modern Diesel engine is and how easy 
it is to understand its operation. 
Harnischfeger Corp., P & H Diesel 
Division. 


Circle No. 37 on Reply Coupon 


Bulk Motor Oil Dispenser 


(Service Stations) 

Several models of air-operated mo- 
tor oil dispensing cabinets are shown 
in a folder. Finger-tip contro] of the 
unit permits dispensing of five quarts 
in 15 seconds. Cabinets come in four 
models—three, four or six 60-gal. 
tanks and three 30-gal. tanks. The 
units are finished with white baked 
enamel and chrome _ trimmings. 
Shields, Harper & Co. 


Circle No. 38 on Reply Coupon 


Air Operated Drum Pump 


(Service Stations) 

A 24-page booklet describes an air- 
operated drum pump which applies 
no pressure to the drum, It can be 
used at stations for bulk dispensing 
of motor oils, antifreeze, kerosine and 
other products stored in drums. The 
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unit concicts of an air-operated, re- 
ciprocating pump with 2” riser tube. 
A minimum air precsure of 35 Ibs. 
is needed, with 200 lbs. the maxi- 
mum. In addition to the pump’s use 
in dispensing oil products from 
drums, the unit also can be put to 
other uses such as delivering paint 
to a epray gun direct from the drum, 
etc. Gray Co., Inc. 


Circle No. 39 on Reply Coupon 


Truck Tanks 


(Warehouses) 
A 12-page folder illustrates an en- 
tire line of platform and lift trucks. 
One section is devoted to action 


“shots” of a dozen attachments de- 
signed to increase the versatility of 
the truck equipment. Elwell-Parker 
Electric Co. 


Circle No. 40 on Reply Coupon 


Increasing Storage Space 
(Warehouses) 

A new, six-page materials handling 
study shows warehouse operators how 
obiique stacking cuts down aisle re- 
quirements and provides more stor- 
age capacity. It also shows how 
easier stock selection and faster in- 
ventory checks are made with the 
angle-stacking idea. Example for- 
mulae for the correct angle selection 
in an oblique stacking setup are 
included in the report. Charts show 
how the variables of aisle layout, 
column locations, pallet sizes and 
fork truck capacities affect the plan- 
ning of an oblique stacking system. 
Baker-Raulang Co. 

Circle No. 41 on Reply Coupon 


CHAMOIS 
WRINGER and 
bucket used in 
windshield clean- 
ing by stations of 
Denny Kiepper 
Oil Co., Wichita, 
Kans. Welded to 
order for company, 
bucket holds only 
clean water. Com- 
pany says “chamois 
does a good job if 
water is changed 
often enough, ex- 
cept in icy weath- 
er.” Customers 
have not com- 
plained about 
chamois use 


Storage Tanks 


(Bulk Plants, Stations) 

A description of a line of storage 
tanks for bulk plants and stations is 
contained in a new folder. Physical 
prere capacities and construc- 
tion details are included. Both under- 
ground and above-ground tanks are 
covered. Sharpsville Steel Fabrica- 
tors, Inc. 


Circle No. 42 on Reply Coupon 


Partitioned Pallets 
(Warehouses) 

A new folder describes a line of 
partitioned pallets and spaces for 
use in warehouses. The advantages 
of all-wood, completely collapsible 
pallet spaces are shown as well as 
the feature of supporting the load on 
the spaces to prevent damage to 
merchandise. The spacers are ca- 
pable of supporting three tons. Ham- 
erslag Equipment Co. 
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Adjustable Dock Ramps 


(Warehouses) 

A four-page folder describes and il- 
lustrates two types of dock ramps 
for warehouses. One ramp bridges 
the difference in height between 
docks and rail cars and trucks, The 
other raises the truck bed to the 
level of the dock. The units have 
electric hydraulic power plants. Rowe 
Methods Inc. 
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Training Lift Truck Drivers 
(Warehouses) 


A 30-minute sound movie “Safety 
Saves” has been produced to aid in 
training lift truck operators. Filmed 
at on-the-job factory and warghouse 
locations, it dramatically illustrates 
the “do’s and don’ts” of safe driving 
and shows the cause of lift truck ac- 
cidents and how to avoid them. The 
film is available on a loan basis. 
Clark Equipment Co. 
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Boost Your Sales & Profits! 


Without increased inventory, handling 
or warehousing, , you can . Er your 
s with A coatings, 
‘Auto Undercoaters, Catkinas and Main- 
ame Products under your own label. 
Shipped direct under your bill of lad- 
ing. This highly profitable business can 
yours. started now with a com- 
rlete rackaged sales program—circulars 
imprinted with your name, demonstrat- 
ing samples and complete sales training. 
rorty years oi experience qualify us to 
help you. Write for details today! 


THE GIBSON-HOMANS CoO. 
2366 Woodhill Rd. Hutson Division 
Cleveland 6, Ohio Conyers,Ga. 

















PACKAGING 
AND MANUFACTURING 
YOUR BRAND OF 
PETROLEUM PRODUCTS 
NEARER the point of SALE! 





Yexe)'e' @) 


ie 


Se eIcLern sialon? 


erreirce 


opens 
GATE-WAY 


to MORE DEALER PROFITS 
in the UPPER MIDWEST! 
Quality control assured 
by our modern laboratory! 
THE MIDWEST’S LARGEST MOST 
MODERN PACKAGING PLANT 








For details WRITE or WIRE: 
STA-VIS OIL CO. 








Valve Data 
(Bulk Plants, Terminals) 


A new circular shows sectional 
views of a complete line of valves, 
graphically dercribing dimensions 
and features. The valves have a fea- 
ture which permits the interchanging 
of matched seats and discs for easy 
conversion of valves from full-way to 
plug types. Seats and discs are re- 
newable and regrindable. The Lunk- 
enheimer Co. 


Circle No. 46 on Reply Coupon 


Training Material Catalog 
(Offices) 


A new catalog contains lists of 
materials available on apprentice 
training, clerical, office job training, 
company and product familiarization 
training, management and profes- 
sional training, program development 
and administration, conference lea- 
dership, sales and service training, 
supervisory training and other phases 
of on-the-job training. The booklet 
is a convenient, permanent reference 
manual on the American Society of 
Training Directors’ training mate- 
rials exchange and library services. 
It ‘tells how _society members and 
non-members may contribute to and 
benefit from the cervices. The cata- 
log may be obtained by writing di- 
rect to the Journal of Industrial 
Training, 160 Eact 48th St., New 
York 17, N. Y. Price is $1 per copy. 


Lightning Protection 


The National Bureau of Standards 
has completed Handbook 46 which 
gives data on adequate installations 
for protection against lightning. The 
book emphasizes personal precautions 
and protection of buildings and mis- 
cellaneous structures. It includes data 
on steel tanks holding flammable 
liquids and gives new rules on vents 
and stacks emitting explosive vapors 
or gases. The handbook should be or- 
dered direct from the Government 
Printing Office, Washington 25, D. C. 
Price is 40c per copy. 


Packaging Conference, Expo 


The 22nd National Packaging Ex- 
position and Conference will be held 
by the American Management Assn. 
in Chicago’s Navy Pier, April 20-23. 

The conference sessions will be de- 
voted to consideration of a broad 
range of topics relating to packaging 
management and technique. It will 
highlight major changes in the pack- 
aging field, including new equipment. 





PERSONALS 





Mr. Kreuch Mr. Moore 





Mr. Andrews 


Mr. Bowman 


Leading a number of anouncements 
from the Rockwell Mfg. Co. is that 
of the expansion of L. A. Dixon’s 
duties to cover the company’s power 
tool operations in addition to his 
present responsibilities as executive 
vice president, vice president of the 
meter and valve division and execu- 
tive administrator of Rockwell's 19 
plants. 


Paul C. Kreuch has been named as- 
sistant to the vice president in charge 
of sales after 23 years experience 
with the company as sales engineer 
on the West Coast and district and 
regional manager in the Midwest. He 
is an engineering graduate of the 
University of Nebraska. 


Assisting the vice president in 
charge of manufacturing is Courtney 
C. Shenkle who came to Rockwell in 
1947 when Pittsburgh-DuBois Co. be- 
came a division of the company. He 
had been assistant to the president 
of Pittsburgh-DuBois, and at Rock- 
well he was made assistant to the 
general manager and later general 
manager. 

In the Midwest, Carl C. Moore is 
now central regional manager of 
sales. Mr. Moore is a civil engineer- 
ing graduate of Washington & Lee 
University. He joined Rockwell in 
1930 as head of the meter parts di- 
vision, later became district manager 
in Atlanta and Pittsburgh. Succeed- 
ing him in Pittsburgh as district man- 
ager is W. S. Andrews, formerly New 
York district manager. Mr. Andrews 
has been with the company for 20 
years. 


Nordstrom valve division is now 
under Gilbert T. Bowman, who is 
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NEWLY APPOINTED California distributors for A. O. Smith Corporation, meter division, met in Los Angeles February 16th and 


17th for a sales and service meeting and trip through the Pacific Coast factory. 


Left to right (front row): Bob St. George, St 


George Equipment Co., Sacramento, Hugh Wilkins, Haire-Murray Co., Fresno, Ben Brundage, Ben Brundage Co., San Francisco, 
Leon Sandefur, Sandefur Equipment Co., Bakersfield, Jack Benion, Jack Benton Co., Stockton, (back row): Robert Cathey, Red- 
ding Service Station Equipment Co., Redding, Dick Alexander, R. H. Alexander Co., Los Angeles, Lee Snodgrass, Pacific Coast 
Area sales manager, A. O. Smith Corporation, meter division, Bill Brockway, W. S. Brockway Co., Bakersfield, Ralph Murray, 


Haire-Murray Co., Fresno. 


Not present at time picture was taken were C. P. Dralle and Fred Stevenson, also of Haire-Murray, 


W. J. Harding, Harding Equipment Co., Santa Barbara, E. W. Broeckel, Superior Maintenance & Equipment Co., Sacramento, 
Phil Nagel, also of Brockway Equipment Co., John Barnes, also of Redding Equipment Co., and W. L. Mayo, Harry Bishop 


also sales manager of the gas prod- 
ucts division. Mr. Bowman joined 
the company’s sales engineering de- 
partment in 1939 in California, was 
transferred to Pittsburgh in 1951. 


Lighting spe- 
cialist John A. 
McDougall is now 
general sales 
manager of the 
Revere Electric 
Manufactur- 
ing Co. Mr. Mc- 
Dougall joined 
Common- 
wealth Edison Co. 
as a lighting en- 
gineer upon grad- 
uating from the 
University of Illi- 
nois school of architecture. Moving 
on to Revere, he became manager 
of airport lighting and served on the 
sales staff for 12 years. 


* * * 


Mr. McDougall 


Management of the western di- 
vision has been given to L. Newton 
Kimsey by B. F. Goodrich Co.’s in- 
dustrial and general products di- 
vision. A Goodrich employe since 
1922, Mr. Kimsey will now be in 
charge of the coastal territory and 
as far inland as Kansas City, Dallas 
and Atlanta. 
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and J. Brashier of the Jack Benton Co. 


In Chicago the Crane Co. has an- 
nounced the appointment of two vice 
presidents. V. P. Rumely, a director 
and vice president, has been made 
senior vice president of manufactur- 
ing to co-ordinate operations in all 
plants of the company and its sub- 
sidiaries. Mr. Rumely joined the firm 
in 1937, became works manager a 
year later and vice president in 1941. 
L. N. Blugerman is now vice presi- 
dent in charge of production in the 
company’s major plants in Chicago 
and Chattanooga. He has had 25 years 
experience in engineering production 
and management. 

* 7 * 


A new secretary, Herman A. 
Schaefer has been installed at Hewitt- 
Robins Inc. succeeding George F. 
Goodyear who retired last year. Mr. 
Schaefer has been assistant secre- 
tary for the past year, and is also 
secretary of the Kentucky Synthetic 
Rubber Corp., an organization of 19 
non-tire rubber companies which op- 
erate a government owned synthetic 
rubber plant in Louisville. A grad- 
uate of the University of Pennsyl- 
vania, Mr. Schaefer was a practic- 
ing lawyer before joining Hewitt- 
Robins last year. 

Another recent appointment is 
that of C. Lynn Frost to advertising 
manager after four years as assist- 
ant advertising manager. 


Former general 
sales manager at 
Continental Can 
Co., Peter Woj- 
tul, h as been 
named director of 
sales, a newly 
created post in 
which he will ad- 
vise and assist 
all Continental 
divisions in their 
sales activities. 
He will be suc- 
ceeded as general 
manager of sales by W. K. Neuman 
who has been managing the south- 
eastern district. 

New control officer for the com- 
pany is Charles B. Stauffacher. Mr 
Stauffacher comes to Continental 
from Washington where he was exec- 
utive assistant director for the U. S. 
Bureau of the Budget. While serving 
in that capacity he was assigned to 
Charles E. Wilson's Office of Defense 
Mobilization as staff director and as- 
sistant. 


Mr. Wojtel 


The Hyster Co. has named J. W. 
Morgan assistant sales manager of 
eastern industrial truck sales. Mr. 
Morgan, who has been with Hyster 
for seven years, will make his new 
headquarters at the company’s Dan- 
ville, Til., plant. 
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Sales of off-highway trucks for the 
Mack Motor Truck Corp. are now 
under the management of K. L. Fitts. 
The new sales manager first joined 
the company in 1945 as national ac- 
counts salecman, moved to assistant 
manager of the division in 1951. He 
is located in Mack’s home offices in 
New York City. 


* * * 


Reliance Electric & Engineering 
Co. is now represented in Nebraska 
and Iowa by the Armature & Elec- 
tric Machine Co. 

Personnel changes at the company 
have moved Dale D. Drollinger to 
Rockford, Ill. as branch manager and 
Daniel J. Donnelly to Cincinnati to 
take over Mr. Drollinger’s former 


post on the sales application engi- 
neering staff. John M. Duff has been 
moved to Boston and George P. 
Loomis, Jr. to Syracuse to the sales 
application engineering staffs in 
those cities, 


Irving C, Jacobs, vice president 
and general sales manager of Gilbert 
and Barker Mfg. Co., was elected 
president of the company at the an- 
nual directors’ meeting March 4. He 
succeeds Philip H. Bills, who has re- 
signed but who will continue as a 
director until he retires in July. Ed- 
ward A. Sundburg was elected vice 
president and will continue in his 
former capacity as treasurer. 









| BREAD CO. 


Cuts service costs 


BUILDS 
CONSUMER 
VOLUME 








This rugged little electric pump is 


showing the way to increased con- 
sumer sales, and lower cost of serv- 
ice. Records show that farmers use 
more fuel when tanks go under- 
ground, Construction companies, 
fleet owners and others want depend- 
able equipment. You gain by larg- 
er, less frequent deliveries and low- 
er maintenance costs. Power-Pump 
is built to high standards for years 
of service. Reasonably priced. 
Call your Tokheim represen- 
tative. Write for literature. 















SEE THESE FEATURES 


Weather resisting finish — % HP motor 
—only 39” high— delivers approxi- 
mately 10 gallons per minute — built-in 
check valve and by-pass valve — 
meter optional — easily installed — 
Underwriters’ approved. 


General Products Division 
TOKHEIM OIL TANK AND PUMP COMPANY 


AND BUILDERS OF SUPERIOR EQUIPMENT SINCE 1901 


FORT WAYNE 1, INDIANA 


A reporter who 
left journalism to 
enter the equip- 
ment field has 
been named man- 
ager of Trailmo- 
bile Inc.’s new 
factory branch in 
Dayton. Arthur 
W. Lang, origi- 
nally a reporter 
with the Cincin- 
nati Times-Star, 
joined Trailmobile 
in 1947 after at- 
tending the University of Cincinnati 
Engineering College. After working 
in the production engineering depart- 
ment he was moved to sales, was later 
assigned to the Dayton sub-branch 
which recently became a full factory 
branch. 





Mr. Lang 


Minneapolis-Honeywell Regulator 
Co.’s industrial division has a new 
sales manager for the eastern region 
—Devon W. Fryback. Mr. Fryback 
has worked with the company in 
Chicago, New York and Connecticut 
for 27 years. 


O. B. Pyle, Jr. has been named in- 
dustrial manager of the Mid-Atlantic 
area, and Edward J. Klein is in Phil- 
adelphia as branch office manager. 

* * * 


Midwestern ap- 
pointment goes 
to Dan Singleton 
as regional man- 
ager for the Aro 
Equipment Corp. 
A graduate aero- 
nautical engineer, 
Mr. Singleton 
started with 
Rockwell Mfg. 
Co. and worked 
in both the Nord- 
strom Valve and 
the Pittsburgh 
Equitable Meter divisions. He later 
went on to the Saylor-Beall Mfg. Co. 
where he remained working with air 
compressors until his recent Aro ap- 
pointment. 





Mr. Singleton 


Advertising and promotion posi- 
tions at Yale & Towne Mfg. Co. go 
to Carleton P. Adams, new advertis- 
ing manager, and to Newcombe C. 
Baker, Jr,, new manager of special 
sales promotion in the materials han- 
dling division. 

Mr. Adams was formerly with the 
Quaker Rubber Corp. as director of 
advertising and sales promotion. 

Mr. Baker’s first special promotion 
project will be the supervision of a 
transcontinental tour of the world’s 
first traveling materials handiing 
show which got underway Feb. 24 in 
Miami. 
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A recent ap- 
pointment of in- 
terest to the serv- 
ice station equip- 
ment field is that 
of Frank L. Bre- 
dimus as presi- 
dent of the Globe 
Hoist Co., hy- 
draulic lift man- 
ufacturing firm. 
Mr. Bredimus has 
been with the 
company for 16 Mr. 
years, starting as 
assistant treasurer and moving on to 
various executive capacities. His most 
recent position was that of executive 
vice president and treasurer. 





Bredimus 


. = * 


The resignation of William F. Mac- 
Donald, president and treacurer, as 
treasurer at the E. F. Houghton and 
Co. in order to devote fui] time to his 
presidential duties has moved John 
F. Maisch to the treasurer’s office. 
Mr. Maisch has been controller of 
the company for the past two and 
one-half years. 


> * > 
H. J. (Herb) Johnson has resigned 
as eastern representative of the A. 
Y. McDonald Mfg. Co. to become sec- 
retary-treasurer of Service Special- 
ties, Inc., in Jersey City. 


* * * 


A. A. Probeck has been named a 
vice president of Snap-Tite, Inc. He is 
well known throughout the metals 
industry, having maintained offices 
for many years in New York, Boston, 
Philadelphia and Washington as A, A. 
Probeck & Co. 


Engineering appointment at the 
Brunner Mfg. Co. goes to a Cornell 
graduate, A. D. Sullivan. Mr. Sullivan 
first joined Brunner in 1945 as assis- 
tant chief engineer after working for 
the Frigidaire Corp. Two years later 
he was named chief engineer, the po- 
sition he has held until his recent ap- 
pointment to the vice presidency. 


Complete charge of manufacturing 
operations has been given to Harry 
M. Pendery as vice president of that 
operation at Balcrank, Inc. Mr, Pend- 
ery’s former position as general man- 
ager of manufacturing has been taken 
over by H. K. Hankins, a newcomer to 
the firm. 


Correction 

In a story on inventory control de- 
vices (Feb. 18, 1953 NPN), rental of 
the Petinco was cited at $18 a year 
for 36 months. Clarifying that quo- 
tation, the company notes that has 
been the rate for Model “A”. Rate 
for the new Model “F” is $24 a year 
for 36 months, the company states. 
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NEWS OF MANUFACTURERS 


Sales Meeting Tips 


The Heil Co.’s sales department 
recently conducted four farcical skits 
pointing up the “don'ts” to avoid 
when presenting a company sales 
meeting. These skits were contrasted 
with four serious talks on the cor- 
rect method of handling such meet- 
ings. Occasion was a meeting of the 
Chicago Sales Executive’s Club. 

Subjects examined by the group 
were: planned programs, short speci- 
fics, visual aids, and audience par- 
ticipation. The skit and panel dis- 
cussion have almost made a travel- 
ing stock company out of Heil’s sales 
people since they have already filled 
several engagements by invitation 
and have others scheduled for the 
future. 


Materials Handling Show 


A traveling materials handling 
show had its premiere in Miami, Fla., 
last month and is scheduled to move 
twice across the continent, up into 
Canada, and into Mexico. It will be 
on the road for two years. 

Assembled by Yale and Towne 
Manufacturing Co., Philadelphia, the 
show will demonstrate to materials 
handling men the strength and dex- 
terity of the trucks and hoists. 

Before the show reaches the Na- 
tional Materials Handling Show in 
Philadelphia May 18-22, it will visit 
Shreveport, Beaumont, Houston, San 
Antonio, Dallas-Fort Worth, Okla- 
homa City, Tulsa, Memphis, Chatta- 
nooga, Atlanta, Birmingham, Mo- 
bile, Raleigh, Norfolk, Richmond, 
Washington and Baltimore. In each 
city the local Yale and Towne dis- 
tributor will serve as host to the 
audience. 


Business Machine Factory 


International Business Machines 
Corp. is set to begin construction of 
a new plant at Greencastle, Ind., 40 
miles southwest of Indianapolis. It 
is scheduled for completion early in 
1954. The 180,000-sq. ft. plant will be 
devoted exclusively to the manufac- 
ture of IBM cards used in connec- 
tion with the company’s electric and 
electronic accounting machines. 


Air Compressor Clinics 


Clinics on the care and operation 
of service station air compressors 
are being conducted for oil marketers 
by Air Industries Co., Inc., Box 4536, 
Columbus, Ohio. The sessions fea- 
ture a demonstration of the compa- 
ny’s new automatic drain valve for 


air compressor tanks, a full discus- 
sion of how a compressor should be 
installed and maintained for long 
life, and opportunity for those at- 
tending to ask questions on specific 
problems. 


Canada Lube Distributor 


The C. C. Wakefield & Co., Ltd., 
Toronto, Canada, has been named to 
distribute Plastilube, a bearing lubri- 
cant made by Warren Refining and 
Chemical Co., Cleveland, Ohio. 


Cleaner Firm Buys Facilities 


Multi-Clean Products, Inc. St. 
Paul, Minn., has purchased the manu- 
facturing facilities of the industrial 
vacuum cleaner department of the 
General Electric Co. A new factory 
is under construction in St. Paul 
where the production of the indus- 
trial line of vacuum cleaners will 
begin when completed. 


Licenses Contractors 


Insul-Mastic Corp. of America has 
licensed four more contractors to sell 
and apply its protective coatings. 
They are: Sprinkmann Sons Corp. of 
Illinois, Peoria, Ill.; Fiberglas Con- 
tracting & Supply Co. of Ohio Valley, 
Cincinnati; California Coatings, Inc., 
Sacramento, Calif.; North Brothers, 
Birmingham, Ala. 


Container Color Control 


American Can Co. has developed a 
lithographic color control system 
which makes use of high-precision 
optical instruments. With the use of 
the new system, permanent records 
of colors can be maintained, assuring 
conformance to color. specifications 
and standards of customers. The new 
method eliminates the human element 
of error and facilitates quality con- 
trol of production insofar as color 
match is concerned. 


Ansul Opens Branches 


New branch offices are being 
opened by Ansul Chemical Co. in 
Houston, Fort Worth, Tex., and Tul- 
sa, Okla. Virgil Murry will manage 
the Houston office, Neal Engberg at 
Fort Worth, and Roger Allen at Tul- 
sa. Fire extinguishing equipment 
warehouses will be maintained at 
Houston and Kansas City. 
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THE “HIDDEN VALUES” IN THIS 
CUT-AWAY ASSURE ROPER DEPENDABILITY 


Adjustable Relief Valve permits 
closing discharge without stop- 
ping pump... eliminates out- 
side piping. Adjustable from 
range of 20 to 60 P.S.I. 


Bronze Bearings are self-lubri- 
cating. 16 square inches of bear- 
ing surface...ample size for 
long service life. 


Hardened Helical Gears accur- 
ate smoothly in axial gene 
balance. 


Deep Packing Box has 8 pre- 
formed split-ring packings. Re- 
duces wear... assures long ser- 
vice life. 


Split Packing Gland easily re- 
packed by removal of two bolts. 


When buying rolling stock for your fleet, 
it’s only natural to look under the hood. 
That’s how it should be with pump selec- 
tion — to know first-hand the amount of 
quality and value you’re getting for your 
investment. So, take a good look at the 
cutaway view of the Roper Series 3600 
Pump and see the built-in features that 
add up to endurance, performance, and 
long service life. There’s a dependable 
Roper for your purpose... sizes 40 to 
300 G.P.M. — pressures to 60 P.S.I. 





GEO. D. ROPER CORPORATION 
473 BLACKHAWK PARK AVENUE, ROCKFORD, ILLINOIS 
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EQUIPMENT 





New Service Branch 


A. O. Smith Corp. of Milwaukee 
has opened a new service branch of 
its product service division at Oak- 
land, Calif. The new 12,000 sq. ft. 
building will provide a central West 
Coast location for replacement parts, 
service, repair and training opera- 
tions. George A. Carlson is manager 
of the new branch. 


Appoints Distributors 


Two new industrial distributors 
have been appointed by the Rust- 
Oleum Corp. They are: Clark-Fon- 


tana Paint Co., Washington, D. C.; 
and Empire Supply Co., Jamestown, 
N. D., Bismarck, N. D., and Fergus 
Falls, Minn. 


Automotive Servicing Course 


The Sun Electric Corp., Chicago 
31, IIL, is offering a new and differ- 
ent three-month course in modern 
automotive service. It is not a cor- 
respondence course. Studies cover the 
entire automobile and all of its me- 
chanical components with special at- 
tention focused on scientific testing. 
The course deals first with funda- 
mental use of simple hand tools and 
measuring devices, followed by a 
general explanation of the engine, 
transmission, power train, suspension, 
and brakes. Then it takes up fuel and 
electrical systems. Classes are lim- 
ited to 12 students and are held at 


the company’s technical training 
center in Detroit, Mich. 
Sales Regions Rearranged 

Clark Equipment Co. has_re- 


grouped its franchises into six rather 
than seven sales and service regions. 
The new setup eliminates the com- 
pany’s north central and west cen- 
tral regions and introduces a new 
midwestern region, Heading the new 
region wili be Dan Stearns, former- 
ly north central region manager. 
Glen R. Johnson will assist him. 

Al G. Morrison, who had been man- 
ager of Clark’s west central region, 
has been named a dealer, taking on 
the new sales territory which com- 
prises, roughly, the western half of 
Michigan. Stephen C. Lobdell and 
Thomas R. Zelinsky will be associat- 
ed with him in the new Morrison In- 
dustrial Equipment Co., Grand Rap- 
ids. 

The eastern half of Michigan now 
constitutes the territory of the Ma- 
teriais Handling Sales Corp., De- 
troit. 


Deaths 


W. W. Hooper, district manager 
of the Chicago office of the Ansul 
Chemical Co. 

James I. Minteer, secretary of 
Stewart-Warner Corp., Chicago. 
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Marshall S. Pease (left), retail sales manager, Tide Water 


Associated, and T. E. Pugh, manager, sales operations, both in San Francisco, receive 


25-year awards. 


Both attended the University of California; both started with Asso- 


ciated the same day, Sept. 16, 1927, in Oakland (Mr. Pease as a plantman and Mr. 
Pugh as a mechanic); both hold positions in the sales department and both reside 
on Windsor Drive, Alameda,—less than a mile apart 


Joseph D. La 
Brie has been ap- 
pointed =_ district 
manager for Shell 
Oil with head- 
quarters in Phoe- 
nix, Ariz. His dis- 
trict is within 
the Los Angeles 
marketing  divi- 
sion. 

Mr. La Brie re- 
placed L. G. 
Crosby who re- 
signed. He joined 
Shell in 1933 as a’ station salesman 
in Oakland, Calif., progressed 
through marketing assignments and 
recently was named commercial de- 
partment manager in the L. A. divi- 
sion office. 

Orville J. Skelton, formerly L. A. 
district sales supervisor, succeeded 
Mr. La Brie as commercial depart- 
ment manager. Howard B. Bush has 
been appointed assistant real estate 
manager. 





Mr. La Brie 


+ * * 


Maurice B. Parmelee, formerly of- 
fice manager for Sun Oil’s western 
region, has been named to the newly- 
created post of office manager for 
the general sales department in Phil- 
adelphia. 


Mr. Parmelee will work in con- 
junction with the marketing account- 
ing department and will co-ordinate 
and supervise all office work of the 
advertising, contract and order, fore- 
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ign, general wholesale, industrial 
products, motor products and sales 
control departments. 

Frederick F. Reinhard succeeds Mr. 
Parmelee as office manager for the 
Western region. He was formerly of- 
fice manager at Syracuse, N. Y. 

* - ad 

C. T. Negri, distributor in Bessemer, 
Mich., plans to increase his storage 
space for light oils and purchase 
larger tank trucks. 

Mr. Negri is chairman of the board 
of Public Works. 


AMONG LEAD. 


ERS in planning 
Mississippi Oil 
Jobbers Assn. 


were these two In- 
dependents, left to 
right: Joe T. Deh- 
mer, distributor, 
Pan-Am Petroleum 
Products, Jackson; 
and Tom Garrott, 
Tom Garrott Oil 
Co., Tunica. Mr. 
Garrott, who 
served as tempo- 
tary chairman dur- 
ing organizational 
period, was elected 
first association 
president 





James G. Blake 
is moving from 
the nation’s cap- 
ital to Richmond, 
Va., where he 
takes on his new 
position as divi- 
sion manager for 
American Oil. 

Mr. Blake has 
been assistant 
manager at 
Washington since 
1950. In his new 
job, he will suc- 
ceed the late W. C. Hopkins. W. B. 
Lyttle will continue as assistant man- 
ager of the Richmond division, which 
covers the eastern part of Virginia. 


Mr. Blake has been with American 
for 19 years. He is a native of 
Virginia and attended Benjamin 
Franklin University. 


Earl W. Grabhorn has been ap- 
pointed district representative of the 
OTIC for the Gulf-Southwest district, 
with offices in Dallas. 

He comes to the American Petro- 
leum Institute from Artesia, N. Mex., 
Municipal Schools where he was di- 
rector of audio-visual education. 


Oi: jobber Arthur C. Neeley has 
been acting mayor of New Berlin, 
N. Y., for the past six years, is a 
town trustee and a member of the 
Village Industrial Committee, which 
introduces new industry to the town. 

Aside from all his civic duties, Mr. 
Neeley has been busy with his oil 
business—adding a new delivery 
truck and entering the oil burner in- 
stallation business. He plans to in- 
crease storage at his bulk plant. 


Mr. Blake 
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OFFICERS of Wisconsin Petroleum Assn. are (left to right) Kenneth C. King of Madison, executive secretary; A. C. Breuch of 
Madison, secretary-treasurer; Everett Yerly of LaCrosse, retiring president; Don Condon of Ripon, president, and John I. Kaiser 
of Eau Claire, vice president. Election took place at recent meeting in Milwaukee 


A series of personnel shifts re- 
sulted from the consolidation by 
Signal Oil Co., Los Angeles, of its 
Washington and Oregon districts into 
a single district known as the North- 
west district. 


A. B. Burnham, formerly district 
manager, Seattle, has been appointed 
manager of the Northwest. district 
with headquarters in Seattle. 

W. S. Keys, formerly district man- 
ager, Portland, has been named 
associate manager, central district, 
San Francisco. 

J. P. McFerran, formerly assistant 
district manager, Portland, was trans- 

; ferred to the central district in the 
CAUGHT BETWEEN SESSIONS at recent convention of Wisconsin Petroleum Assn. same capacity. 
are these three directors, (left to right) Dave Tack of Fond du Lac, George Douglas D. S. Jansen,’ formerly assistant 
of Antigo and E. A. Reimann of Middleton manager, central district, has moved 
into the same position in the North- 
west district. 

H. P. Elliott, formerly office man- 
ager, Seattle district accounting of- 
fice, has been appointed manager, 
central district accounting office, re- 
placing J. H. Howard, retired. 

L. C. Kennedy, formerly office 
manager, Portland district accounting 
office, has been transferred to the 
same position in the Northwest dis- 
trict. 

H. M. Brace, formerly credit man- 
ager, Portland district, has been 
named to the same position in the 
Northwest district. 


C. R. Reams, manager of the fuel 
oil department of Updike Lumber 
and Coal Co., Omaha, Nebr., tells us 
that his company recently completed 
a large garage which houses 18 fuel 


TWO NEW DIRECTORS of Wisconsin Petroleum Assn., Al Ryan of Beloit (left) 


and Ray Johns of Chippewa Falls (right), pose with holdover board member, Jesse oil trucks and 10 light delivery 
Canniff of Beaver Dam trucks. 
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Reorganization 
of the lubrication 
sales division of 
Sunset Oil Co., 
Los Angeles, has 
been completed 
under the direc- 
tion of Herbert 
B. Miller,. chief 
lubrication engi- 
neer. Sunset is 
now seeking to 
build a market in 

Mr. Miller the commercial 

and industrial 

field in addition to its lube oil busi- 

ness at the company’s string of some 

500 controlled and independent serv- 
ice stations. 

Mr. Miller, who joined Sunset last 
May, had been with Standard of 
Indiana for 20 years, serving as engi- 
neer in charge of industrial and cut- 
ting oil at Detroit. He belongs to 
S.A.E. and the American Society of 
Metals. 


The following men have been 
named to commission distributorships 
(consignees) by the Signal Oil Co., 
Los’ Angeles: 

Leonard 8S. Phelps, Stockton, Calif.; 
Carl Copper, Redmond, Ore.; Eugene 
Lewis, Tuccon, Ariz.; Lawrence 
Stoker, Ukiah, Calif., and Glen and 
Roy Emenhiser, brothers, Beaumont, 
Calif. 


DIRECTORS of Kansas Oil Men’s Assn. are snapped at recent Wichita convention 

(front, left to right) William L. Kistler of Coffeyville; M. K. Grigg of Scott City 

and Otha Hatfield of Lawrence; (rear) C. C. Abercrombie of Barnard and William 
L. Oswald of Hutchinson 


J. C. Harper, a Shell Oil jobber in 
Port Townsend, Wash., is in the 
process of building a new super serv- 
ice station. 





The oil jobbing business of 
W. B. Hood, the new president 
of the Georgia Independent Oil- 
men’s Assn., is a family affair 
with two brothers as partners. 

Under careful management, 
the company has grown from 
its start in 1928 to a 24-million- 
gal. yearly business today. It op- 
erates in a 75-mile area around 
Atlanta, handles all products 
and a limited amount of TBA 
items. 

The new Georgia jobber head 
joined the Hood Oil Co. in 1934 
after working as a newspaper- 
man for eight years on the 
Tribune-News at Cartersville, 
Ga. He was one of the founding 
fathers of the Georgia associ- 
ation in 1946 and has been a 
director or officer ever since. 

Mr. Hood is a strong believer 
in state jobber associations— 
thinks they will grow in the 
future—and the National Oil 
Jobbers Council. He strongly 
approves the idea of jobbers 
meeting with their suppliers. 

In the opinion of Mr. Hood 
there is a piace for the oil job- 





W. B. Hood—He Believes in the Jobber’s Future 


ber in the industry and the pur- 
pose of an association is to help 
him grow stronger. Hard work, 
service and co-operation, espe- 
cially with dealers, is the form- 
ula Mr. Hood applies for suc- 
cessful operation of a business. 

Mr. Hood is a native of 
Georgia, is married and has two 
children—a married daughter 
and a son 14. 
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IOWA JOBBER OFFICERS—J. A. Dennis (right), who is retiring J:ly 1 as executive secretary of lowa Independent Oil Job- 
bers Assn., chats at recent Des Moines convention with (left to right) V. W. Smith of Ankeny, retiring president; R. B. Ritter 
of Waterloo, new president; F. A. Bogeart of Marshalltown, vice president; and John W. Schultz of Davenport, treasurer 


lowa Jebbers Hold 
16th Annual Mectirg 


THREE DIRECTORS of Iowa Indepen- 

dent Oil Jobbers Assn., (below) snapped 

at recent Des Moines convention, are FIRST BOARD MEETING—Paul Green, left, of Correctionville, Ia., newly elected 

(left to right) E. F. Bock of Garner, director of the Iowa Independent Oil Jobbers Assn., attends his first board meeting, 

H. G. Rump of Waterloo and I. H. with left to right, Forrest Richard, of Humeston, L. H. Sidwell of Cedar Rapids, 
Carnes of Clinton and newly elected director Charles Bender of Keswick 


John D. Bartleson has joined the 
automotive products. division of 
Ethyl Corp.’s research and engineer- 
ing department at Detroit. Mr. 
Bartleson was formeriy with Stand- 
ard Oil (Ohio) in the chemical re- 
search division. 

* * * 


Charles S. Jones, president of Rich- 
field Oil Corp., Los Angeles, has been 
elected to the board of trustees of the 
California Institute of Technology, 
Pasadena, Calif. 


* * * 


H. W. Atkinson, Atkinson and 
Proctor, Millen, Ga., has opened a 
new $40,000, seven-pump station on 
U. S. Highway 301 near Sylvania, 
Ga. 

* * * 

Mrs. Ruby Spencer has been elected 
vice chairman of the women’s com- 
mittee of the Mississippi OIIC. Mrs. 
Spencer is secretary of the geological 
department of Magnolia Petroleum 
Co., Jackson. Another woman ap- 
pointed to the OIIC, is Mrs. Martha 
Binford, who will be vice chairman of 
the Texas committee. Mrs. Binford is 
secretary to the excutive vice presi- 
dent of Seaboard Oil Co. of Delaware. 
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In the Petroleum Industry 
Where performance counts you can count on Enjay for ...... 


Uniform, High Quality 


PARATONE 


VISCOSITY INDEX IMPROVERS 


A pioneer and leading marketer of viscosity index improvers, the Enjay 
Company is meeting the Petroleum Industry's constantly increasing 
demand for PARATONE. Refiners and marketers of High V. I. motor 
oils with product specifications that call for both maximum on-the-road 
performance and economical treating cost ure ENJAY PARATONE 
for improving viscosity index. 


A complete line of dependable products for Industry 


PETROLEUM 


PARANOX 
PARATONE 
PARAFLOW 
PARAPOID 
PARADYNE 
PARATAC 
PETROHOL 
Methyl! Ethy! Ketone 
Dewaxing Aid 
Ethyl Ether 
Isopropyl Ether 
Reference Fuels 


SURFACE COATING 


PETROHOL 91 
PETROHOL 95 
PETROHOL 99 
Secondary Butyl Alcohol 
Secondary Butyl Acetate 
Isopropyl Acetate 
Acetone 

Methyl! Ethyl Ketone 
Ethyl! Ether 

Isopropy! Ether 
Dicyclopentadiene 
Naphthenie Acids 
Iso-Octyl Alcohol 

Decyl Aleohol 


CHEMICAL 


PETROHOL 91 
PETROHOL 95 
PETROHOL 99 
Iso-Octyl Alcohol 
Decy! Alcohol 
Tridecyl Alcohol 
Dicyclopentadiene 
Isoprene 
Butadiene 

Ethyl! Ether 
Isopropyl! Ether 
Tripropylene 
Tetrapropylene 
Aromatic Tars 
Acetone 

Methyl Ethyl Ketone 


The Enjay Company has long been recognized as a leader 
in the development and marketing of high-quality prod- 
ucts for the oil, surface coating and chemical industries. 
Backed by greatly expanded plant and distribution facili- 
ties, the Enjay Company is supplying a constantly grow- 
ing list of chemical products to many different industries. 


BE SURE TO CALL ON ENJAY FOR YOUR CHEMICAL NEEDS 
ENJAY COMPANY, INC. 


1S West Sist Street, New York 19, N.Y. 








FOR CHANGEOVER 


Sell Sun Oils 
under your 





Sun supplies a complete line of lubricating oils and greases; finished 
SAE oils; base blending stocks; finished greases and grease bases. 


a . * 
For more information, call or write the Wholesale Manager of the 
Sun Office in any of the following cities: BostoN e¢ NEw YorRK 


PHILADELPHIA e PITTSBURGH e CLEVELAND e DETROIT 
CHICAGO e JACKSONVILLE e DALLAS e TORONTO 


SUN OIL COMPANY © PHILADELPHIA 3, PA. 


In Canada: Sun Oil Company Ltd., Toronto and Montreal 





